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Only Three Points 
of Contact 


youl save money by saving the time 
usually wasted in setting radiator 
brackets on uneven walls. The new 
Grinnell Column Radiator Brackets effect 
this economy for they have only three 
points of contact and require only one 
bolt for securing them to the masonry. 


What’s more, they can be installed with- 
out careful, time-consuming measure- 


ments due to their wide adjustment, both 
vertically and horizontally. 


We'll be glad to send you a pamphlet illus- 
trating this sturdy new bracket and giving 
dimensions and list of sizes in which it ts 
available. Address, Grinnell Company, Inc., 
305 West Exchange Street, Providence, R. I. 


GRIN NELL 


Brackets, Fittings, Hangers, Valves 


Pipe Bending, Welding, Piping Supplies, Etc. 
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An tdea, like a ghost (according to the com- 
mon notions of ghosts) must be spoken to a 
little before 1t will explain ttself —Dickens. 


Many dealers, in all parts of the country, 
have entertained the idea of carrying the 
VQGEL line. After talking some to the 
idea they have found it pays big profits, be- 
cause VOGEL does things other lines can’t 
do, and buyers pay for extra features. Why 
not communicate with your jobber today? 
Let him give you the VYQGEL idea, then you 
think it over and let the idea itself explain 
just how YVQGEB frost-proof products will 


add to your income. 


For instance, who sells the closets to filling 
stations in your territory? Why don’t you 
do it? 


Opportunities like , 


this await you in the 
VQGEL idea. Find 


out about it. 





Jos. A. Vogel Co. 


Wilmington, Del. St. Louis, Mo. 





UAL HUNAN 
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~ {verklot 
WATER HEATER 


THE NEW SERIES C EVERHOT 


The only storage heater made containing a 500 1b, test boiler. The 
whole heater is as good as the boiler. Send for descriptive matter, 


EVERHOT HEATER CO. :: 5211 Wesson Ave., Detroit, Michigan 
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Was selected for heating the domestic water supply 
of this apartment at 300 West End Avenue, New 
York City. 


A supply of clean hot water has justified the choice. 


Write us for any installation advice that you may wish. 





Patented 
Dec. 27, 1921 





THERMAL APPLIANCE COMPANY 
342 Madison Avenue New York City 


TRADE 
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tops Leaks...at 1/5 
the regular cost! 


“Mix your own’ Boiler Liquid 
with Rep Devit Concentrate. 


Make 5 gallons for only $15. 
Just add water! 




































SAVE MONEY on RED DEVIL 


(Comparative prices based on your purchasing 
by single quart) 


“Ready Mixed” Liquid $72 per 5 gallons 
Red Devil Concentrate 1§ per can (makes 5 gallons) 


“YOU SAVE $57 














RED DEVIL Boiler Liquid Concentrate is the talk 
of the Plumbing trade. Just add water to RED 
DEVIL and you have ready for use, the best Boiler 
Liquid on the market. Put RED DEVIL to work 
on your next leak job. See how it fills the bill 
D DEVIL. quickly ....surely....how it tightens up faulty 


connections .... repairs sandholes, etc. What’s 
MerLiquid | more, you can now afford to keep plenty of boiler 
NCENTRATE | liquid on hand for the emergency call, without tieing 


up a lot of “jack.”” Order RED DEVIL from your 
jobber today, or mail the coupon today. 


Sold only through the jobbing trade. 


Made and guaranteed by 


| Sas, 
B. T. BABBITT, Inc. (@ 


B-T.BABBITT ; Established 1836 NEW YORK 
fo BABBITT Proauct) 












ailee 









Pe T. BABBITT, 
Ki 


15 West oth ot... 
New York 


he Please send me through @ 
my jobber ( ) cans of @ 
ki RED DEVIL CONCENTRATE 


RED DEVI iy 
CONCENTRATE gees 


w.Vhe-< Oul’ own” hla Deitch a Mien dacee téeawanwadaesite : 
A BABBITT Prog uct oom <= SAD 
Meo Oe SHURA H &  & os BD Be 
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§ Virgin Metal 
Products 
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for Fall profits 


ADVANCE IDEAL AUTOMATIC CELLAR DRAINER 
PALMER BACK WATER TRAP 


With the heavy rains and floods prevalent 
all over the country there is an opportun- 
ity for service, profit, and enhancing your 
engineering reputation, by furnishing your 
customers proper back water protection. 
The Advance Ideal Automatic Cellar 


Drainer furnishes this protection wherever 
water accumulates and eliminates the 
danger of flooded cellars, etc. Easily in- 
stalled, with all working parts above water. 





The Erie Palmer Back Water Trap fur- 
nishes a guaranteed water tight connection 
because the seat is hand filed and surface 
plated. We hold the original patent and 
pattern for this Trap and have manufac- 
tured it for twenty years. It is the most 
simple, effective trap on the market — 
free in action and easy to install. 





Immediate shipment from stock 


J. A. ZURN MANUFACTURING COMPANY 


Erie, Penna. 
Chicago Warehouse — 14th Place and Clinton St. 
Branch Offices New York, Philadelphia, Pittsburgh, 
Los Angeles, Seattle, Atlanta, Houston, Kansas City 
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F you could cut the labor costs of pipe threading just 
50% in the course of a year the net to you would be a 
welcome saving. If you could relieve your journeymen of 
the burden of laborious hand tools that would mean labor and 


energy saved for more important and more productive work. 


You can cut threading costs with the new Red-E- Hall 
Pipe Threader. Actual performance has proved Red-E-Hall’s 
ability to cut time and labor costs 90% in comparison with 
hand operated tools. And more—the Red-E- Hall threads 
and cuts off one third faster than any other power threader. 
Relieves your journeymen and leaves them fresh and keen 
for productive work. 

The new Red-E-Hall threads 4" to 2" pipe. As a power 


unit for driving hand stocks threads up to and including 8" 
without dismantling machine. Red-E-Hall 


threads 3" nipples without special adjustment. Built- 


DOMESTIC ENGINEERING 9 






485 


f. o. b. Erie, Pa. 


Completely equip- 
ped with Standard 
Motor, 4extra sets 
of Dies, Built-in 
Truck. 























New, exclusive 
chuck enables the 
Red-E-Hall to cut 
3" nipples without 
special adjustment. 





in portability now an accomplished fact. Can be 
moved quickly and easily to any part of shop or job. 


A new folder tells the whole story of Red-E-Hall’s 
amazing ability to cut costs and put profits into 


your pocket. Fill in the coupon and mail today. 






PATENTS APPLIED FOR 


Eight Value Features of the 
new Red-E-Hall 





HALL-WILL, INC. oUF acnines ERIE, PA. 
Jobbers have it on display. 
Operate it yourself. 


© 1926 Hall-Will, Ine. 


HALL 


HA UU L 






a = OP 4 






PORTABLE PIPE THREADER 


by HALL-WILL,INC. Grie, Pa. 


&. Made of certified §. Equipped with 
malleable castings Timken Roller 
re a E-Hall \%"" —for lightness plus Bearings. 


As a power unit, and sturdy strength. ©. Portability. Red-E 
waekees dismantling 2. Three speeds. Hall Built-inTruck. 
machine, drives hand stocks 3. Silent chain drive. 7. Four extra sets of 
up to and including 8"'. 4- Friction clutch in- dies. 

sures easy starting 8. Drives hand stocks 
and stopping. up to 8", 


HALL-WILL INc., + Erie, Pa., 

Send me a copy of your illustrated booklet describing 
the new Red-E-Hall Pipe Threader. 

POM ae ag ae a ts ae tsk aE Nigar oa seat las ah 


CSE TS Se TORT TTC EC OND et RO 





© 1926 Hall-Will, Ine, 
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Plant No. 1, General Boilers Company 
Waukegan, Ill. 


EATING BOILERS PLANT NO1 
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cA nnouncing 


A New Pacific Plant 


—whichwill double Pacificoutput 


Tue nation-wide popularity of Pacific Boilers has made necessary 
the erection of a complete new plant at Bristol, Pa. opened 
September 1. This plant doubles Pacific manufacturing capacity. 
It provides better shipping facilities to Eastern points and better | 





all-around service to the heating trade. 


Up to6 years ago when the large Pacific factory was built at Wauke- 
gan, Pacific Boilers were unknown east of the Rocky Mountains. 
With the building of this plant the demand for Pacific Boilers in- 
creased rapidly, showing a gain of 33% to”78% each year. Ina compar- 
atively short time, 50% additional floor space was needed at Wauke- 
gan. And now comes the Bristol factory—doubling Pacific output. 
This remarkable development isa striking tribute to the performance 


of Pacific Boilers under all sorts of conditions. Only through out- 
standing superiority could such a demand be built in so short a time. 





The Pacific sales organization also has grown until it includes active 
sales representation in 52 cities. Pacific service is right at your door. 


Write for catalogs and complete information. 


GENERAL Boirers Company, Waukegan, III 
Paciric STEEL BorterR Corporation, Bristol, Pa. 


PACIFIC 


STEEL HEATING BOILERS 








Plant No. 2, Pacific Steel Boiler Corporation 
Bristol, Pa. 
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When Plambers Helped Make Gods 


OR one thousand years the outstanding athletic event of the world was 
the Olympian Games in Greece. Victors were regarded not simply as 
successful athletes, but adored as incarnate gods. The most expert sculp- 


anti Sabre tors of Greece carved the form of the new deity in stone. This custom 
pn Mo ggg pd perhaps is the reason for the marvelous perfection of the male form in Greek 
plete folio of this History statuary still left to us. Contestants who fought and raced did so naked. 
7 pans eae oe eee By ancient custom, no women were permitted to see the games. If one even 


on request, 2 : : : 
so much as crossed the river during the festival she was killed by being 


hurled from a neighboring precipice. 

Similar games were held every two years at Nemea, where scientists 
have recently unearthed several huge stone bathtubs probably used during 
training, as well as a stone water channel and basin used to provide drinking 
water for the crowds who thronged the stadium during the great festival. 

Pure water, as far back as written history exists, has been vital to 
man’s well-being. Slow has been the progress through the centuries toward 
the ideal of delivering water pure at the point of use, until today brass pipe 
is the accepted standard. 





WE MAKE 
Plumrite Brass Pipe 


grapes {pani Bends Plumrite Brass Pipe with fittings of exceptional merit, plumbing goods 
Tank SuppliestStraictt Vastes of smooth-drawn electric furnace brass and an improved flush valve are 
Patented Sink Plugs some of “‘Bridgeport’s’” products. Whether it be Greek athletes or brass 
PO.Plugs § Flanges goods, endurance builds reputation and brings home the victor’s crown. 


Flat Sink Strainers 
Sink Connections 
Connec'd Wasteftoflow 
Flush Valves and Fittings 












rASS 


idigeport 


mpany 


Electric ve 
Furnace Qi BRIDGEPORT - CONNECTICUT 
Brass eax NEW YORK PHILADELPHIA CHICAGO CLEVELAND DETROIT 





Member Copper and Brass Research Association and Trade Extension Bureau 








SJ 
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Sat ig see cnet Re 


1, A LARGE EXTENT the stand- 
up-ability of a union depends on what 
it’s made of. We make Excel Unions of 
the finest air-refined malleable iron — 
that’s for general sturdiness. Brass 
seats—extra-tough brass, by the way— 
insure a permanently tight connection 
and ability to stand the gaff. 


And good material is only one reason 


why you should standardize on Excels. 
They make up easily and tight — and 
they'll outlast the pipe-line. 


Your jobber—or write us for 
information if he hasn’t them. 


PROVIDENCE FITTINGS CO. 


7 WATER STREET $3 $3 BOSTON, MASS. 
New York Office: 210 E. 45th St. 
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Nye Saunders Pipe Cutters American Plumber 

No.1... . . $1.80 net and StoamBtter 

MAS wi. c ss SI 

ee « ss 3 Oo 

maa... . « oe F 7 

No.5 ... . . 16.80 net There is considerable argument now whether a skirt 

should be cut above the knees or not. Some say it should 
be cut just above the knees and some say just below the 

a hips. It is all a matter of opinion, and other things. 
a : When a woman gets a dress made now-a-days it always 
ba looks as though she had run out of material. Or jumped 
Le out. You would think that American skirts were made 
kei of the American flag. They never let them touch the 
. ground, 
Bs 
e In the old days a heroine used to sweep grandly down the 
x, stairs. Now she doesn’t sweep anything but thetop step. 
i The nights may be getting shorter, but they don’t seem 
ie to have very much effect on the ladies’ skirts. 
re ‘ 
a es P 
| Nye Barn ipe Cutters But the ladies have the right idea, especially for the phumb- | 
| _ _ seers hens 2 —_ ing business. You want to make a short cut of things. ; 
2 oe 3 epee aa net You don’t want to waste any time or any material. It is 7 
a tee ee .00 net ° ° 

os eapembeer 15.00 net the same way about cutting pipe. 
i eee 20.00 net 
ee Just like the ladies. Nye Dies are attracting more 
vl attention than they ever did before. They make 
i short work of a pipe, and that means a lot when 
2 you are short of time or you are short of help. 
oy 
a Nye Tools are a short cut to a finished job. They 
a shorten labor, and shorten the cost of doing busi- 
ie ness. In a short time plumbers will refuse to use 
by any other. That is the long and short of it. 


ala 


J \ Harry F lope. 


Nye Vise Stands with Pipe Bender OTHERWISE KNOWN AS 
Equipped with or without Nye Vises. Can be 


drilled for any size vise specified. Bender can be THE NYE TOOL & MACHINE WORKS 


used with open side vise or bench vise. 


a With Legs and No. 10 Self-Locking Vise, MANUFACTURERS OF HIGH GRADE PIPE TOOLS 
o t sie caiiinienniidicanmnnian hel a . . . 
s With Legs but without Vises, Net each............ 12.00 4120-30 Fullerton Avenue Chicago, Illinois 
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Get Complete Facts From 
Today 


Jobber 


Special offer—60 days’ free trial of 
Heat Cabinet Samples. 


You can have a sample Trane Heat 
Cabinet shipped to you through your 
jobbers now. 


If for any reason whatever you de- 
cide during the trial period that you 
do not want to keep this sample, 
ship it back to us, freight collect, 
and there will be no charge. 


This special offer makes it possible 
for you, without cost, to familiarize 
yourself with the greatest develop- 
ment the heating industry has seen 
in years. During the trial period, 
you may make any test you wish. 





October 30, 1926 





on 24 


ey 
Po 
ROLE WP a, 


>< 


in 


/ 


a > 


3 


nae 
oes 





Connect the Heat Cabinet up with 
your heating system. See how it 
operates and the results it produces. 
Call in local architects and heating 


engineers to inspect it. 


We want you to convince yourself 
that Trane Heat Cabinets provide 
better heating, greatly improved room 
beauty, and actually are successors 
to radiators. The Sample Cabinet 
Tests will satisfy you that Trane 
Heat Cabinets are the heating equip- 
ment of the future with greater 
possibilities for profit. 


Take advantage of our offer now. 
Get complete facts from your 
jobber. 


The Trane Company, 204 Cameron Ave., La Crosse, Wis. 
Est. 1885 


TRANE HEAT CABI 


NETS 





© FQYO® ° 
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The man who is so busy that he does not have time to read his trade paper is like 
the man who was so busy chopping wood that he did not have time to sharpen his axe 


HE B. T. U. IS AN ELUSIVE LITTLE IMP. 

You put a lot of him into a room and he begins 

to get out through closed doors and windows, 
through the very walls themselves. He simply can’t be 
kept in. So wily engineers have worked out tables to 
show just how many of him can manage to slip out of 
the room under any set of conditions, with the idea that 
by supplying the correct amount at all times the loss will 
be made up. These tables are, of course, very handy— 
indeed, necessary. But you know the old stunt of asking 
what ten books a person would want to take along if he 
were cast away on a desert island. Well, suppose you 
were cast away like Robinson Crusoe, and you built 
yourself a house and wanted to heat it, and from the 
ship that was wrecked you got all the 
radiators, piping, etc., for the job. But 
you didn’t have your tables handy— 
maybe they got wet. Could you figure 
the radiation required? “Figure Ra- 
diation without Tables” will give you 


THE BOSS SAYS: 


placed before going to work on the problem itself, which 
is of special interest because it is the first one in which 
this element has been introduced. Here, too, is addi- 
tional proof of the very practical nature of the problems 
which the Schoolmaster proposes for solution. He is 
not occupied with theories—he tries to reproduce the 
conditions which men on the job meet with every day. 


HIS WEEK MILT MARVELS HAS SOME- 

thing to say about what he calls “that much-used 
and much-abused word ‘service.’” In the course of se- 
curing the information for this week’s story, one of the 
members of the company whose experience he has put 
down on paper said, “Service is the big word.” ‘That’s 
the title Milt has given his story, and 
he has bent his efforts to showing what 
it means to keep faith with the mean- 
ing of the word service. It has been 
used so often, and so often by men and 
companies in every line of business 





a very easily remembered system to 
help you in such a case—or at any 
other time when you might have a 
chance to figure on a job right on the 
spot. All you have to do is remember 
four numbers. Simple way, isn’t it, of 
protecting yourself against cold on 
that desert island—or against not being 
able to take advantage of an oppor- 
tunity to close a job then and there? 





N THE ARTICLE IN THIS 





who simply considered it good bait, 
that a lot of consumers refuse to be 
hooked by it any longer. So the com- 
pany that still uses it must show in 
every way that it intends to fulfill its 
meaning in every detail. Milt Mar- 
vels shows how this company, by its 
presentation of the products it sells, by 
its service, by every phase of its con- 
tact with the consumer, never fails to 
get over the right impression. 





E ALSO CARRY THIS 





week’s issue, “Disposal of Sub- 
Sewer-Level Drainage,” you have a 
typical example of that type of article 
which ought to be filed away in the 
system we described in our recent ar- 
ticle on how to build up an engineer- 
ing reference library. Here is a careful presentation of 
a highly technical subject. It’s entirely possible that you 
might not have need for such information at the present 
moment. But every business grows—and this is one of 
the common problems facing the contractor who under- 
takes work on the larger type of building. And it may 
be faced on residential work in certain districts. 


IGHT ALONG THIS LINE THE SCHOOL- 
master puts to his class a problem in which there 
are fixtures placed below the level of the sewer. Mem- 
bers of the class will find it of value to read over the 
article on the disposal of sewage from fixtures so 


Rainy day preparations ought 
to include an occasional ins pec- 
tion of resources 


week a report of the annual 
meeting of the Wisconsin Plumbing 
Inspectors, a report interesting because 
of a paper read which gives some con- 
structive ideas about the building of 
convention programs. While we're on this subject of 
convention reports, let me quote a letter received from 
Thomas M. Dugan, of McKeesport, Pa. He says: “To 
my mind, the plumbing industry is to be congratulated 
on having business papers that are willing to give so 
freely of their valuable space, representing time and 
money, in order to put before the public such live and 
up-to-the-minute reports of the activities of the various 


conventions and assemblies.” 


Your Edi 
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BIG BUILDING SERIES No. 95 


“TOLEDO’S” WERE USED ON 
THE MORRISON HOTEL, CHICAGO 


WHEN EFFICIENCY IS 
DEMANDED THEN YOU 
WILL USE “TOLEDO’S” 


/ 


Another of Chicago’s new hotels—the 
Morrison—and another job for ‘“TOLEDO”’. 
The plumbing contractors were O’Callaghan 
Bros.—heating, Mehring & Hanson Co.— 
electrical, White City Electric Co., and all 
will vouch for the efficiency of ‘“‘TOLEDO”’ 
equipment. 
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The new ‘‘TOLEDO”’ No. 1000M pipe machine for 
cutting, threading and reaming 1,” to 2” pipe—the 
fastest, easiest to operate, most efficient pipe ma- 
chine on the market. 





Here is shown the threading arm with die head 
and reamer ready to thread and ream the pipe. The 
arm with cutting-off tool is tipped back out of the 
way. Instant change from cutting to threading 


and vice versa, and but 10 seconds to change die 
heads. 


The net price of this complete machine is $425.00 
BUY BY COMPARISON (West of Rockies $467.50) f.0.b., Toledo, Ohio. 
AND YOU'LL BUY A 


et 99 You should investigate further the merits of this 
TO DO new ‘*‘TOLEDO”’ machine. Drop us a card for par- 
ect owe roUSTIRD 


ticulars. 


THE TOLEDO PIPE THREADING MACHINE CO. 


TOLEDO, OHIO NEW YORK OFFICE: 72 LAFAYETTE ST. 


Mention Domestic ENGINEERING when writing advertisers. 
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‘‘Loose Credits’’ Demand Attention 


DISCUSSION of what credit means to business 
Assis prove practically inexhaustible. Without it 
the business we know would be impossible. It is 
one of the main foundations upon which enterprises can 
expand. But much of its good can be nullified by some 
of its abuses. And in plumbing and heating, “loose 
credits” have been and still are responsible for many 
unnecessary financial losses, for much unfair competition 
and for a number of disturbing trade practices. 
Theoretically, the extension of credit to a business 
man is based on his ability to pay his bills. If that 
were always so in practice, the result would be that 
the business man would necessarily have to have some 
capital with which to enter business, would necessarily 
have to include cost, overhead and some profit in his 
contracts and would necessarily have to be a good col- 
lector of his own accounts. The’very necessity of meet- 
ing his obligations would automatically tend to make 
him a good business man—or to cease being in business. 
But it is not always so in practice. In plumbing and 
heating it is often possible for a man to go into busi- 
ness with practically no capital and it is often possible 
for a man to stay in business for some time with prac- 
tically no capital. That is so because to too many 
wholesalers a master’s license is as good as a financial 
statement. We know of city after city where a plumber 
can go into a supply house and get a line of credit 
merely for the asking. Let us say that there should 
be no complaint about that. But he can go to every 
other jobber in the city and get a similar line of credit 
from each one, until he has a buying power far beyond 
that justified by his resources or ability. In fact, in 
many cases, he does not even have to do the going. The 
supply houses come to him, Jobbers’ salesmen hear of 
a job and want to sell the material on it. So they get 
some journeyman to become a master, or they get some 
master, often not equipped for such work, and have 
him put in a bid. They will figure the job for him, 
ship the material through him and either take a chance 
on getting their money or, more likely, get the owner’s 
guarantee or put a lien on the material to insure pay- 
ment. The responsibility of the master plumber or 
heating contractor does not enter into the situation. 
Neither do his profits. There usually aren’t any. 
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There is no winking at the eventual results of such 
methods of doing business. Even assuming that the 
man thus put into or supported in business has the 
best intentions in the world, the wind-up is generally 
the same. Case after case has proved that such a 
man is not qualified to run a business. One hundred 
and fifty such men quit business in one city within sixty 
days after the jobbers tightened up on their credits. Be- 
cause such a man does not have to pay his bills, he 
does not go after his own accounts strenuously, nor 
does he investigate his customers before he does work 
for them. His figures on work are generally ridicu- 
lously low. He hangs on a while by robbing Peter to 
pay Paul but gradually gets in deeper and deeper. 
When the crash finally comes, another account payable 
is dead. And throughout his long or short career, his 
is a business-wrecking influence. He makes no profits 
for himself and temporary ones, if any, for his sources 
of supply. And he keeps his responsible, bill-paying 
competitors from making any. 

Temporary profits do not offset the eventual loss that 
the jobber must take. Plumbing and heating costs 
must absorb much of it and the public feels it when it 
comes to buy our products. And business in the con- 
tracting branch certainly feels it in the form of cut- 
price competition. 

Such results certainly call for determined action to 
tighten up credits. The responsible master plumber or 
heating contractor does not ask this because he wants 
protection against new men entering the business or 
against competition already in the field. He asks it 
and needs it because he wants plumbing and heating to 
be a business in which ability, experience and knowl- 
edge are assets that can not be balanced off by unwar- 
ranted extension of credits. He wants plumbing and 
heating to be a business in which a contractor, to be 
what he should be, must pay his bills, estimate his own 
work and collect his own accounts. And that is not 
asking for anything but sensible business. 

The establishing of jobbers’ credit bureaus in many 
sections of the country represents a growing trend to 
correct this “loose credit” abuse. A follow-up editorial 
on this subject will include the results of a survey of 
conditions in some cities where such bureaus function. 











Montana Chooses Missoula Contractor as Leader 
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“Custer's Last Stand’ —the last battle of the famous Indian fighter 
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Looking into the Akron store from the street 


“Service 7s the Big Word” 


By MILT MARVELS 


ACK in February of 1925 I sat in on the Ohio state 

convention-—the first Ohio meeting I had ever at- 

tended. At the appointed time the officers for the 
ensuing twelve months were elected, and there was con- 
ducted to the president’s chair a slim, alert figure. He 
was of the type that has a lot of energy and enthusiasm, 
combined with the ability to plan things ahead. ‘‘He’ll 
be a good president,’ sez I to myself. 

His name was Frank S. Prior, member of the firm which 
is known as The Akron Plumbing & Heating Co. And it 
was he, in commenting on the policies which have brought 
a healthy, steady growth to their business, who said: 
“We have decided that service is the big word in busi- 
ness.”’ 

In discussing that word “‘service,’’ it always seems to 
me that there are a couple of fundamental ideas that 
ought to be kept in mind. The word is like a lot of 
g00d men—it has got into bad company and it has been 
used very badly. So much so that there are a lot of 
home owners, with a sarcastic sense of humor, who go into 
a tantrum whenever they see the word “service.’”’ They’ve 
had the butcher, the grocery man, the garage man, and 
who knows how many others, hurl the word at them. 
And the meat has been too late to be used for dinner, 
the potatoes didn’t get there at all and the repairs to the 
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car which were to take a couple of hours have taken two 
days. So Mr. Home Owner just loves an opportunity to 
worry the word service. There’s only one way to beat 


him to it. That’s to present it surrounded by evidences 
of your determination to fulfill its meaning to the last 
letter. 


MAKING SERVICE MEAN SOMETHING 


HAT, for instance, is the use of talking about 
, W service and then not carrying in stock those acces- 
sories for plumbing and heating installations which the 
home owner would naturally expect to find in the plumb- 
ing and heating store? 

A customer passing by or visiting the Akron company’s 
store knows that they mean business when they say 
they’re ready to serve. He sees the evidence on every 
side that this shop is prepared to render a complete 
service. The very fact that there is such a plentiful dis- 
play of merchandise proper to plumbing and heating 
indicates that here is a place of business organized to go 
through with its job—which is that of furnishing and 
helping to maintain the sanitary and heating equipment 
of the home or business building. The customer is ac- 
customed to that in other lines. If he buys an automobile 
from an automobile dealer, he doesn’t expect to have to 
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go to the bank to get spare parts. You can’t blame him 
for being bewildered if he has to go to the hardware 
store for the spare parts which he ought to find in the 
plumbing and heating merchant’s store. 

Notice the convenient displays against the wall of the 
bathroom fittings, and the cases against the back wall 
which also contain further equipment of this kind. The 
variety of material displayed, and priced, enables the 
customer to come into this plumbing store just as he or 
she would go into any other store, and make a selection. 
‘Not to mention the fact that the person who has dropped 
in to buy a towel bar is not at all unlikely to select other 
trimmings. 

The different types of closet bowls, of lavatories, sinks, 
water heaters, and so on, which are displayed, only add 
to the impression that this plumbing and heating store, 
like any other retail establishment, is fitted up to serve 
the buyer by presenting as large a selection of the various 
items as possible. Mr. Prior also stressed the pricing of 
merchandise because, as he puts it, “It says something 
to the customer.”’ It does. It tells the whole story. Many 
a sale—and you can check this with your own experience 
—is blocked because the prospect is unwilling to ask 
prices. 

That matter of price plays a peculiar part in the sale. 
I think the way to look at it is this: You can never 
‘offend a customer by pricing merchandise because, in his 
experience, he is accustomed to seeing that practice fol- 
lowed. But if you follow the idea of trying to withhold 
the price as long as possible, because you fear that it 
may stop the sale, you are apt to offend some types of 
customers. Once the customer has asked the price—and 
with most of us it is a vital factor—it cannot be held 
back in a natural way. Once the customer suspects that 
you are trying to reserve the price, for any reason at all, 
he can jump to only one conclusion. The price is going 
to be high. So you have set up in his mind a stronger 
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antagonism than that which you sought to avoid by not 
pricing your merchandise. Sooner or later he must be 
told the cost of the merchandise he is examining. Better 
let him learn it in a natural, usual manner, with a suffi- 
cient display so he may compare values. By this practice 
you will fulfill again the meaning of that word service, 


PREPARING TO SERVE 

OW THERE are other ways of keeping faith with 
N the spirit of this much-used word—ways which may 
not be observed by the customer, and yet which will have 
a vital effect upon his appreciation of the work you do 
for him. You must have good workmen. You must 
study, as this Akron firm has, the best methods of in- 
stilling your own standards in their minds and of keeping 
them up to the mark. You may hold organization meet- 
ings regularly, or you may choose, as do Mr. Prior and 
his associates, to take matters up individually with the 
men. Hither practice has its advantages. The important 
thing is to keep in touch with them. 

The matter of apprentices will have some effect upon 
the quality of service rendered. If you are training 
apprentices—the Akron company has one to every four 
or five mechanics—you are building at least in part for 
your own organization a body of trained men, who will 
turn out the quality of work you demand. 

And back of all that you do in your endeavor to serve 
your community, there stands your own ability and the 
means you take to keep pace with developments with the 
field. Ask Mr. Prior if they find the business paper of 
any use to them. He says: ‘“‘Yes. We carefully read all 
articles and preserve them for future reference.”’ 

Only recently I talked to a man who didn’t feel the 
need of reading his weekly plumbing and heating paper. 
I noticed that he was keeping in close touch with the 
business papers covering a side line he was carrying. He 
thought he had to do it there because that field was 























Just inside the door with part of the display ready to engage the prospect's attention 
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Merchandising by display. Note complete bathroom trimmings on wall and in cases at back 


developing. So I proceeded to ask him about recent de- 
velopments in our own field, and in a short time he was 
convinced that he needed his plumbing and heating paper 
as much as he needed those others. We aren’t standing 
still in this industry of ours. We’re advancing, and the 
quality of the service any firm offers to its customers is 
going to depend upon how well it is informed of the im- 
proved products constantly being offered. 

So much for organizing the business so that it will 
keep faith with that word—that much-used and much- 
abused word—“‘‘service.’”’ The Akron Plumbing & Heating 
Co. has taken care of this angle with great thoroughness. 
But an even greater task remained to be accomplished. 
This task—the selling of that service—is too often given 
less attention than it deserves. It ought to be as well 
organized as the productive end of the business, because 
upon it depends the opportunity to use the productive 
organization which has been built up so carefully. 


SELLING THE SERVICE 

HAVE before me four splendid pieces of mailing 

literature produced by this progressive company, each 
of which does its share in calling public attention to the 
capacity the company has for rendering service. It’s a 
queer world we live in, mates. Maybe it was once true 
that if you built a better rat trap or what-not, the world 
would make a beaten path to your doorway. Unfor- 
tunately it isn’t so now. In fact, that part of the world 
which comes to your door once, and goes away pleased, is 


just fickle enough to go to the other fellow’s door the 
next time. 

You and I, as consumers, don’t feel ourselves obligated 
to return to the same place every time we want a tie, 
just because we bought the last one there. Why expect 
our own customers to feel that they ought to come back 
to us? A lot of other fellows, and good ones, too, are 
offering the same service and we haven’t yet been able to 
pass a law making it illegal for even satisfied customers 
to deal elsewhere. Hence the need for advertising. 

And I must say that advertising as it is turned out by 
the Akron Plumbing & Heating Co. is advertising of the 
finest kind. The first of the four circulars lying on my 
desk bears on its cover the words, ‘Perfect Servants for 
Your Home.” Opening it one fold you find two illustra- 
tions in colors facing each other. On the left is a kitchen 
scene. It shows the kind of a kitchen every woman 
dreams of, dainty, convenient, colorful. Very brief copy 
below the picture is headed “Our Happiness Kitchen.” 
And in seventeen words is conveyed the message that 
with such fixtures the drudgery will be taken out of 
kitchen work. 

On the right is a basement scene. This is such a base- 
ment as the man of the house likes to think of having. 
And the heading is ‘Regulated Heat,” with the very orig- 
inal statement, “Civilization is principally expressed in 
terms of comfort.” The boiler installation shown would 
make any man envious. 

(Continued on Page 45) 








Disposal of Sub-Sewer-Level Drainage 
By R. M. STARBUCK, JR. 
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Fig. 1—Cross section of impeller used in centrifugal 
pumps of the vertical type 


N an article which preceded this one, we took up this 
same subject, showing that it covered two principal 
propositions, the raising of sub-soil or surface water, 

and the raising of sewage. The raising of water we found 
to include small undertakings in which simply constructed 
cellar drainers are used, and larger undertakings generally 
handled by pumping apparatus of various types and capac- 
ity, single-acting and duplex, 














Fig. 2.—Impeller used in pumps of the horizontal, double- 
suction type. It will handle solids of large size 


These pumps are in extensive use also, for the raising 
of sewage. 

In the previous article, alluded to above, we made a 
statement to the effect that few plumbing contractors 
ever run into problems concerning drainage below sewer 
level. This statement seems to have been misunderstood, 
and in considering it we think we did not make ourselves 
clear. What we really meant is that problems of this 
character very naturally go to a few of the large, well- 
equipped firms, and not to the average small plumbing 
shop. In other words, the proposition of handling low 
level drainage in a large office building does not go to 
the average plumber, but to those who handle big work. 

We trust this explanation will clear up our previous 
remark. 

In the preceding article we showed a cross section which 
gave a clear idea of the nature and operation of the 
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impeller, the principal operating part of the centrifugal 
pump. The impeller is made in a variety of designs in 
the various different makes of these pumps. 

In Fig. 1 we show a cross section of the impeller used 
in one line’of centrifugal pumps. These pumps are of 
the vertical type. 

Fig. 2 shows the impeller used in another line of 
pumps of the horizontal type. These pumps are of 
double-suction type, 
and are designed for “wre ieee, 
the handling of large 
volumes of sewage 
containing solids. The 
impeller used in these 
pumps is of special 
design and _ construc- 
tion for raising solids. 
The impeller rotates 
between stationary 
sideplates, which are 
securely locked in the 
casing. As this im- 
peller has no center 
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plumbing fixtures. 
Fig. 3 shows an ele- 
vation of one type of 
single sewage ejector. 
This is a vertical shaft, 
single suction volute, 














Fig. 3.—Elevation of one type of 
single sewage ejector 
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centrifugal’ pump, and may be used for pumping clear 
sewage or that containing solids. When the pump is put 
to the latter use, a strainer is used, which as seen in Fig. 3, 
hangs directly below the inlet opening into the sewage 


basin. 
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Fig. 4.—A duplex pump, each with separate motor and duplex 
automatic control apparatus 


THE DUPLEX PUMP TYPE 

IG. 4 shows a duplex pump or set of two pumps, each 

driven by a separate motor and controlled by duplex 
automatic control apparatus. The cast iron basin in which 
the pumping apparatus is located should be placed at the 
most convenient point in the 
basement, and should be suf- 
ficiently deep to allow the 
Plumbing fixtures in the base- 
ment to discharge into it by 
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tain level, the float lowers and cuts out the switch. 

Fig. 5 shows another type of sewage ejector. Pro- 
vision is made for setting the pumps alongside the sewage 
receptacle, 

The ejector shown in Fig. 5 is of the duplex dry basin 
type, and is installed in a 6 ft. x 6 ft. concrete basin, 
with a concrete wall through the center. The pumps 
are located on one side of this wall, while the sewage 
is held in the other half of the basin. All discharge con- 
nections are made above the floor line, and are easily 
accessible. Self-cleaning screens are now used in con- 
nection with sewage ejectors, and their adoption repre- 
sents one of the greatest advances in this line of work, 
that has taken place in recent years. Fig. 6, which 
gives an elevation in cross se¢tion, shows this screen 
clearly, as used with a sewage ejector in connection 
with a dry basin. It is a simple device, which prevents 
foreign matter from entering the pump casing, this 
matter discharging automatically to the sewer. The 
strainer is of 1 inch mesh, enclosed in a cast iron hous- 
ing. It is of cast iron and is 18 inches in diameter. 

The strainer is placed in the dry basin, between the 
inlet and the pump casing. This requires all sewage en- 
tering the wet basin, to first pass through this strainer, 
then through the pump and into the basin. The prin- 
ciple involved is the reversal of flow through the screen. 
When the pump is idle, the water first flows through the 
screen, then through the pump and into the receiving 
basin. When the water has risen to a certain height, the 
switch is closed. The pump then starts and reverses the 
flow of water, pumping the water out of the receiver, 
through the strainer into the sewer. 

The velocity of the water flowing out of the pump and 
through the screen is quite great. It is three to four 
times in excess of the velocity of the water when it enters 
the receiver. This makes certain that foreign matter 
caught in the screen would be pushed out of it and dis- 
charged into the sewer. This eliminates the necessity of 
removing the strainer basket from the pit. 


PNEUMATIC SEWAGE EJECTORS 


UR attention thus far has been given to centrifugal 
O pumps and sewage ejectors, but an equally im- 
portant phase of the subject concerns a quite different 
type of apparatus, pneumatic sewage ejectors. 

In Figs. 7 and 8 are shown two of these sewage ejectors. 
The one in Fig. 7 is capable of handling 50 to 250 gal- 






Revaren or 


der Basin Stwess CACTOR 





gravity. In order to allow for ~~ 
the proper operation of the 
Pumping apparatus, the basin 
should not be less than 4 ft. 
deeper than the lowest waste 
inlet which enters it. A sew- 




















| 





| 


age ejector is almost always 
automatically controlled. In 
this case, the automatic ap- 
Paratus consists of a float and 
float switch connected to the 
motor. When the sewage in the 
basin rises to a certain level, 
the float trips the switch and 
Starts the pump to operating. 

When the pump has dis. 
charged the sewage to a cer- 


———¢: 9 $94) +. _p. 9 





I 









































Fig. 5—Another type of sewage ejector of the duplex dry basin type 
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lons per minute, and the Fig. 8 ejector will handle 300 
to 1000 gallons in the same time. 

A description of these ejectors is as follows: The 
ejector includes a closed receiver or reservoir for the 
collection of the sewage that is to be raised. The inlet 
and discharge pipes open into this reservoir, and both 
are provided with special horizontal swing check valves, 
and a pressure-operated piston valve (E) with a pilot 
slide valve operated by open cast iron bells (C and D). 
The admission and exhaust of compressed air, to and 
from the receiver, are controlled by the piston valve. 

In Figs. 7 and 8, the two bells are in their lower 
position, the supply of compressed air is closed off, and 
the reservoir open to the atmosphere, through the piston 
valve and air exhaust pipe. Under these conditions, sew- 
age can flow through the inlet (A) into the reservoir, 
gradually filling it until the upper bell (D) is partly sub- 
merged by the sewage rising in the dome at the top of 
the reservoir. Air becomes trapped under the upper bell 
(D), finally giving it sufficient buoyancy to allow the 
counterweight above to raise both bells to their upper 
position; this shifts the pilot slide valve, and reverses 
the piston valve, which closes the exhaust connection, 
and admits compressed air to the reservoir. The inlet 
check valve (A) immediately closes, and the compressed 










SELF - STARTER 
a 
si, 
\ 


FLOAT SWITCH 


HIGH WATER ALARM _ 
\ 


FLOAT ROD GUIDE PIPE 
Se 


RECEIVER 


COPPER FLOAT 


October 30, 1926 


air, acting as a piston on the surface of the sewage, forceg 
the contents out through the discharge passage, check 
valve and discharge pipe (B), to the high sewer level, 

When the level of the sewage descends toward the 
bottom of the reservoir, the lower bell (C), which is 
full of water, becomes sufficiently exposed for its weight 
to overcome that of the counterweight, and both bells 
drop to their lower position, reversing the piston valve, 
cutting off the compressed air, and opening the exhaust, 
whereupon the check valve in the discharge pipe closes, 
and the sewage again begins to flow into the receiver, 
This operation is repeated as long as sewage flows into 
the reservoir and a supply of compressed air is maintained. 

Compressed air is supplied to the ejector by auto- 
matically controlled compressors located at any desired 
distance from the ejector. 

These ejectors are used not only in basements below 
sewer level in large city buildings, industrial and power 
plants, but in pumping unscreened sewage from low level 
sections where it is impossible to discharge the sewage 
by gravity, and for pumping crude sewage, effluent or 
sludge, in disposal works. They are especially useful 
where compressed air is being used for other purposes, 

It will be of interest and also instructive, to show by 
illustration, some of the features that sewage ejectors are 

(Continued on Page 62) 


Fig. 6—Showing ejector with self-cleaning strainers or screens 
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This is one of a series of picture stories on 
the Manufacture, Use and Handling of 





A bank orf 

molding sand 

ready for ship- 
ment 





CORE SAND 


ELOW is shown a pile of core sand used in the making of cores in the 

manufacture of faucets. The sand must be kept clean for if foreign 

particles get into it and these particles are made up into the cores, it may 
result in defective faucets. 











Three kinds of sand are used, and in order to understand the manufacture 
of faucets, one should know all about the three kinds and what their uses are. 
Core sand is used for making the cores, which will be described in a later issue. 
Molding sand is also pictured on this page. This is used in the molding de- 
partment or foundry for the casting of faucets. In the casting process the core 
sand touches the inside or core of the faucet while the molding sand touches 
the outside surfaces of the faucet. Sand blast sand, which will also be described 
in some future issues, is used for the purpose of cleaning the faucets. This 
sand is blown with terrific force against the surfaces of the faucet, and by means 
of its sharp teeth it bites away the dirt, leaving the faucet clean and bright. 

We read of a pumping plant erected three and one-half centuries ago at 
London Bridge to supply the city of London, the water being carried to near- 
by buildings by lead pipes. We are told that a hundred years later Boston had 
a water works, consisting of a reservoir about twelve feet square furnished 


Showing the character of molding 
sand with water through wooden pipes from nearby springs. 


25 








me a! 4 


tions and send us your solution. 





master and discussed by him in an article appearing a few weeks later. 


The class will now study a new 


MBING PROBLEM— 


Study and copy layout on these pages; draw in the proper connec- 


It will be analyzed by the School- 








ERE we give you another of the incorrect drawing 
H problems, with a variation which ought to make 

it even more interesting than usual. In addition to 
the incorrect elevation, we give you a skeleton drawing 
containing correct locations of fixtures, and on this 
skeleton drawing you are to make up your correct eleva- 
tion. When this has been finished, copy it and send it 
to “Domestic Engineering.’’ In due course it will be 
shown, together with many other elevations, corrected ac- 


mistake made on this drawing that is in any way over- 
drawn, for there is absolutely no limit to the kinds of 
errors that plumbers and so-called plumbers are prone to 
make. We want to be the kind of plumber that doesn’t 
make these mistakes, and the only way to ‘“‘get that way” 
is to work and study on the proposition, and the correc- 
tion of these drawings is a big item in such a program. 

The special feature in this problem is the fact that there 
is a sub-basement which is below the sewer level, some- 
































































































Otto Lindahl, class member, Oakland, Calif. 


thing that we have not shown in any of 











Th IW alle haus 
\ 
am | 
ae oe 
_ 
obs 


the previous drawing problems. 





Sub-Basement fixtures below sewer level 


See 


=|='= 
ff 


instructions concerning these fixtures 


You will see that this involves some- 
thing different from anything we have 
previously dealt with. We have shown 
in the elevation only the sub-basement 
fixtures, with no connections of any 
kind. It is for you to show in your cor- 
rected elevation, complete connections 
for these fixtures. This problem is one 


Y 
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cording to other men’s ideas of good plumbing, in connection with one of the 
Schoolmaster articles, and discussed in detail by the Schoolmaster. 
You will find a fine assortment of errors to be rectified, but there is not a 


that is not met with-in small cities and 
towns, only in the large cities, but it is 
a subject on which we should all be 
thoroughly posted. 
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Figure Radiation without [ables 
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By R. H. ANDEREGG and J. A. TRUMBLE 


out the use of tables or reference texts? Would 

you like to be able to take a pencil and paper at 
any time, whether you have your note books with you 
or not, and tell a man exactly how much radiation he 
would need for a given room or building? 

And if you found that you could learn to do this with- 
out any great effort on your part, would you like to 
learn? If so, read on, because the purpose of this article 
is to show how ridiculously simple the B.t.u. method of 
figuring radiation really is, and how you need learn but 
FOUR BASIC NUMBERS by heart in order to have the 
system at your fingertips at all times. 

Introducing Mr. B.t.u.—B.t.u., as you know, is a short 
way of saying British thermal unit. The only word in the 
title that interests us is UNIT. The B.t.u. is a UNIT OF 
HEAT, just like the inch is a unit of length. 

If we could see a B.t.u. like we can see an inch on a 
yard stick, it would be easier to get on speaking terms 
with it. However, although we can’t see a B.t.u., we can 
feel it, which helps some. 

Definition of B.t.u.—If you yearn to know what a B.t.u. 
feels like, boil a pint of water and stick your finger in it. 
For every degree you have raised that pint of water, you 
have put 1 B.t.u. into it. Here, then, is a definition: 

A B.t.u. is the amount of heat re- 
quired to raise one pint of water 
one degree F. 

Some sticklers for accuracy would tear their hair if 
they ever saw this definition of the B.t.u., but don’t 
let that worry you. They would call it a pound instead 
of a pint—but it happens that a pint weighs a pound, so 
what’s the difference? 

Figuring Radiation.—Just exactly what is it we are 
trying to do when we “figure” the radiation in a room? 
Well, we are trying to see how much heat will have to 
be put into that room to take care of heat that leaks out, 
and thus keep the room at some predetermined tem- 
perature. 

Tables, then, such as we are given in the data section 
of handbooks, are merely figures showing how much heat 
will leak out of a room under a given set of conditions. 

But why bother with tables when by simply learning 
FOUR BASIC NUMBERS, you can apply the B.t.u. method 
of figuring radiation to any ordinary building for any 


Wo you like to be able to figure radiation with- 


temperature variation or condition? By learning these 
four basic numbers you can carry in your head informa- 
tion that is far more complete than all the tables pub- 
lished. 
THE FOUR BASIC NUMBERS 
HESE numbers and their explanation may not be 
entirely clear the first time you read them, but after 
we work out a sample problem and apply them, you will 
find they are very simple indeed. 
-32 Wall Factor 
-02 Contents Factor 
Ms Glass Factor 
240. Radiation Factor 

These basic numbers are, as you will note, called fac- 
tors. The “.32,” if you want an explanation of it, is the 
fraction of a B.t.u. that will, in an hour, pass through a 
square foot of ordinary brick wall, or through a wall 
where the average frame construction is used. 

The ‘'.02” is the fraction of a B.t.u. that is used in an 
hour by a cubic foot of the contents of a room. 

The “1.” is the B.t.u. that will in an hour pass througha 
square foot of glass. 

The “240” is the number of B.t.u. given up in an hour 
by a square foot of ordinary cast iron radiation under 
average conditions. 

A Practical Example.—To find the radiation required 
by a room, the first step is to “‘figure’’ the room in the 
regular way, that is, find out its cubical contents, the 
amount of exposed wall, and the amount of glass. In 
order to work out a practical example, the following con- 
ditions are assumed: 

Size of room: 14 ft. x 14 ft x 9 ft. 

Square feet of glass: 60 sq. ft. 

Inside temperature desired: 70 deg. 

Lowest outside temperature —30 deg. 

Walls exposed on two sides, 
Figuring contents: 14 149—1764 cubic feet. 
Figuring gross exposure: (14 x9)+(14x9)—252 sq. ft. 
Figuring net exposure: 252—60 sq. ft. glass — 192 sq. ft. 

Up to this point nothing has been done that wouldn’t 
be done if tables were to be used instead of the B.t.u. 
method. Here, however, we leave the beaten path. 

It is desired to heat the room to a temperature of 70 
deg. when it is —30 deg. outside. This means that there 

(Continued on Page 40) 
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FRETZ 


PIPE NIPPLES 


Watch the particular 
plumber do his work. 
You will notice he 
uses nipples and fit- 
tings made to suit 
each other. 





S. 8. Fretz, Jr., & Co. 


23rd St. and Sedgley Ave. 
Philadelphia | 





Thos. Devlin Mfg. Co. E MARK 


Owned by &. &. Fretz, Jr., & Co. farsa 


23rd St. io acral Ave. 
Philadelphia 


DEVLIN 


MALLEABLE IRON FITTINGS 
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HE Beaton & Cadwell “Perfection” 
No. 10 Floor and Ceiling Plate is so 
well-made, so sturdy and so convenient 
that many of our competitors have 
complimented us by imitating it. How- 








ever, there's still only one genuine “Per- 
fection No. 10”: we make it and most 
jobbers sell it. And you'll find it on a 
large percentage of the important instal- 
lations throughout the country. 


Office and Warehouse Carrying Stock of Perfection Products and Simplex Flush Valves 
234 WATER STREET, NEW YORK CITY 








BEATON & CADWELL MFG.CO. 


Gstablished /894 











Wisconsin Plumbing Inspectors Meet 


Sixth annual meeting outlines the aims of the 


society; William Stretch, of Kenosha, 
elected president 


of Plumbing Inspectors out of a total membership 

of forty, as was stated in a preliminary report in 

the issue of October 23, 1926, gathered in Milwaukee, 
Wis., for its sixth annual convention on October 16 and 17. 
This is a growing organization. A number of new 
members were added during the two days’ meeting. Plans 
are being laid for the 1927 convention at Kenosha, Wis., 


[ot Prumbing 1 members of the Wisconsin Society 





Left to right: William G. Nern of Milwaukee, Wis., retiring 
president; Frank R. King of Madison, state plumbing in- 
spector, and George R. Stolz of Milwaukee 


and there is no doubt in the minds of any of the mem- 


bers that the 1927 gathering under the leadership of 


William Streich of Kenosha will eclipse previous records 
in attendance and in interest shown. 

In his paper on future programs, Frank R. King, state 
plumbing inspector of Madison, Wis., proposed a definite 
plan for laying out subjects for consideration at conven- 
tions. He believes that the subjects should follow in 
logical sequence, that the program should be well bal- 
anced, and that additional benefit could be gained by 
giving careful study to the matter of convention programs. 

“The following,’’ he explained, ‘‘are a few subjects 
selected at random: Plumbing history; plumbing and 
its relation to health; trade literature for plumbing in- 
spectors; plans for the future; past, present and future 
of sanitation; demarcation line between the work of the 
plumber and the sanitary engineer; responsibility of the 
plumbing inspector to the apprentice, journeyman, master 
and public; co-operation between state and local inspec- 
tors; co-operation between plumbing inspectors and health 
department; office and field hours; compensation for 
plumbing inspectors; procedure in revoking a license for 
cause; factors in issuing a legal order; legal authority 
of plumbing inspectors to enforce laws and regulations; 
venting essentials of the plumbing system; standard vs. 
extra heavy soil pipe; supporting drain soil and waste 
stacks; factors to be considered in selecting drain, soil 
and waste fittings; grades of soil and waste pipe; prevent- 
ing and removing stoppages in drain, soil and waste pipes; 
the use of deep seal traps; trap siphonage, causes and 
prevention; carrying capacities of 4-inch soil stacks; 
special fittings and their use; plumbing repairs defined; 
altering or extending existing plumbing installations; ap- 
plication and value of smoke tests; flushing mediums for 
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plumbing fixtures; connecting building surface water 
drains to sanitary or combination sewers; operation and 
installation of sewage pumps and ejectors; problems in 
inspecting and testing; public toilet room requirements; 
simplified plumbing installations defined; industrial waste 
piping; use of, and necessity for acid-resisting piping; 
private water supply systems; factors to determine ade- 
quacy of water service and supply piping; water soften- 
ing processes; the trend in domestic hot water heating; 
private sewage disposal systems; chemical closets; some 
factors in the installation of special sanitary appliances, 
etc.” 

Herman Miller, instructor of plumbing of Milwaukee 
Trade and Technical High School, was asked to tell about 
the plumbing instruction at this institution, which was 
the first public school in the country to take up the study 
of plumbing. The plumbing inspectors of Wisconsin be- 
lieve that this school cannot be too highly praised, and 
believe that Mr. Miller is doing much needed work. 

Geo. Sullivan of the Mueller Company, Decatur, Illi- 
nois, gave a talk on copper service pipe, and showed nu- 
merous samplés of this pipe and its connections. One 
of the inspectors who had never attempted the operation 
before, flanged two pieces of pipe and made, in the pres- 
ence of the assembly, a connection according to the 
method prescribed. 

The state of Wisconsin is particular about the sanita- 
tion of its hotels and restaurants, and laws relating to 
these matters were discussed at some length. It was 


stated by one speaker that in his opinion it would be of 
benefit, if the master plumbers of the state would also 
study the regulations governing hotel and restaurant san- 
If the master plumber understood 
many 


itation in the state. 


these regulations, he could, in instances, be of 








Top picture, left to right: George Slightam of Janesville, 

Harry Hoover of Beloit and Louis Mehner of Milwaukee.— 

Lower row: R. E. Hasselkus of Dousman, Wis., John Melzer 

of Madison, W. H. Liegler of Racine and John Owens of 
Madison 








32 DOMESTIC ENGINEERING 


service to his patrons in recommending building construc- 
tion that would conform to the hotel and restaurant reg- 
ulations of the state, and thus save home owners trouble 
and annoyance. 

For instance, Sec. 5257 of the regulations provides that 
the floors of every toilet room shall be constructed of 
material other than wood, material which does not readily 
absorb moisture and material which can be cleaned easily. 
Linoleum was spoken of as a covering for toilet room 
floors, and it was believed that if a good grade of linoleum 
were properly laid, it should be considered acceptable 
in existing buildings where it seemed impracticable to use 
concrete painted, tile or some other type of non-absorbent 
material. Every hotel and restaurant in the state must 
be supplied with suitable washrooms or washbasins so as 





Top picture, left to right: Edward Wettig of Milwaukee, 
Jacob Scheck of Sheboygan and President William Streich of 
Kenosha.—Lower picture: W. Spencer of Milwaukee, John H. 


Bauer of Appleton, and Jerry Mastenbrook of North 
Milwaukee 


to enable the employes to wash their hands whenever 
necessary. 

The question was asked, ‘‘Would you deem it consistent 
and practical under the present regulations to hold the 
plumber responsible for deficiencies in work performed 
by the carpenter, mason, cement worker, tinner, electri- 
cian, heating contractor, painter, etc.? If you consider 
him responsible, how would you proceed with the enforce- 
ment of regulations?” 

In reply it was stated that when the plumber is a gen- 
eral contractor for the complete installation or is given 
general supervision by the owner or his authorized legal 
representative, the responsibility would be his. 

This question was submitted to Walter Mase, state 
hotel inspector, who gave the following concise reply in 
writing: 

“There are several things to be considered in answering 
this question. I truly believe that to get the best results, 
and to have the toilets installed according to requirements, 
that all enclosures, etc., in toilets and washrooms should 
be done in accordance with orders from the plumber in 
place of leaving this work to the carpenters, masons or 
other mechanics. This would bring about better results 
in general with less expense and criticism to the prop- 
erty owner. I would recommend that the enclosures, 
floors, etc., be provided before the plumbing fixtures are 
installed.”’ 

In reply to the question relative to the enforcement of 
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regulations, Mr. Mase recommended that plumbers ¢o- 
operate with the owners of the property. 

“When plans for new installations of toilets and wash- 
rooms are submitted to the domestic sanitary engineering 
department of the state board of health, all questions 
pertaining to sanitation and safety are kept in mind. 
This, of course, includes light, ventilation, enclosures, 
plumbing fixtures, etc., and provides that copies of plans 
after being approved, be presented to the plumbers en- 
gaged to do the work and that they be held responsible for 
seeing that the work is done in accordance with the ap- 
proved plans. If such a practice were in force, only one 
party would be held responsible by the property owner. 
As it is now, property owners must hold all mechanics 
doing the work responsible, and frequently some part of 
the work is not done in accordance with the requirements, 
thus making it necessary for the hotel and restaurant 
division of the state to issue additional orders on the 
property owner in order to get the proper installation of 
toilets and washrooms.”’ 

The new president, William Streich, of Kenosha, Wis., 
will be supported in his administration of the affairs of 
the society for 1926-27 by George Slightam, first vice- 
president, plumbing inspector, Janesville, Wis.; John 
Bauer, second vice-president, plumbing inspector of Ap- 
pleton, Wis.; J. H. Peppard, third vice-president, plumbing 
inspector, Manitowoc, Wis., and Eugene Morse, secretary- 
treasurer, plumbing inspector, Eau Claire, Wis. 

An invitation was received from the American Society 
of Sanitary Engineering to affiliate, to become a chapter 
of, and to take part in the activities of that national or- 
ganization at the 1927 convention, starting August 9, at 
Jacksonville, Fla. 

The aims of the Wisconsin Society of Plumbing In- 
spectors are twofold: To help the members to perform 
their duties more efficiently and to benefit the citizens of 
Wisconsin who are the chief beneficiaries of plumbing 
regulations and of the actual work of enforcement. 

The professed aims announced when the society was 
organized were summed up in the following: 

“Standardization of plumbing materials and appliances, 
and uniformity of regulations consistent with proper serv- 
ice, durability and sanitation, to the end that safe and 
economical plumbing may be within the reach of all.” 

On this basis the program for the meetings is prepared 
each year, and is planned to cover the most important 
and commonly encountered problems entering into the 
work of plumbing inspectors. The gathering is for the 
sole purpose of exchanging views and of making a common 
study of the duties, laws and regulations of benefit to the 
members and the state at large. 

Like many other mechanical and sanitary sciences, 
plumbing is still in the development stage and there are 
many aspects of the craft which can be studied to excellent 
advantage in meetings such as the state and local in- 
spectors in Wisconsin arrange for themselves each year. 
Such meetings likewise afford opportunity for review of 
research work done by leaders in the plumbing and re- 
lated industries. 

For these reasons the Society and the State Bureau of 
Plumbing and Domestic Sanitary Engineering (the body 
having official supervision of state and local inspections), 
strongly urges that every Wisconsin local inspector lend 
his support by affiliating with the society and attending 
its yearly conventions. 





Henry Thatcher, 812 Main street, Malden, Mass., has 
been awarded the heating contract on the new manufac- 
turing plant of the Perry Pictures Co., on Mountain ave- 
nue in that city. 
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- Main-line railroads assure IMMEDIATE DELIVERY 
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X-Ray view of Continental Low Water Line Boiler 





Continental Wall Radiators 
made in 7’ and 9’ sections. 
Screw-nipple construction. 


Continental Classic 
Radiators 
made in 4 and 6 column, 
20”, 26”, 32” and 38”. 
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of Continental 


BOILERS and RADIATORS 


If you want action, Continental is set up to give 
it to you. Two great modernly equipped foundries 
served by four main-line railroads assure immediate 
deliveries of Continental Boilers and Radiators. 


CONTINENTAL LOW WATER LINE BOILERS 
SMOKELESS AND REGULAR 





























. | 12 Year P 12 Year 
oe ee | Se | ee | cee 
Steam Ratin Catalog Sq. Ft Wate Catalog 

a ater _|__Rating _ 
20 Series, 38 inch water line | | 
5 900 700 =| 3.88 | 25-W 1150 
26-S 1100 | 900 4.85 | 26-W 1500 
27-8 1300 1100 5.82 | 27-W 1850 
28-S 1500 {| 1300 | 680 | 28-W 2200 
30 — 43 inch water line 
35- 1800 1200 5.83 35-W 2000 
36-S 2300 - 1600 | 7.29 36-W | 2650 
37-S 2800 | 2000 8.75 37-wW | 3300 
38-S 3300 | 2400 10.21 38-w | 4000 
39-S 3800 | 2800 11.67 39-W 4650 
310-S 4300 | 3200 | 13.13 | 310-W 5300 
311-S 4800 | 3600 | 14.59 | 311-W 6000 
312-S 5300 4000 | 16.05 312-W 6650 
40 Series, 47 inch water line | 
46- 4100 2500 9.72 46-W 4150 
47-S 5000 3200 11.66 47-W 5300 
48-S 5900 3900 13.60 | 48-W 6450 
49-S 6800 4600 15.54 | 49-W 7600 
410-S 7700 | 5300 17.48 410-W 8750 
411-S 8600 | 6000 19.43 | 411-W 9900 
412-S | 9500 | 6700 21.35 | 412-W 11100 
413-S 10400 | 7400 23.32 | 413-W 12250 
414-8 11300 | g100 | 25.27 | 414-W 13400 
415-S 12200 8800 | 37.22 | 415-W 14550 
416-S 13100 9500 | 29.17 416-W | 15700 
417-S 14000 10200 31.12 | 417-W | 16850 
418-S | 14900 | 10900 | 33.07 | 418-W | 18000 
CONTENTO BOILERS 
Boiler No. | Steam Grate Boiler No. Water 
Steam | Rating __ Area Water _ _Rating __ 

48 240 .94 4W | 400 

5S 320 1.22 | 5W | 535 

6S 400 1.55 6wWw | 670 

78 500 1.92 7W 825 

8S 600 2.25 8 W | 990 





For Basement or First Floor Installation 


CONTINENTAL RADIATORS 
Continental Radiators are assembled with extra 
heavy malleable push nipples, making a permanently 
tight iron to iron joint. Each individual section is rig- 
idly tested and inspected. After being assembled, every 
radiator receives a second test. 








One Column ...| 38in. | 32in. | 26in. , 23in. | 20in. 
Two Column...| 38in. | 32in. | 26in. | 23in. | 20in. 
Three Column .| 38in. | 32in | 26in. | 22in. | 18in. 
Four Column . .| 38 in. [sin [isi 22in. | 18in. 
Five Column 22in. | 18in. | 14in. a> 





One, two and three column have 2!4-inch centers. 
Four and five column have 3-inch centers. 


Four Column 


@ntinental Heater (rporation 
Home Office and Factory 


Dunkirk, N. Y, U.S.A. 





34 


The Borden Company 


New York Office: 50 Church St., New York City 
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Millions upon millions of unseen little “busy bodies” are prancing around on 
the electric wires that enter your shop—anxious—fighting—impatient to go to work 
for you. 

They carry a secret—a way to pull down your costs and boost your profits. 

These little “‘busy bodies” are electrons (electrical energy). They are on the 


job in every shop where high efficiency is bringing about low costs, and more profit 
on work done. 


Connect the plug of a No. 44 Beaver Power Drive to your light socket, and 
instantly things happen. Operations that took minutes before are now finished in 
seconds; your men, who went home in the evening all fagged out, now leave the 
job in the evening, happy with their day’s work. For the No. 44 Beaver Power 
Drive cuts up to 12-inch; threads up to 6-inch; threads bolt rounds and makes up 
fittings right in the machine. 

This Powerful Electric Fitter, like any good fitter uses the tools you now have— 
buy nothing extra. It’s a safe machine to use—the pipe revolves, the tools stand 
still. It’s a Husky machine—built for lots of use; powerful, dependable, rugged, 
sturdy and portable. Low in price, and its upkeep is practically nothing. 

The coupon below will bring you the full story. And even if you now have a 
Power Machine, you’ll find some interesting angles in this folder—angles that may 
help you profit still more. 
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The Borden Co., Warren, Ohio. 
Warren, Ohio 





lower costs and higher profits. 
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Money Making Tools and Machines Ce ee ene 





Send me the story of No. 44 Beaver Power Drive—a story 
which gives some new angles on the use of Power as a means to 








Mention Domestic ENGINEERING when writing advertisers. 
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Advertising Editorial 


A NEW ONE EVERY WEEK—No. 241 
















Boiler compounds 
ought to be used 
regularly to tone 
up the heating 
plant 


BOILER 
COMPOUND 


STOPS LEAKS IN 
BOWERS, HIGH OR 
Low PRESSURE 






A Tonic for your Botler 


UST AT this time of year your boiler ought 
to be examined by an expert to see that it is 
going to be in shape to meet the load of 

the heating season. It is important that it be 
cleared of rust and scale, and that leaks be sealed. 
For these purposes we use some remarkable com- 
pounds which, by their action, eliminate rust and 
scale and seem to have intelligence in the way 
they seek out leaks and close them,—all of which, 
of course, reflects itself in your fuel bill because 
of the greater efficiency of your heating plant. 

Just telephone. We'll send a competent man 
promptly. 





Ask for a 
free copy of 
“The Story 
of the Bath.” Bet. 
Fascinating. (In this space your Name, 
Really a Telephone, and 

nape Bon Address ) 

not adver- 

tising. 








How Do You Get New Customers? 


O YOU just wait for them to “happen” into your shop? That isn’t 
the way the people who are selling things to you are doing. It 
isn’t the way any outstandingly successful business is doing. Competi- 
tion from within and without the industry makes it absolutely essential 
that advertising be maintained if there is to be growth. Use the Adver- 
tising Editorial copy above. For $4.20 you may buy twelve illustrations. 
All you have to do is clip the copy and hand it, with the illustration, to 
your newspaper. Commence this week. Send in your order now and 

for the next twelve weeks consistently use this service. 
You may also use the copy for blotters, envelop stuffers—even for 

newspaper ads if you desire—without the illustrations. 
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ALES LETTER 
One a Week—No. 78 





Get those small heating plant jobs now. 
It will give you a chance to make new 
friends and secure prospects for new work 
of various kinds. Send out the following 
letter to old customers as well as to pros- 
pects. 


JOHN BROWN 
Plumbing : Heating 


Two Rivers, N. Y., 
October 30, 1926. 
Mrs. Edward Jones, 
Two Rivers, N. Y. 
Dear Madam: 

This is the time of year when the heating 
plant needs a tonic. Most people do not 
have the heating plant gone over at the end 
of the winter. Hence when cold weather 
comes again, faults are discovered and in- 
convenience suffered. 

One would almost think that the boiler 
compounds which we use were endowed with 
intelligence, so efficiently do they eliminate 
the rust and scale, and seal the leaks, which 
break down the performance of the heating 
plant. Rust, scale and leaks make the fuel 
bill mount, because when they are present 
it requires more fuel to produce the neces- 
sary heat. 

If you will be kind enough to telephone 
we’ll send a competent man promptly. We 
suggest this as a means of anticipating diffi- 
culties during the colder weather when it is 
a real inconvenience to be without heat. 

Very truly yours, 
JOHN BROWN. 


Adlet 
ONE A WEEK—No. 99 


HERE isn’t anything in the size of an ad- 
vertisement alone to guaranté¢e that it will 
be successful. It’s the quality that goes into 
it which determines whether or not it will bring 
in business. If you don’t feel that you can 
afford to use the Advertising Editorials, use the 


Adlets, like the one below. They cover the 
same subject, are timely and carefully mer- 
chandised. All you have to do is clip it out, or 


have it copied out, add your name, telephone 
and address and hand it to your local paper. 








A Boiler Tonic 


The heating boiler needs a tonic in 
the fall before it is put to the strain of 
the heating season. Ask about boiler 
compounds for eliminating rust, scale 
and leaks. Just telephone. We'll send 
a competent man. 
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Preferred for Exacting Plumbing 
Since 1878 





Bloomington High School 
Bloomington, Illinois 





East Aurora High School 


Architect: eee 
A. L. Pillsbury ayaa 
Plumber: s 
Ross Johnson J. oe 

N. R. Zack Co. 


ae eaticinataatenitanaetaill 








Centralia I High School 


Centralia, Illinois Deerfield Shields High School 


+ 
' 
i 
; 
| 
} 
| 
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| 
| 
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Architect: Highland Park, Illinois 
A. L. Pillsbury Architect: 

Plumber: J. C. Llewellyn 
Fowler Brothers Plumber: 


E. Baggot Company 


























A Battery of Clow Domestic Science Sinks 
Garden High School El Paso High School 
Garden, Illinois El Paso, Illinois 
Architect: Architect: 
A. L. Pillsbury A. L. Pillsbury 
Plumber: Plumber: 
Walsh & Slattery Walsh & Slattery | 





Meeting the Ever Increasing Demand 
For Proven Plumbing 


During the past ten years the absolute neces- ing has been spared in carrying out this aim. 


sity of perfect sanitation in our schools has a, 4 result, Clow carries a most complete line 





become more and more apparent. 


Exacting school boards recognize this need, and 
are demanding proven plumbing to safeguard 
the health and lives of the future generation, 


Since 1878 it has been the aim of the 
Clow organization to set the standards in 
every field that Clow products serve. Noth- 


of carefully designed, well built plumbing fix- 
tures—backed by 48 years of experience and 
dependability, and by an impressive list of 
installations that are living through their fifth, 
tenth, and fifteenth year of service. 


That is why so many schools of the type pic- 
tured on this page use Clow for all plumbing. 


JAMES B. CLOW & SONS, 201-299 N. TALMAN AVE., CHICAGO 
Sales Offices in Principal Cities 
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An unusual problem in which 
steam and hot water radiators 
are used on one job 


problems which appeared in the August 7 and Au- 

gust 28 issues of “Domestic Engineering.’”’ Both 
problems are very important and should be of the utmost 
value to the Round Table members as well as to all other 
readers. We shall discuss only a few of the solutions sent 
in. The others will receive comments by letter. 

On the problem appearing in the August 7 issue, Fred 
C. Speich, Tacoma, Wash., was the only one that sent in a 
complete drawing, and we must congratulate him for the 
exactness of his layout. 

Radiators 10, 11, 13 and 14 are steam radiators, and 
all the others are hot water type radiators; 16 represents 
the indirects, placed below the water line, and 27 is the 
wall radiator, below water line also. 

Mr. Speich’s drawing, shown in Fig. 2, is correct so far 
as the connections to the radiators are concerned. The 
boiler should only have one valve, however. Connection 
from the wall radiator and the indirect should go to the 
receiving tank. 


[) pr this session we will discuss the heating 
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Fig. 1 


In his letter, Mr. Speich states that the vacuum pump 
and receiving tank should be lower so that the condensa- 
tion from the indirects and wall radiator can flow by 
gravity to the receiving tank, and in this manner he takes 
care of the situation. There are no further comments to 
make on Fig. 2. 

Fig. 1 is the key drawing, which shows all the connec- 
tions as they should be. Each coil of the indirect, it will 
be noted, has its own trap, which is very essential. One 
valve on the steam supply is shown on this drawing, 
which is sufficient for the job. Steam radiators 10, 11, 
13 and 14 have the valve connected on the bottom and 
the trap on the opposite side. Eccentric bushing should 
be used on both sides. The one on the valve side should 
be turned up and the one on the trap side should be 
turned down so the condensation will not flow back to 
the supply. All the returns are connected to the receiver, 
and the main line is trapped on the end. 

The vacuum pump is located in a pit so that the returns 
from the wall coil and the indirects, both of which are 
located below the boiler water line, will discharge by 
gravity into the receiving tank. Discharge 21 is con- 
nected direct to the boiler as shown, with a gate valve 
close to the boiler and a check valve on the right hand 
side. This is the correct way of placing the gate valve 
because, should anything go wrong with the check valve, 
it can be repaired while the boiler is in operation. The 
remainder of the radiator connections, as well as the con- 
nections to the wall coil and indirects, need not be gone 
into further, because they are self explanatory. We 
would suggest that this layout be preserved for future 
reference. Continued on Page 39) 
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The 
“NIP-L” Boiler Stand 


(Adjustable in height) 






gives YOU 






ExACTLy WuHaAtT You WANT! 








WE SUPPLY: 


RING—Regular Lockwood Type, 12", 
14” and 16’ sizes. 


YOKE and BASE — Tapped rit 
Thread. 




















YOU SUPPLY: 


NIPPLE—1” Pipe—8%" less than 
height desired. 



































: ei : A nipple, 1334” long, 
Plain Black :: Galvanized smoke ottad 2 take 






Aluminum Painted 














FOUNDRY £ MANUFACTURING CO 


RICHMOND, VIRGINIA 























A close -. makes 
stand 914" high. 
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CONNECTING WALL COILS 
EGARDING the problem presented in the August 28 
issue, which was also difficult to solve, there has 
always been a question in the minds of many steamfitters 
as to the proper way of connecting wall coils. We sug- 
gest that our readers preserve the key drawing shown in 
Fig. 1, so that they may refer to it at any future period. 
Fig. 2, sent in by Fred C. Speich, Tacoma, Wash., shows 

















WOT WATER ONLY 
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Fig. 3 


all the connections correctly with the exception that a 
check valve is shown on wall coil 6. This is not necessary 
and in many cases a detriment, because, if a smaller wall 
coil, which will naturally circulate faster, is tied into the 
same return line, close to wall coil 6, the check valve on 
the return of 6 will be held closed and the condensation 
will accumulate in the wall coil 6, and flow back through 
the supply valve into the supply line. When check valves 
are located on two-pipe steam jobs, they should be placed 
a distance away from the radiator or wall coil and below 
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the radiator or wall coil so that the weight of the water 
will help to open the check valve. 

Radiator 4 in Fig. 2, as well as 1, 2, 5 and 8, are 
equipped with traps on the return, all of which are shown 
correctly on Fig. 2. 

Fig. 3 was sent in by Mearle Crumley, Memphis, Tenn., 
a new member, and we welcome him to our Round Table 
session. The valves of wall radiators 1 and 2 are placed 
on the top, and in the key drawing it will be noted that 
these valves are placed on the bottom. Both ways are 
correct but the wall coils must be ordered special, be- 
cause it will be found that the manufacturer will leave 
the opening for the valve on the bottom unless otherwise 
specified. The valve on wall coil 4 should be placed on 
the bottom as shown in the key drawing. All the other 
connections on Fig. 3 are made correctly. 

Radiator 8 shows a vacuum lift pocket and connection 
to the return above the wall radiator. Such a lift pocket 
should be used with great caution and only when abso- 
lutely necessary. 

Fig. 1, the key drawing, shows all the connections to 
and from the various wall coils as they should be made. 
Wherever traps are necessary, they are shown on this 
drawing. Wherever it is necessary to pitch the radiators, 
this is shown by an arrow underneath such radiators. It 
should be remembered that radiators 7 and 3 are hot 
water radiators and connected as such. All connections 
to wall radiators depend greatly upon the nipples with 
which the sections are connected to each other and, before 
any connections are placed on wall radiators, these nip- 
ples must be located and connections made accordingly. 
We have marked the nipples on key drawing Fig. 1 plainly 
so that they may be readily noticed. 

Our next problem will be locating the trouble on a hot 
water heating job that will not circulate properly. Since 
all our Round Table members are back now from their 
vacations, we trust that they will take an active interest 








Your jobber can supply 
you. Ask him now for 
full particulars and 


Ne, prices. 





‘S teady, silent service: Always! 


The service of a Penberthy Automatic Cellar 
Drainer is constant, positively automatic and in 
every way satisfactory. 


When you sell a cellar drainer with such features 
as the Fenberthy has, you sell the best. 


This appliance is a fast seller and once installed 
—100% trouble-proof. There will be no lost profits 
in service calls. 


PENBERTHY INJECTOR COMPANY 
1260 Holden Avenue 





Established 1886 
Detroit, Mich. 


Canadian Plant: Windsor, Ontario 





AUTOMATIC 
CELLAR DRAINERS 
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in our next session, and we invite all to join the Round 
Table discussions. All that is required to become a mem- 
ber is to try to solve a heating problem and to send in a 
drawing showing the solution. There are many things 
that we will learn in this manner which will be of great 
benefit to all on future installations. 


Figure Radiation without Tables 
(Continued from Page 28) 


will be a temperature difference of 100 deg. between the 
inside and the outside of the rooms in coldest weather. 
Do you get that? 

The problem now is to find out how many B.t.u. will 
be needed to keep our room at 70 deg. when it’s 100 deg. 
lower outside. 

B.t.u. Required for Contents.—Contents are 1764 cubic 
feet. To raise the temperature of 1 cubic foot of contents 
1 deg. we will need .02 of a B.t.u. (A BASIC NUMBER). 

To raise the temperature of 1764 cubic feet 1 deg., we 
need 1764x.02, or 35.28 B.t.u. 

It happens, though, in this case, that we want to raise 
the temperature 100 deg. instead of just one, so we multi- 
ply the 35.28 by 100, and find that 3528 B.t.u. are re- 
quired. And that’s that. 

B.t.u. Required for Exposed Walls.—Net exposure is 
i m 192 square feet. One square foot of exposed wall will 
Make This Comparison radiate .32 of a B.t.u. every hour for every degree of 
temperature difference between the inside and outside 

(A BASIC NUMBER). 
The 192 square feet, then, will radiate 192x.32, or 





If you will but compare the operation 


of any heating installation that 1S 61.44 B.t.u. every hour for every degree of temperature 
not Honeywell equipped with a difference between the inside and outside. With our as- 
similar installation that is equipped sumed 100 deg. temperature difference, the total heat ra- 
with Honeywell, you will be amazed diated by these walls under the extreme condition will 


be 61.44x100, or 6144 B.t.u. That’s that. 
B.t.u. Required for Glass.— The glass measures 60 
square feet. One square foot of glass will radiate 1 B.t.u. 


at the increased efficiency of the 
Honeywell equipped installation. 


Add to this the greater measure of every hour for every degree of temperature difference be- 
comfort, safety and economy which tween the inside and the outside (A BASIC NUMBER). 
Honeywell provides and you under- The 60 square feet of glass, then, will radiate 60x1, or 


60 B.t.u. every hour for every degree of temperature dif- 
ference between the inside and outside. With our as- 
sumed 100 deg. temperature difference, the total heat ra- 


stand why householders everywhere 
are demanding Honeywell in con- 


stantly increasing numbers. diated by the glass under the extreme condition will be 
The leading snnmutnetormey of Donting 60x100, or 6000 B.t.u. That ends that. 
avails, UF Ges ingartand gunners. Finding Total Heat Required.—Adding the three results 
ads sanied io” Pe Mane just secured, we find the total B.t.u. needed in this room 
Laboratories, Inc., a majority is equipped every hour are 3528+6144+6000, or 15672 B.t.u. 
with HONEYWELL controls. 4, 
Selecting the Proper Radiator.—One of our basic num- 
Honeywell Heating Specialties Company bers is 240—the number of B.t.u. given up in an hour 
Wabash, Indiana by a square foot of ordinary cast iron radiation on a 


steam job. 
All there remains for us to do, then, is to divide our 
total B.t.u. required by this figure, 15672 by 240, and 


find that a 65 foot radiator will heat the room in question 


Temperature Regulators to a temperature of 70 deg. when it is 30 deg. below 


zero outside. 








A Simple System.—Is that hard? Is that complicated? 
Cy Not a bit! Of course, if you have never given the sub- 
ject a thought, some thinking is required at first. But 
when you once get it in your head it is there for keeps 
Lo and for convenient reference. And you have the satisfac- 
tion of knowing that you are figuring your radiation by 
the same system many experts use. 

It may be that the writer will be criticized for 
making the B.t.u. rule so simple, but we couldn’t resist 
the temptation. It is to be admitted that the wall factor 
(.82) varies for different kinds of walls, and that the 
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Outstanding 
Quality! 


The Ionic lavatory is another fixture 
from the Columbia line, the beauty, 
durability and finish of which will har- 
monize with the finest appointments. 
Depressed soap cup; “‘D” pattern bowl 
with rear outlet; back and apron in one 
piece on concealed hanger. A hand- 
some fixture which will compare very 
favorably with the highest quality 
china models of the same type. 









The “Ionic,” pictured above, like all other Columbia fixtures, comes 
from this modern and completely equipped factory. Every up-to- 
date manufacturing contrivance and system is used to ensure a 
perfect product. 


Columbia products have met with success everywhere because they 
are uniformly durable —they are of an outstanding quality. 


Honesty in manufacture proven by the satisfaction of thousands of 
users, is an integral part of Columbia products. 


Write today for your copy of the Columbia 
catalog, showing the complete line. -~ ow 


See Our Display at the 


HOME BUILDERS’ EXHIBIT 
441 Lexington Ave., New York City 





MANUFACTURING 
Louisvitte, Ky. 











Mention Domestic ENGINEERING when writing advertisers. 





coh memenghnnren tere greta 


aAemererasamasRalibieniamareartco 


2s seers - 








42 DOMESTIC ENGINEERING October 30, 1926 














American BRASS GOODS 


Unequalled for Quality and*Finish 
Are used on School Buildings where 


good sanitation is so important 





















































WOODROW WILSON JUNIOR HIGH SCHOOL 
SIOUX CITY, IOWA 


PLUMBING JOBBERS — WIGMAN CO., SIOUX CITY, IOWA 
PLUMBING CONTRACTORS —V. J. HAGAN CO., SIOUX CITY, IOWA 
ARCHITECTS — BUETTLER & ARNOLD, SIOUX CITY, IOWA 


American 
LAVATORY TRAPS and SUPPLIES 
installed in this building 


Cw Cw 


AMERICAN SANITARY Mec. Co. 
ABINGDON, ILLINOIS 


“Plumbing Brass Goods of Quality” 
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radiation factor (240) varies with different conditions. 
But it must also be admitted that the average wall, 
whether brick or good frame construction, can be taken 
care of nicely by the .32, and that the 240 factor is in 
very common use, and that is why we have selected them 
as basic figures. 7. 

Allowances and Additions.—The usual allowances 
should be made for unusual exposures, rooms with fire- 
places, etc. They are all common sense allowances, how- 
ever, and are not difficult to keep in mind. 

If this article has served to arouse interest in the B.t.u. 
method of figuring radiation, we will be glad to furnish 
information covering some of the variations of the wall 
factor, and also showing how the tables of factors are 
made. 











| PRACTICAL PROBLEMS=No. 11 














Shears Useful in the Plumbing Shop 


OW many tools does a master plumber use? Nobody 
H has been able to answer that question very accu- 
rately, but the fact of the matter is that there are few 
tools which sooner or later, cannot be found useful in 
some plumbing installation or in solving some plumbing 
problem. 

While the shears or snips is usually considered a sheet 
metal tool, it is often useful in plumbing. Recently a 
master plumber had occasion to guard factory employes 
from machinery that was close to lavatories, by the use 





of heavy woven wire. In order to facilitate cutting the 
wire mesh, shears was used. This was rather heavy work, 
however, until a workman fixed one handle of the shears 
in the vise. Additional power was made available by 
means of the extension of the upper handle of the shears 
as shown in the illustration. 

This extension was made of a piece of pipe flattened 
so that the handle of the shears could be inserted only a 
few inches. With this arrangement the wire was cut 
rapidly and easily and the job was completed with much 
saving in labor. ; 





W. J. Wade, 510 Hawley avenue, Bridgeport, Conn., has 
been awarded the plumbing and heating contracts on two 
houses to be erected for Carl A. Anderson, on Grovers 
avenue, in that city. 

W. A. Katon, 38 Sherbrooke avenue, Hartford, Conn., 
has been awarded the heating contract, and Edward Mahl 
Co., 306 Pearl street, the plumbing contract on the resi- 
dence of W. S. Gay on Fernwood road, Hartford. 

F, D. Ellison, 631 Farmington avenue, Hartford, Conn., 
has been awarded the plumbing and heating contracts on 
the three-story business block at 252 Asylum street in 
that city, for Joseph L. Besse. 


€. 
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HUMPHREY 





Luge, A type and size for 
every building from 
the skyscraper to 
the cottage. 








Write for catalog and 
installation data. 


HUMPHREY COMPANY 
, (Div. Ruud Mfg. Co.) 
Kalamazoo 1: :3 Michigan 


SQUARE |_| GEE 


Iron £ Malleablelron FITTINGS 





































We are so proud of Square 
“Gee” fittings that we 
stamp on each one a square 
G as a means of instant 
recognition. 


THE GRABLER MANUFACTURING CD. 
CLEVELAND, oa. 





VALVES 
FITTINGS 


5000 Different Types 
and Sizes 


Send for Catalog 
THE KENNEDY VALVE MFG. CO. 
Elmira, N. Y. 
Bos' New York 


ton 
San Francisco El Paso Salt Lake City 
Seattle Philadelphia Kansas City 
Los Angeles 
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MYERS HANDY BILLY PUMPS 


For Heavy Duty 


Meet U. 8. Navy requirements 
as to construction, capa ity and 
operation. Designed for service 
on ships, in 
mills, mines 
and factories. etc. 
















ea—4 
and 6* cylinders, 
single or double 
levers and pis- 
tons, operation 
by one, two or 
four men. Write 
for catalog show- 
ing thia and any 
other styles of 
Dumps. 
The 

. F.E. MYERS 
& BRO. CO., 
Ashland, Ohle 
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Adopted as Standard by Thousands 


HERE is nothing extraordinary about 

this “McR” Compression Bibb, yet the 

=, :©fact remains that it is enough better 

than the ordinary variety to make it 

the preference of several thousand 
master plumbers. 


Of course, its being made by one of the 
oldest brass manufacturers in the 
country, who know just how a faucet 
should be made to give the maximum 
service and who make it just that way, 
undoubtedly accounts in a large meas- 
ure for its popularity. 


If you have been ordering your 
brass goods without specifying 
the make, call for ‘‘McR’’ next 
time and note the difference. 
' The chances are you'll stand- 
ardize on ‘‘McR’”’ too. 











The McRae & Roberts Co. 


DETROIT, MICHIGAN 


i ' j 
S—————————— 
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Service zs the Big Word 


(Continued from Page 21) 


Then you open the last fold—the long way of the paper 
—and find that the whole inner sheet is taken up with a 
colorful scene labeled ‘‘A Modern Bathroom.” Below this 
is a brief paragraph in large type, easily read, which 
stresses the health and convenience features of proper 
sanitary installations. The whole circular is one of sur- 

















CASH COUPON 


Di sosscncecrescerewsnensaye can be saved by paying this charge on or 


scar casks asp ivesbiasessee This liberal discount is the 
result of expenses eliminated thru cash settlements. It 
costs big money to carry past due accounts. ‘Those who 
pay promptly, thru our plan. get the benefit thereof; those 
who take time should pay for the privilege. All bills must 
be settled by cash 30 days from date of billing. Interest 
charged after 30 days. Help economize thru prompt 
settlements. 
THE AKRON PLUMBING & HEATING CO. 
F. S. Pryor, Sec’y. and Treas. 
This coupon must accompany remittance in order to 
procure discount. 











IE SIA 














This is the coupon which brings in 70 per cent of the com- 
pany’s billing on a cash basis 
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prising quality for any retail store to issue. It is a work 
of art—and an effective sales messenger. 

The next circular is as fine a bit of practical adver- 
tising as I have seen in many a long day. This company 
operates a “shop on wheels,’’ only they have neatly let- 
tered on the side of the truck, ‘Motorized Plumbing 
Shop,” and it is under this name that it is advertised. 
The circular is the ordinary type, folded twice as you 
fold a letterhead. The inside forms one page when 
opened. At the top is an engraving of the “shop on of Unusual Excellence 
wheels” from a photograph taken in front of a very fine 
type of home. The copy which follows gets over briefly The Pierce Pebco has 
the idea of the motorized plumbing shop, and guarantees many excellent features; 
to bring the necessary tools and materials to make re- ji 
pairs, the only time charged for to be that period while the outstanding one 


work is actually being done in the home. Then comes a however, is its long and 


short paragraph about the men who do the repair work— : 
“selling’’ them to the customer or prospect as neat in honorable record of faith 


appearance and in work. Then comes a demonstration of ful service in nearly 
the savings effected for the customer by bringing this 100,000 homes. 
equipment to his home. 

Two cases are given, one the average repair job, and ° ~ 
one where a trip back to the warehouse might be neces- Pierce, Butler & Pierce Mfg. Corp. 
sary. First, the cost under the old system is itemized, ? 
aie time for coming and going. Then the cost under 41 E. 42nd St. New York, N. Y. 
the ‘‘motorized system”’ is shown. In each case it is, of 
course, less expensive, in one case by 25 per cent, in the 
other by 62 per cent. There are also listed the repairs 
which that department is prepared to handle. 

On the back is a unique way of making plain the cost 
of a leaky faucet or valve. Opening sizes are given, as 
usual, but in addition, the Akron people show, by means 
of printed ciphers, just what a quarter-inch, eighth-inch 
or sixteenth-inch opening looks like. Then follow the 
figures—the number of gallons per month and per year 
which will be lost by leaks of various sizes. 

That’s a mighty practical circular. It gives the figures 
and leaves the prospect to sell himself on the story they 
tell. It has, says Mr. Prior, “built up a mighty nice and 
paying business for us. Customers insist in many cases 
upon having this service.’”’ So the word “‘service’’ has 
been made to mean something very definite to the cus- 
tomer. (Continued on Page 47) 


A Heating Boiler 




















a rethaortane ghinppttinnteitertdirreti 








46 DOMESTIC ENGINEERING October 30, 1926 


INDIANA 








Gh 


“The heaviest standard tank fittings made” 


The workmanship that goes into the making of 
Indiana Tank Fittings is guaranteed to be good— 
just as the materials are guaranteed good. That 
is why Indiana Fittings have such an excellent 
record for standing up under long, hard usage. 


Their smooth operation is a reliable indication 
of the quality that is built into Indiana Tank 
Fittings. It is an insurance of satisfaction to 
both plumber and customer. 


THE INDIANA BRASS CO. 
FRANKFORT + | + INDIANA 


The Largest Exclusive Manufacturers 
of Tank Fittings in the World 


Indiana No. 10 Sanitas Spud 
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Then there is a four-page leaflet called ‘“‘The Bathroom 
Beautiful,” which tells something of the company’s 
progress and gives a list of some of the more important 
installations it has made, among which is to be noted the 
H. 8. Firestone resident addition. That’s a mighty fine 
class of business to attract. 


“SELLING” THE INDUSTRY 


HE FOURTH circular is one which may be said to 

do as much good for the trade at large as for the 
Akron Plumbing & Heating Co. Its title is “‘The Master 
Plumber and His Service.’”” And throughout it is devoted 
to showing the importance of the master plumber to the 
community. It tells, under the heading, ‘““Who Are the 
Master Plumbers?” just what work they perform, and 
how they must be organized to perform it. Under ‘‘The 
Cost of Service” it tells of the items which go to make 
up operating expense. And under “What Is Overhead 
Expense?” it tells why it must be included in prices 
quoted. It even lists the items which go to make up over- 
head for the year. And the last section is entitled, ‘‘The 
Profit.” It shows how the cost of $1.50 per hour is 
arrived at and so justifies the plumber’s bill, about which 
it says: ‘The thought that a plumber’s bill is an ideal 
example of inflation is purely a bias idea, based upon 
misunderstanding, and lack of knowledge of the problems 
of the employing plumber.”’ 

This thought is left with the reader, in bold face type: 
“Ask your banker.” It is a fine piece of constructive 
propaganda, fair, reasoned, and with all of the necessary 
facts for the reader to make his own judgment. 

There is a fifth circular, or booklet, entitled ‘‘Throwing 
Light Upon the Subject.” This booklet was issued by the 
Akron and Vicinity Master Plumbers’ Association, and 
written and compiled by Mr. Prior. It goes more into 
detail concerning the cost of plumbing, makes some apt 
comparisons with other lines of business and winds up 
with an upstanding declaration that the case for the 
plumber has been proved. 

So, the customer, satisfied though he may be, and the 
prospect who is perhaps for the first time considering 
the purchase of plumbing or heating equipment, has this 
service which Mr. Prior’s company offers brought to his 
attention forcibly, reasonably, and consistently. There 
is no waiting here for satisfied customers to do the talk- 
ing. Rather there is an aggressive campaign of what 
Mr. Prior calls ‘‘proper publicity” to keep the company’s 
name and its service to the community and the individual 
constantly to the fore. 


THE “FOLLOW-THROUGH” 


OW, being organized to produce the right kind of 
work, and doing a good job of selling the service 
offered, is all very good. But there must be something 
beyond these things. The profit on the job isn’t made 
until the money for it is in the contractor’s account at 
the bank. This means that credits and collections must 
be organized with the same care as production and selling. 
First, then, the Akron Plumbing & Heating Co. has a 
membership in the local credit organization. So they 
know before they go to work on a job just how the person 
or company for whom the job is being done is fixed to 
pay for it. Then, when the job is completed, there is the 
problem of collections. 

In connection with this story we reproduce the ‘Cash 
Coupon” which is attached to the invoice. I want you 
particularly to note what the coupon says. It offers the 
discount for prompt payment. And then it goes on to 
tell why the discount can be offered. It states the fact 
that it costs money to carry accounts over a long period 


DOMESTIC ENGINEERING 47 








The length of this line 
Be eee 


2%” 


is the adjustment now possible 
with escutcheons on all Speakman 
Built -in Showers and Fixtures. 





SPEAKMAN CoMPANY 


WILMINGTON :: DELAWARE 
Speakman Showers 
and Fixtures 

















KEWANEE 


Steel Boilers 
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KEROSENE HEATERS— 
WICK BURNER TYPE 


Quadruple coils of copper and the 


patented Kerogas Burner (Hot- 

stream is the only Water Heater 

licensed to use it) insure the 

greatest efficiency. 

Lights instantly at the touch of a match 

—is noiseless, sootless and extremely 
economical. 

Made in 3 sizes — write for complete information. 


THE HOTSTREAM HEATER COMPANY 
9502 Richmond Rd, “Makers of Heaters that Heat” Cleveland, Ohio 








O-B Brass Valves 


are made in the following styles: 


Flezitite Dise Gate Valves Radiator Valves 
125 Ib. Standard, Non Rising Flezitite Disc, Gate, No. 50 
Stem, No. 20 Steam, No. 30 
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No. 21 5 
100 ib. Light Standard, No. 25 Union Elbows, No. 45 
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100 Ib. 
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ment catalog. 
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of time, and that those who take time should pay for the 
privilege. 

Here is the way the discount is handled, as described 
by Mr. Prior: “All billing leaving our office is rendered 
at a $1.75 rate per hour for service, the prevailing rate 
here being about $1.50. We then give our patrons who 
wish to take advantage of our cash rate a discount equal 
to 25c per hour. The result is that those paying cash 
get service at $1.50 per hour, while those whom we are 
obliged to carry, and many take months on their repair 
charges, pay at the $1.75 rate and help to carry their 
own burden. We have had this in vogue for about five 
years and find that about 70 per cent of our patrons take 
advantage of the discount system.’’ 

Figure it out for yourself what it means to have 70 per 
cent of a $150,000 volume being paid in cash; what it 
means in ability to discount bills and finance current 
operations with a minimum of borrowing. How many 
concerns can say, as does Mr. Prior: ‘‘We get a forty-five 


.| day turnover on accounts receivable.” 


Where is the “‘proof of the pudding’’—the evidence that 
these things have borne fruit? First it is to be found in 
a healthy and consistent growth. But above all, I think 
it is to be found in a steady growth in one type of busi- 
ness. Under highly competitive conditions, it is not al- 
ways possible to point to anything beyond an ability to 
figure accurately and to perform the contract properly, 
to explain growth. These two things ought to be back of 
every bid, large or smali. 

But when the non-competitive business of a company 
runs to 60 per cent of the annual volume of business done, 
it is ample proof that aggressive merchandising is pro- 
ducing results. Think of what that means: It means that 
in a business of $150,000, a total of $90,000 is secured 
without the waste motion which necessarily is present 
in bidding on competitive work. For here it is certain 
that a great deal of time is going to be spent in esti- 
mating which produces nothing but expense for the com- 
pany. It means that $90,000 worth of business is let on 
the same basis almost as a sale across the counter. The 
price is asked (and often is not) and instructions given 
to proceed with the work. 

This one result is alone sufficient in my mind to justify 


| keeping faith with all that the word ‘“‘service”’ signifies. 





The G. E. Weller Construction Co., Portland, Ore., will 
build a new residence, at a cost of $25,000, at Twenty- 
seventh and Taylor streets. O. M. Akers is drawing the 
plans. 

Alaska Plumbing & Heating Co., Portland, Ore., has 
been awarded the plumbing contracts on eight residences, 
which are being constructed by the Gordon Mortgage Co. 


Healey & Meserve, Portland, Ore., are installing plump- 
ing systems in new residences at 1532 Omaha street, 1187 
Killingsworth avenue, and 818 East Thirty-seventh street, 
North, in that city. 

The Albina Plumbing Co., Portland, Ore., is installing 
plumbing systems in new buildings at 890 Knott street, 
1211 Moore streets, 548 East Eleventh street, North; 789 
Pacific street, and 416 Graham, in that city. 

T. C. Diamond, architect, Astoria, Ore., has plans com- 
pleted for a $600,000 apartment house to be built in Port- 
land by a group of financiers. The building will be located 
on Sandy boulevard near Twenty-eighth street, and will 
cover an entire block. There will be 87 three and four- 
room suites. Each apartment will contain electric equip- 
ment, incinerators and frigidaire. The apartments on 
each floor differ from those on other floors, thus making a 
unique attractiveness to the interior. 
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BUSINESS CONDITIONS IN LEADING JOBBING CENTERS 








CHICAGO 


While a report of wholesalers’ sales for the first nine 
months of 1926, made at the meeting of the Central Sup- 
ply Association last week, showed that the volume of busi- 
ness done by the majority of houses reporting was slightly 
under that of the same period of 1925, a review of busi- 
ness conditions for the last seven days must still be of an 
optimistic trend. Plumbing and heating. activity is pro- 
ceeding very smoothly. Chicago wholesalers note no ap- 
preciable let-up in demand from master plumbers and none 
at all in the demand from heating contractors. One-third 
of the final quarter of the year is over, cold weather is just 
around the corner, but building operations continue brisk 
and the only deductions that can be made from current 
conditions are that business will be well sustained right 
through the balance of 1926. 

Steady markets prevail in most commodities. No 
changes were announced during the week and, in such 
lines as soil pipe, steel pipe, wrought iron pipe and enam- 
eled ware, unchanged quotations have been in effect prac- 
tically throughout the entire year. Pottery prices have 
held since the middle of August, although it is said that 
the advanced figures announced then have not been put to 
a real test because of so much covering before the in- 
crease. Range boiler prices changed last about the middle 
of September, and the higher prices set then have, also, 
applied to very little new business. The period price de- 
cline in boilers and radiators is scheduled for November 1. 


Except in one or two industries, production is well ad- 
justed to demand. In no line is there any embarrassing 
shortage to tie up deliveries. In some there is a surplus 
of goods and, in general, supply is adequate. Wholesalers 
continue to take advantage of this fact by ordering only 


as holes appear in their stocks or, in the case of contracts, 
only for the job in hand. While in the pottery and range 
boiler industries manufacturers have business on the books 
which is being worked off as wholesalers’ needs arise, in 
most lines there are few advance orders to work against. 
Some wholesalers are looking ahead on their brass goods 
requirements, but this interest has so far developed into 
few actual orders, 

The enameled ware industry is often taken as a crite- 
rion of general conditions. A report just received from 
the Department of Commerce, covering shipments, stocks 
and orders received up to October 1, shows that business 
is approximately 7 per cent under that of the same period 
of last year. Business, however, has been steady through- 
out the year, any fluctuations since Spring building began 
being very slight. Orders received have paralleled very 
closely orders shipped. Stocks have been kept ample in 
order to fill quick delivery requests. Such a description 
would cover the entire plumbing industry pretty accurately 
for 1926. 

Soil Pipe 

Steady, unchanged prices prevail, the present market 
having been in effect since early in the year. Foundries 
report a consistent demand for their products, most orders 
calling for assorted, small-lot quantities that in the aggre- 
gate total a substantial tonnage. Local warehouses are 
active right along, taking care of rush orders from the 
wholesaler. Roughing-in work is in good volume among 
contractors and is supplying a nice outlet for this material. 
Production schedules at foundries are on a short-time 
basis, but supply is adequate for prompt filling of all 
orders. 

Steel Pipe 

Steel pipe business continués to move along smoothly. 

Producers express nothing but satisfaction with the ton- 





ee conditions in the plumbing and heat- 
ing industry lose none of their healthy appearance 
as the weeks go on. Steady markets prevail in most 
commodities. Supply is generally adequate. And de- 
mand is well sustained. Buying continues conserva- 
tive. Few manufacturers in any line are operating 
against any back-log of orders, but most of them are 
maintaining steady production schedules on the day- 
to-day business that is reaching them. Building 
activity continues brisk finishing work still engaging 
much of the contractors’ attention and new work 
coming up in sufficient volume to prevent any sudden 
let-up as jobs are completed. With only two months 
left to record 1926 conditions, there seems to be little 





TURNOVER IS STILL AT ACTIVE RATE 


possibility of any radical change from the sustained 
turnover of recent months. The natural decline is 
setting in very gradually. 

If, as is often done, the enameled ware industry is 
taken as a criterion of plumbing conditions in general, 
figures just released by the Department of Com- 
merce, covering that industry’s business through the 
first nine months of the year, indicate little of an un- 
satisfactory nature. Shipments during that period 
averaged about 7 per cent under those of the same 
period of 1925. Orders received have paralleled orders 
shipped. And adequate stocks have been maintained at 
sources throughout the year, insuring prompt delivery 
service. 





So ate a SS A ONSEN SL 








49 









' 


TRADE MARK OF 


CORPORATION 


Concealed Bath 
Fixtures 

Concealed Shower 
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Fixtures 
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COMBINATION 
SINK FIXTURES 





No. 150 Tub Filler with 
nickelover-the-rim 
Spout. Makes a good 
combinationwith 
No. 345 Automatic 
Waste. (Kuhnle Pat.) 








All the Brass Plumbing Goods 
Onthe Job Trademarked UNITED 


—— name-and our trademark together 
on the job! That’s worth a lot to your 
customer. 


Your name as a guarantee of fine workman- 
ship—ours as a guarantee of perfect mechan- 
ical operation that years of use will not change. 


For all the Brass Plumbing Goods necessary 
to a job now bear this trademark, assurance 
that there will be no back-calls for service — 
to the benefit of your pocketbook and your 
reputation. 





United-Oberndorf Corporation 


3844-3862 HAMILTON AVENUE* CLEVELAND, OHIO 
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nage their pipe mills have accounted for this year. In the 
last week ordering has proceeded in the usual fashion, 
wholesalers calling frequently for small-lot deliveries to 
keep their stocks at suitable working levels. Mill ship- 
ments, as a rule, can be made promptly. Mill prices are 
firm and unchanged at the level set early in 1923. 
Wrought Iron Pipe 

Wholesalers are keeping their stocks assorted and well 
balanced. Mills are operating steadily against a good 
amount of business, very little of which looks far into the 
future. Special contracts continue to form a good per- 
centage of the tonnage coming into this territory, although 
shipments to such jobs are generally out of jobbers’ stocks. 
Deliveries from the mills can be made without delay. Mill 
prices are firm and unchanged. The last change in prices 
of this commodity was made early in 1923. 

Enameled Ware 

September shipments of enameled ware, as reported to 
the Department of Commerce by the 21 manufacturers 
who comprise the entire industry, totaled 412,920 pieces, 
as compared with 411,124 pieces in August and 459,169 
pieces in September, 1925. The total number of bath tubs. 
shipped during the first nine months of 1925 was 1,018,- 
305. The total during the first nine months of 1926 was 
943,501, a decline of approximately 7 per cent. Stocks 
on hand at factories average about 45 days’ requirements. 

During the last week contractors continued to push 
wholesalers for delivery of enameled ware for finishing 
work. Shipments from factories were well sustained and 
incoming new business held at an apparently undiminished 
rate. Prices continued firm and unchanged and have beea 
so since the Spring of 1923. 


Pottery 

Shipments of special ware and new orders for that type 
of fixture were in good volume during the week, according 
to reports of manufacturers’ representatives. As for staple 
ware, most makers are well booked with orders against 
which they are steadily shipping: Jobbers’ stocks are well 
filled with such staple material and there have been a few 
instances reported where concessions have been offered 
the trade to stimulate buying. Makers’ prices were un- 
changed during the week, 

Range Boilers 

Jobbers have taken in a fair supply of range boilers in 
recent weeks, on orders which they placed earlier. Little 
new ordering was reported during the week. Current 
consumption is in fair volume and is being taken care of 
satisfactorily. Prices have not changed since the middle 
of September. 

Plumbers’ Brass Goods 

New buying of both tubular and cast brass products 
continues to reflect the tendency of jobbers to clear off 
their shelves before they do much more ordering. Busi- 
ness, therefore, consists mainly of filling-in lots, which 
total a fair volume. Some reports would indicate that fu- 
ture requirements are being considered. Manufacturers, 
as a rule, are in position to ship promptly as needs are 
indicated. No price changes were announced during the 
week and, as a rule, markets are described as steady. 


Boilers and Radiators 

Manufacturers’ plants continue to operate at full ca- 
pacity and demand for boilers and radiators seems to 
continue unabated, even though lower period prices will 
be in effect after the first of November. New business is 
still being placed in good volume for later release, while 
current needs appear to be pressing, judging from re- 
quests for rush deliveries. Shipments are slightly de- 
ferred in a few individual cases, but, in general, the 
supply situation could be called well in hand. Base prices 
have not changed. 
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NEW YORK 


That figures for building construction in the area sup- 
plied by New York markets are continuing to show an in- 
crease over 1925 for this season of the year, is brought 
out as the result of a survey recently made by one of the 
large local bond and mortgage corporations. This is espe- 
cially true of the Brooklyn and Westchester County dis- 
tricts. While the trend of building seems to have leaned 
toward larger single building projects, there is an ample 
increase shown in small dwelling operations which have 
as yet given no sign of perceptibly diminishing. The en- 
tire proportionate gain in Brooklyn amounts approxi- 
mately to 25 per cent over last year’s total. 

New civic developments in Westchester County have 
given impetus to building activity. Most notable of these 
is the extension of the Saw Mill River Parkway and the 
completion of the Bronx River Parkway. These projects 
have been the means of intensifying real estate activity. 
Many homesteads and large estates have been and con- 
tinue to be cut up into lots and sold to individuals, a 
large number of whom have completed their homes while 
many others are preparing to build as indicated by the 
plans filed. The value of building permits filed through- 
out this county this year reaches well over $80,000,000. 
These figures show close to a 50 per cent increase over 
those of last year for the first nine months. However, the 
gain of last month over September of 1925 amounts to 
only about 14 per cent when deductions for communities 
wherein a loss of activity is recorded are made. 

Most representatives of manufacturers agree that plant 
production will continue throughout the year at about the 
same level as now exists. This, if true, coupled with the 
continued buying on the part of wholesalers, which has 
been mostly of a hand to mouth character, would indicate 
maintenance of a fairly good business volume. 

Stocks in the hands of most all manufacturers of major 
products are adequate to insure against any embarrassing 
hold up in shipments. Prices seem steady and unchanged. 


Soil Pipe 

Foundry stocks are in such shape that satisfactory de- 
livery is being made in almost all instances. Despite the 
slight lessening in buying interest experienced during the 
past few days, demand for soil pipe is still fairly good. 
For the most part, wholesalers’ stocks are not heavy and 
specifications forwarded are usually for immediate ship- 
ment. Prices are firm and remain unchanged as of the 
last seven or eight months. 

Steel Pipe 

Demand continues to be such that it is quite probable 
the tonnage of steel pipe shipped into the New York mar- 
ket this month will exceed that of thé previous thirty 
days by a slight margin. Plumbing and heating con- 
tractors continue to order in quantities large enough to 
cause most wholesalers to replenish their stocks at fre- 
quent intervals. Mill deliveries are prompt. Prices are 
firm and unchanged. 

Wrought Iron Pipe 

During recent days a noticeable abatement in demand 
for wrought iron pipe is reported by several of the larger 
makers, but at the same time a fair tonnage is being de- 
livered to New York wholesalers without delay. Order- 
ing by the latter is largely for stock replacement and in 
assorted small quantities, but at the same time there is 
some contract business. Prices are firm and unchanged 
at the long established level. 

Enameled Ware 

Stock maintenance by wholesalers, combined with the 
fairly consistent demands of plumbing contractors, keeps 
a volume of enameled iron ware moving forward from the 
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warehouses of manufacturers in accordance with the good 
seasonal conditions prevailing. Makers have good stocks, 
while those of wholesalers are not heavy as arule. There 
has been no change in prices. 
Pottery 

Interest quickened during the week. Buying activity, 
while vacillating slightly in the past 30 days, has been 
considered substantial for this season of the year. Stocks 
are fairly well maintained by some wholesalers. Deliv- 
eries on practically all staple items are made promptly. 
Prices are firm and have not changed. 

Plumbers’ Brass Goods 

While some wholesalers are in a few instances showing 
some inclination to anticipate their future requirements, 
this is by no means generally true. For the most part 
jobbers are content to keep stocks on their shelves at a 
minimum working level, depending apparently on the 
prompt delivery service which nearly all manufacturers 
are in a position to render. Plumbing contractors are 
calling for enough brass goods, both cast and tubular, to 
sustain a fairly substantial shipping activity. Prices have 
not changed. 


Range Boilers 

There seems to be a fair quantity of range boilers mov- 
ing forward from the warehouses of makers. Because of 
the fact that it is not usual to find a wholesaler heavily 
stocked, this is a reflection of the consumption require- 
ments being felt on the part of master plumbers. Gen- 
erally manufacturers are able to ship quantities promptly 
as jobbers indicate their needs. No change in prices has 
been announced. 

Boilers and Radiators 

Present bookings for immediate deliveries on boilers 
and radiators continue heavy, notwithstanding the fact 
that many orders are, when possible, marked for Novem- 
ber shipment, due to the expected cycle decline effective 
the first. Except for slight delays on some types on the 
part of a number of manufacturers, shipments are moving 
forward satisfactorily. Prices are firm and remain un- 
changed. 


PHILADELPHIA 


The upturn in demand noted a week ago in this dis- 
trict continues, and, while no one predicts a boom condi- 
tion, most factors now point to a fair amount of business 
for all departments of the plumbing and heating trades 
for the balance of the season. This is borne out in other 
lines than those of plumbing and heating, as statisticians 
are reporting excellent Fall business in a great many in- 
dustries. 

Wholesalers, who have been sending out a good amount 
of material to their customers, are not being stampeded 
into heavy buying, however, continuing to order only 
enough material to keep their stocks from becoming dan- 
gerously low. This low stock level means that practically 
all business received by manufacturers is for immediate 
or rush shipment, the average maker having very little 
business on his books for future delivery. 

Price conditions have changed very little during the 
past week. Manufacturers of items covered in this re- 
port have made no price changes for several weeks and 
the figures have apparently been well stabilized on those 
products which saw price revisions a few weeks ago. 
Strength is shown by most makers’ quotations, and whole- 
salers have found little cause for any shading in the levels 
that have been established. Work is still being accepted 
by master plumbers in many instances at very low mar- 
gins, however. 
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Soil Pipe 

The past year has witnessed an almost complete re- 
versal of form on soil pipe, which, from a product with 
exceedingly unstable prices subject to many revisions, has 
become one of the most steady items on the market. De- 
mand continues to be for current consumption only. De- 
liveries by most foundries are prompt. 

Steel Pipe 

Mills are being kept working steadily to produce the 
pipe ordered for early delivery. The greater share of the 
volume continues to be made up of small orders, with a 
fair proportion of the jobbers in the market almost 
weekly. Prices continue firm and unchanged. Shipments 
are being made promptly. 

Wrought Iron Pipe 

A light current demand characterizes this product, this 
conforming to the usual last-of-the-month buying by 
wholesalers. Prices have not changed. Prompt ship- 
ments are still being made. 

Enameled Ware 

While there are some dissenting opinions, the average 
jobber finds that there is still a good movement of enam- 
eled ware, the finishing up process through which many 
buildings are going taking a fair amount of goods. 
Wholesalers continue to make current needs their buying 
yardstick. Prices are being maintained on the same level. 
Prompt deliveries are usual, with the average manufac- 
turer having enough stock in his local warehouse to take 
care of acute needs. 

Pottery 

Specials are being shipped into this market in good 
quantity to take care of immediate setting needs. Re- 
ports from potteries differ on the movement of staple 
ware, especially staple combinations, with the smaller 
makers more optimistic than their larger competitors. 
Prices are holding steadily firm. Prompt deliveries of 
staples are expected and received. 

Plumbers’ Brass Goods 

One cast brass company which will not contract for 
more than 90 days in advance reports the receipt of a 
fairly good volume of current business. Other companies 
with considerable business on their books find a good call 
for shipments, but little current demand. Tubular brass 
salesmen are getting a good many orders but discover the 
volume of the aggregate is not large. Prices have not 
changed. Deliveries are prompt. 

Range Boilers 

There is little change in the range boiler situation, with 
prices apparently firmer on the new base than they were 
a week ago. Current demand is not large, but shipments 
against contracts are fair. It is estimated by one manu- 
facturer that the greater proportion of these boilers will 
be shipped by November 15. Deliveries are prompt from 
most sources. 

Boilers and Radiators 

Orders being received by most manufacturers are larger 
in many instances, due to the fact that the larger installa- 
tions are now having their inning. On the other hand, 
shipments of boilers and radiation for small projects have 
fallen off. Prices have not changed. Deliveries are 
prompt. 





The Standard Engineering Co., Washington, D. C., has 
been awarded the plumbing, heating and electric contract 
for the new Virginia Dare Hotel at Elizabeth City, N. C. 
The bid amounted to $76,500. 

The Community Hotel Corp., of Orangeburg, S. C., has 
let the $173,000 contract for the erection of the Eutaw 
Hotel in that city to Jos. W. Stout & Co., Inc., Sanford, 
S. C. Work will commence immediately. G. Lloyd 
Preacher of Atlanta, Ga., is the architect. 
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NEW ENGLAND 


Although there is a slight falling off in activity, busi- 
ness is still good. Finishing work calls for finishing prod- 
ucts and in this line there is a good movement. Orders 
for future delivery, however, are scarce, as jobbers are 
confining purchases to actual near-by needs. Some new 
work is constantly coming onto the market, and there ap- 
pears to be ample work in sight for some time to come if 
architects’ boards are any indication of future activity. 
A great deal of figuring is still being done for work that 
is intended to be started during the quiet season, and 
while this will be far below the present active movement 
it is apparent that there will be no actual wide-spread 
dull period. 

Prices are stiffer than for some time according to all 
reports. At the same time it is said that many manufac- 
turers, especially those of brass goods, are soliciting or- 
ders for the first quarter of the coming year at present 
day prices. Lead traps of the pot type were slightly ad- 
vanced by manufacturers during the past week, the ad- 
vance approximating five per cent. 

Manufacturers appear to have ample stock on hand to 
take care of all needs as soon as they are indicated, and, 
though production in many cases is on a curtailed basis, 
there has been little complaint about inability to secure 
prompt service. 

Soil Pipe 

There is a steady but small movement of this commod- 
ity as jobbers are calling on manufacturers for only 
enough material to keep stocks at low but safe working 
levels. Most foundries are on a curtailed basis but have 
assembled stocks of sufficient size to take care of all orders 
promptly. No change in prices is announced. 

Steel Pipe 

There is still a steady and active movement of this com- 
modity as needs of plumbing and heating contractors ab- 
sorb a large quantity. Mills are still working at capacity 
and are rendering prompt service. Jobbers’ buying is 
confined to quick turnover needs, but these needs run into 
a heavy tonnage in the total. Prices are still steady with 
no cutting reported. 

Wrought Iron Pipe 

No price change is reported. The general report is that 
business is good, and while jobbers are not buying heavily, 
their orders constitute a heavy tonnage as a whole. Mills 
report better activity than at any time this year and are 
making prompt shipments, indicating ample stocks at 
sources. 

Enameled Ware 

Prices are steady and firm. Business is good with both 
jobber and manufacturer, as this is the time when fin- 
ishing work calls for a heavy volume of ware. Manufac- 
turers are working at practically full capacity and are 
able to keep abreast of the demand nicely. * Manufac- 
turers’ warehouse and factory stocks are constantly 
changing hands, as jobbers’ replacement orders absorb 
material on hand. 

Pottery 

No price change is reported. Some new buying by job- 
bers is reported at the higher prices, but according to 
other reports, most of the releases from the potteries are 
for material on which jobbers covered previous to the re- 
cent advance. A good but not heavy movement of staples 
is taking place, and no difficulty in securing prompt ship- 
ment of all necessary material is reported. 

Plumbers’ Brass Goods 

No price changes have been announced recently. Quo- 
tations by manufacturers appear to be firm, and orders of- 
fered at reduced prices are said to have been refused in 
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many instances. Present activity is about normal; that 
is, a good but not heavy movement is taking place from 
manufacturer through the jobber to the trade. Many job- 
bers are said to be sounding out the market with the idea 
of contracting during the winter for their needs during 
the first quarter of 1927 if satisfactory prices can be se- 
cured. Prompt factory shipments as occasion arises indi- 
cate ample stocks in hands of manufacturers and no delay 
or shortage is reported. 
Range Boilers 

Manufacturers’ markets continue at the level set in 
September and no changes have been announced during 
the week. There is no great buying interest being shown 
in this commodity. Jobbers are holding stocks at a low 
point, buying as needs arise and finding no difficulty in 
securing prompt shipment as needed. 

Boilers and Radiators 

Business with both manufacturer and jobber is brisk 
and heavy. A large volume has been booked for both 
prompt and future shipment and manufacturers are work- 
ing at full capacity in an effort to avoid congestion. A 
slowing up in shipments has been noticed recently, this 
applying mostly to radiation. Prices have not changed. 


PACIFIC COAST 


There has been no change in conditions on the Coast. 
Business continues fairly active as a whole. While there 
has been some decline in building the amount of new 
building in course of construction and also on architects’ 
boards promises a fairly satisfactory volume of business to 
come. Price conditions vary in the different jobbing cen- 
ters, being firm in some and soft in others. 

Soil Pipe 

There is very little change in the demand for this com- 
modity and purchasing continues in small lots for actual 
requirements only. Stocks in distributors’ hands are ample 
to take care of present requirements, and prompt ship- 
ment can be secured from all foundries. 

Steel Pipe 

Demand for steel pipe is apparently not as active as it 
has been in previous weeks. There are a great many dis- 
tributors in this line who have fairly ample stocks. Con- 
sequently, the business offered is being very much divided, 
and the individual sales are small. Prices to the trade 
vary in the different jobbing centers and are still firm in 
some and soft in others. 

Enameled Ware 

The demand for enameled ware continues fairly active. 
However, owing to the amount of ware being manufac- 
tured on the Coast at the present time and reaching the 
trade outside of the regular channels of ‘supply, the indi- 
vidual jobbers’ sales are not as good as they might be. 
Stocks in the distributors’ hands are small, as prompt 
deliveries can be obtained from nearby factories and man- 
ufacturers’ warehouses in practically any amount. 

Pottery 

There is a fairly active demand for this commodity, 
which distributors have no difficulty in meeting. Most of 
them have ample stocks and there are also at present large 
manufacturing facilities on the Coast. Prices to the trade 
vary in different jobbing centers and are firm in some and 
soft in others. 

Plumbers’ Brass Goods 

The demand for plumbers’ brass goods, as a whole, is 
being maintained in a satisfactory volume. There is very 
little change in the price situation, which continues to be 
soft in some jobbing centers and more firm in others. Most 
distributors have sufficient stocks to take care of present 
requirements and prompt deliveries can be secured, 
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Range Boilers 

The buying of this commodity continues for actual re- 
quirements only and these are not large. There is not 
any indication of any change in the demand in the near 
future. Most distributors have ample stocks and prompt 
delivery can be secured from all manufacturing sources. 
Prices to the trade vary in the different jobbing centers, 
but, as a rule, are firm. 


The Stock Market 


Quotations furnished by Frazier Jelke & Co., Chicago 





Par 1926 











Value High Low Quotations of October 25, 1926 * Bid Asked Last 
25 122% 101% American Radiator Co. com.................. A 109 109% 109 
100 131 127 American Radiator Co. pfd..................A 128 130 131 
50 51% 41% Anaconda Copper Mining Co................./ A 47% 474% 474% 
NP 3934 2434 Brunswick-Balke-Collender Co................ A 32% 33 33 
NP 41% 28 A.M. Byers Co. com..................+. A&F 33 36 35% 
Te ae oe Se | eee A&F 9% 99 9914 
100 115 104 Century Electric Co. com.................... G 112 114 113 
100 110 10434 Century Electric Co. pfd...................4- G 104 105 104 
50 4434 36 Chicago Nipple Mfg. Co. “A”............... B 43 43% 434% 
50 313% 26 Chicago Nipple Mfg. Co. “B”................ B 31 31% 31% 
25 60 47% Crane Company COM...............0.ceeceee C 48% 49 4814 
100 117% 113%4 Crane Company pfd.................-.0-00 C 116 117 116% 
100 91% 73 Detroit Brass & Malleable Works............. D 85 88 87 
20 33 26 Eagle-Picher Lead Co......................-.1 2% 30 29% 
NP 5934 4014 Fairbanks Morse & Co. com................ A 423% 42% 42% 


100 115 108% Fairbanks Morse & Co. pfd.................. 
NP 161 ee MEY Bs 6 6d canes stnSvccscevere 
100 98% 72 Jones & Laughlin com.......................F 
100 120 COG. Dees Ts GE... oss ccc cccccs sence 
10 1914 14 Mhchigan Copper & Brass Co.... 
100 1743, 138 National Lead Co. com. veupesewin 
100 130 115 National Lead Co. pfd..... hiss otaben 
ee, ee ery 
NP 793% 7254 Ohio Brass Co. “B”...............eceeseees 


A 109 111 10934 
B 
F 
F 
D 
A 
A 
H 
H 
NP 163% 11% Pacific Steel Boiler Corp..................... B 12% 138% 138 
D 
U 
U 
B 
B 
U 
F 
F 


100 110 100 Penberthy Injector Co. pfd................. 

2 27 22 Pierce B. & P. Mfg. Corp. com............... J 
100 102 98 Pierce B. & P. Mfg. Corp. pfd............... 
NP 23 15 Richmond Radiator Co. com................. 
NP 513% 36 Richmond Radiator Cu. pfu.................. 
100 245 SR “STE NS Di adna's eee sebeednsccecvnedven 

25 118 96 Standard San. Mfg. Co. com................. 
100 116% 115 Standard San. Mfg. Co. pfd.................. 
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100 52 45 Trenton Potteries Co. com................... U 45 50 46% 
100 11134 973% Trenton Potteries Co. pfd.................... U 95 105 973% 
100 24844 158% U.S. Cast Iron P. & F. Co. com.............. A 200 205 202% 
100 109 100% U.S. Cast Iron P. & F. Co. pfd.............. A 103 107 = 105 

NP 424% 36% U.S. Radiator Corp. com.................... D 36 37% 36% 
100 102 99% U.S. Radiator Corp. pfd.................... D 99% 100% 100 

100 88% 50% U.S. Rubber Co. com....................... A 58 58% 58 

100 109 ee er er re A 105 106% 105% 
100 158% 117 U.S. Steel Corp. com....................... A 137% 137% 137% 
100 13044 124% U.S. Steel Corp. pfd.....................008 A 128 129 128% 
NP 23% 12% Walworth Company......................00- A 4% 15% 15% 
NP 23144 13 Williams Oil-O-Matic Htg. Corp.............. Cc 1 16 15% 
ee rca a: C 6 6% 6% 
NP 9544 69 Youngstown Sheet & Tube Co................ A 824% 8 823 

*Where listed— 


A—New York Stock Exchange 
B—New York Curb Exchange 
C—Chicago Stock Exchange 
D—Detroit Stock Exchange 
E—Boston Stock Exchange 


F—Pittsburgh Stock Exchange 
G—St. Louis Stock Exchange 
H—Cleveland Stock Exchange 
I—Cincinnati Stock Exchange 
U—Unlisted Stocks 





PLUMBING AND HEATING TRADE REPRESENTED AT 
ELECTRICAL EXPOSITION 

Several firms making articles used or installed by 
plumbing or heating contractors had booths at the 1926 
Electrical Exposition, held at the Grand Central Palace, 
New York City, October 20-30. The exhibitors included 
the American Blower Co., the American Pipe Bending Ma- 
chine Co., the American Radiator Co., the Baker Oil 
Burner Corporation, the Domestic Stoker Sales Corpora- 
tion, and the Welsbach Co. 





COMPANIES RECENTLY INCORPORATED 


Kleen-Heet Co., Boston, Mass., has been incorporated 
with a capital of $250,000 to manufacture heaters, espe- 
cially oil heating apparatus. The incorporators are Edgar 
L. Ryerson and John A. MacDonald of Boston and Samuel 
T. Garfield of Cambridge. 


Metropolitan Oliver Oil Burner Co., Inc., Cambridge, 
Mass., has been incorporated with a capital of $25,000. 
The incorporators are Charles E. Dodge, Everett, Mass.; 
Armand O. Perry, Marlboro, Mass., and Conrad J. Nelson, 
Beachmont, Mass. 





BATH TUB STOCKS & SHIPMENTS 


1925 


BathTub Stocks Are Ample; 
Shipments Slightly Off 


STOCKS OW HAND 


THOUS. OF PIECES 


Domestic 


From the accompanying chart on bath 
tub stocks and shipments, based on re- 
ports to the Department of Commerce 
by the 21 manufacturers who comprise 
the entire enameled iron sanitary ware 
industry, it can be seen that shipments 
during the first nine months of 1926 
have been less than those during the 
same period of 1925. To quote actual 
figures, 948,501 bath tubs were shipped 
during that period in 1926 while 1,018,- 
305 were shipped during 1925. Stocks 
on hand have averaged much heavier 
during 1926 than during 1925, as the 
chart shows. The monthly average of 
shipments this year has been 105,400 
bath tubs. - The monthly average of 
stocks on hand has been 153,550 tubs. 
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Want Larger Fund for Trade 
Extension Bureau—Will 
Move to St. Louis 


More effective work by the National Trade Extension 
Bureau in promoting the plumbing and heating industries 
requires a larger fund than the Bureau now has avail- 
able. This was the decision reached by the board of 
directors of the Bureau at a special meeting held in Chi- 
cago, October 22. At the meeting of the Central Supply 
Association held just previously, a similar viewpoint was 
expressed by a number of manufacturers and wholesalers. 

The plans for raising the additional funds for 1927 will 
be drawn up shortly by the members of the finance com- 
mittee of the Bureau. The directors voted to move the 
Bureau from Evansville, Ind., to St. Louis, Mo., as soon 
as the subscriptions necessary to meet next year’s en- 
larged budget are secured. The decision to move resulted 
from the majority belief that the larger city would give 
the Bureau increased facilities for carrying on its work 
and at the same time would give those who subscribe to 
its activities more frequent opportunities to visit the 
Bureau and study its methods for assisting the industry. 

Alexander B. Pierce of the N. O. Nelson Manufacturing 
Co., St. Louis, Mo., wholesaler, was elected treasurer of 
the Bureau to succeed L. C. Huesmann of Indianapolis, 
who died a few weeks ago. At the same time a committee, 
composed of Louis Bruch and Isidor Weil of Chicago and 
George F. Reeke of Green Bay, Wis., was appointed to 
draw up a memorial resolution expressive of the Bureau’s 





National Director Wm. J. Lang, Chicago, and delegation from 
St. Louis, Mo., who urged the removal of the National Trade 
Extension Bureau to that city; L. McNamara, past president 
of National Association; W. L. Clucas, president of St. Louis 
Association; Jere Sheehan, Jr., national director, and Edward 
Quinn.—In front: E. L. Penfrase, E. J. Blake, general secre- 
tary of St. Louis Association, and E. J. Hanley, secretary 
of Missouri State Association 


appreciation of the work which Mr. Huesmann carried on 
for a number of years. 

Walter J. Kohler, president of the Kohler Co., Kohler, 
Wis., joined the membership of the board of directors of 
the Bureau, having been elected by the Central Supply 
Association to succeed the late C. V. Kellogg. 

Henry E. Longley of Wilmington, N. C., president of 
the Bureau, presided at the meeting. In the discussion 
on the question of securing additional funds for the Bu- 
reau, Mr. Longley, who was president of the National 
Association of Master Plumbers last year, told the direc- 
tors that he felt the master plumbers and heating con- 
tractors should recognize more substantially the work 
which the Bureau has been doing for the industry. He 
believes that individual contributions should be made by 
these contractors. Such additional funds would not only 
permit the Bureau’s work to be made more effective but 
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would make more contractors personally interested in the 
Bureau’s work and its progress. 

Theodore Ahrens, president of the Standard Sanitary 
Manufacturing Co. of Pittsburgh, Pa., and Mr. Kohler 
were among those whose enthusiastic interest in the wel- 
fare of the Bureau was reflected in talks at the meetings 
of the Central Supply Association. These discussions 
were regarded by the Bureau directors as giving many of 
the supporting members a better acquaintance with the 
Bureau and a new viewpoint upon the value of its efforts. 

The finance committee, which will formulate the plans 
for raising the additional funds, consists of A. M. Mad- 
dock of Thomas Maddock’s Sons Co., of Trenton, N. J.; A. 
B. Pierce; Louis Bruch, American Radiator Co., Chicago; 
B. O. Tilden of the B. O. T. Manufacturing Co., Trenton, 
N. J.; Wm. J. Woolley, Wolff Manufacturing Corp., Chi- 
cago; W. A. Brecht, Watertown, N. Y.; Nelson Lawnin, 
N. O. Nelson Manufacturing Co., St. Louis; W. C. Cham- 
berlin, Standard Sanitary Manufacturing Co., Pittsburgh, 
Pa.; V. L. Sheldon of St. Louis, Mo. 

The recommendation to move the Bureau from Evans- 
ville, Ind., where it has been since its foundation seven 
years ago, followed an active discussion of the relative 
merits of St. Louis and Chicago. Mr. Longley, in his presi- 
dential report at the plumbers’ national convention, had 
recommended the change, including Indianapolis, Ind., as 
another suitable city for the Bureau’s headquarters. 

A number of St. Louis master plumbers appeared be- 
fore the directors’ meeting. Among them were L. Mc- 
Namara, a former national president of the plumbers asso- 
ciation. Mr. McNamara, during his administration, pre- 
pared plans for the organization of the Bureau and the en- 
tire St. Louis association reflected the feeling that the 
Bureau should return to the city where the plans for its 
organization were first formulated. Members of the St. 
Louis delegation included Jere Sheehan, a national direc- 
tor of the plumbers’ association, W. L. Clucas and E. J. 
Blake, president and general secretary respectively of the 
St. Louis organization, E. J. Hanley, Missouri state secre- 
tary, Edward Quinn, and E. L. Penfrase, prominent con- 
tractors. Indianapolis was first eliminated from consid- 
eration and on the final vote, St. Louis won over Chicago 
by 8 to 7. In view of the necessity first for securing sub- 
scriptions to the enlarged fund, the actual removal of the 
Bureau to St. Louis will not be undertaken for some 
months. 

The directors attending were A. M. Maddock, Louis 
Bruch; L. U. Noland of Newport News, Va.; Nelson Lawnin 
of St. Louis, Mo.; Theodore Ahrens; V. L. Sheldon; J. P. 
Baldwin, W. J. Woolley, H. W. Seymour and William M. 
Byrd, of Chicago; Isidor Weil, representing W. J. Kohler 
and H. E. Longley; S. F. Wilson of Newark, N. J.; T. F. 
Nolan of Albany, N. Y.; George F. Reeke of Green Bay, 
Wis., and Joseph W. Cannon of Chicago, representing the 
Master Plumbers’ association. 

Among the visitors were W. Gerald Holmes of the 
Chamber of Commerce, Indianapolis, Ind.; O. F. Berry, 
Jackson Supply Co., and A. W. Buschmann, August Busch- 
mann & Sons, Inc., Indianapolis, Ind.; W. E. McCollum, 
secretary of the Central Supply Association, William J. 
Lang and W. K, Glen of Chicago. 


W. H. DRISCOLL TO ADDRESS WESTERN CHAPTERS 
OF A. S. H. V. E. 

Taking as his subject ‘‘Heating the Skyscraper,” W. H. 
Driscoll, president of the American Society of Heating 
and Ventilating Engineers, will address three middle west- 
ern chapters of the society in the near future. The first 
will be at the Illinois chapter meeting in Chicago on No- 
vember 8, the second at Minneapolis, Minn., on November 
9, and the third at Milwaukee, Wis., on November 10. 
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MAKING PACKAGES SELL CHRISTMAS GIFTS 


NTEREST is mounting in the plan, sponsored by the 

National Trade Extension Bureau, to make the week 
November 29-December 4 a Christmas Sales Week. The 
reason for selecting this period is that during the week 
in question banks all over the country which have con- 
ducted Christmas Savings Clubs this year will be paying 
out millions of dollars for use in purchasing Christmas 
gifts. 

Every retail business—in fact, every business in the 
country—will be making a plea for a portion of that 
money. In your own town every store will have special 
windows all during December, advertising will be stressing 
gifts for Christmas, and the whole merchandising thought 
will center around the Yuletide. 

Those men in our own field who have made a drive in 
past years for Christmas business have found their efforts 
profitable. For the plumbing and heating store has in it 
many a practical gift. 

In preparing window displays, it will be well to follow 
the best practices in other lines. You will notice that the 
Christmas package always plays a prominent part in window 
displays. People like to have their gifts nicely packed. 
It adds to their apparent value. It is more pleasant to 
give or receive a nicely packed gift for the same reason 
that it is more pleasant to give or receive a box of candy 
instead of a bag, although it may be the same candy in 
each case. 

Take those products which come to you in package 
form ready for sale, wrap them, or tie them with colored 
ribbon or crepe paper, and display them. It will pay you 
to secure cartons for those products you want to feature, 
which may not come to you in a package. 

Present what you have for sale in the most pleasing 
form possible. It will add to sales, 





A. 8S. H. V. E. COUNCIL MAKES PLANS FOR ANNUAL 
MEETING 

A meeting of the Council of the American Society of 
Heating and Ventilating Engineers was held in Phila- 
delphia Thursday, October 14, preceding the meeting of 
the Philadelphia chapter. Those present included Presi- 
dent W. H. Driscoll, of Long Island City, James F. Mc- 
Intire of Detroit, William T. Jones of Boston, Dean F. 
Paul Anderson of Lexington, Ky., Thornton Lewis of 


Philadelphia, and Secretary A. V. Hutchinson of New 
York City. Plans for the annual meeting program were 
discussed. 





SOUTHERN CALIFORNIA LOCALS COMBINE BUSINESS 
AND PLEASURE AT MEETINGS 


Several of the Southern California associations of mas- 
ter plumbers have held interesting meetings recently. On 
October 5 the Pasadena Association held a ‘Wives’ Night”’ 
meeting, at which all the married masters came accom- 
panied with their wives. The evening was passed in a 
general discussion of how to develop the local to a point 
where it would function more efficiently and be a power 
both in the business and social world of its city. The 
social aspirations were the reason for having the women 
present. 

On October 6 the members of the Orange Belt Asso- 
ciation of Master Plumbers, which includes San Bernar- 
dino and Riverside counties, held their monthly meeting 
with a large attendance. The purpose of this particular 
meeting was to devise ways and means for bringing out 
a better degree of co-operation between the members. 
Tentative plans were formulated and committees appointed 


to do the necessary preliminary work, and this local should 
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have some interesting results to report in the near future. 

On October 11 the San Gabriel Valley Association of 
Master Plumbers held a dinner meeting and ladies’ night. 
There were about 30 present and the evening was given 
up largely to sociability. Among those present were: 
Mr. and Mrs. Nay and Mr..and Mrs. George Richardson, 
of Pasadena. Mr. Nay is president, and Mr. Richardson 
is business manager of the Pasadena Association. 





A. M. BYERS CO. HOLDS SALES MEETING IN 
PITTSBURGH 

Twenty-eight salesmen of the A. M. Byers Co., Pitts- 
burgh, Pa., attended a two days’ sales meeting at the com- 
pany’s main office on October 21 and 22. The salesmen 
went through the wrought iron mills, renewing their ac- 
quaintanceship with the company’s manufacturing meth- 
ods, and were present at several business sessions. Talks 
were made at these meetings by President A. H. Beale, 
Vice President L. M. Johnston, Sales Manager T. L. Lewis, 
Assistant Sales Manager M. J. Czarniecki, Fletcher Collins 
of the promotional department, Nils Bowland, advertising 
manager, and Edward Storey, metallurgist. Entertain- 
ment included two luncheons, one at the Union club and 
one at the William Penn hotel, and a dinner at the Pitts- 
burgh Athletic club. 





AMERICAN RADIATOR CO. DECLARES QUARTERLY 
DIVIDEND 


Directors of the American Radiator Co., Buffalo, N. Y., 
on October 19 placed the common stock on a $5 annual 
basis, declaring a quarterly dividend of $1.25 a share on 
the common in place of the previous rate of $1. This 
dividend is payable December 31 to stock of record De- 
cember 15. The regular quarterly dividend of 1% per 
cent on preferred stock was also declared. Sales and 
profits of the company to date exceed those of last year, 
officials announced, and unfilled orders indicate continued 
good results for this quarter and the early part of 1927. 


Convention Dates 


November 10.—The annual meeting of the Massachusetts 
Sanitary Club, in Boston, Mass. 

November 11 and 12.—The sixth annual Gonference of Ad- 
vertising and Sales Managers, at Palmer House, Chicago. 


December 6 to 11.—Annual Power Show, at the Grand 
Central Palace, Lexington avenue, New York City. 

December 16 and 17.—The annual meeting of the National 
Association of Brass Manufacturers, at New York City. 

January 8, 1927.—-The general conference of the presidents 
and secretaries of the local master plumbers’ associations in 
California, at the Master Plumbers’ hall, Fresno, Calif. 


January 18, 19 and 20, 1927.—The third annual three- 
day institute for the plumbing and heating industry at the 
Carnegie Institute of Technology, Pittsburgh, Pa. 

January 18, 19 and 20, 1927.—The annual convention of the 
Illinois Master Plumbers’ Association, at Springfield, Ill., with 
headquarters at the Abraham Lincoln Hotel and meetings at 
the Elks Club. 


January 25, 26, 27 and 28, 1927.—The annual meeting of the 
American Society of Heating and Ventilating Engineers, in 
St. Louis, Mo. . 

February 8, 9 and 10, 1927.—The thirty-sixth annual con- 
vention of the Ohio State Association of Master Plumbers, 
at Youngstown, Ohio. 


March 14-19, 1927.—The Second National Heating and Ven- 
tilating Exposition, Twelfth Regiment Armory, New York 
City. 


April 5, 6 and 7, 1927..—-The annual convention of the Amer- 
ican Oil Burner Association, at Buffalo, N. Y. 


May 17 and 18, 1927.—The annual convention of the Penn- 
sylvania State Association of Master Plumbers, at Harris- 
burg, Pa., with headquarters at the Penn Harris Hotel. 
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Legal Decisions 


LICENSEE CANNOT ATTACK VALIDITY OF PATENT 


HE rule appears to be well established that a licensee 
7 ae a patent, so long as he has the protection of 
the license agreement, cannot attack the validity of the 
patent. This rule is based upon the principle of estoppel, 
and is effective even in the absence of a contract provision 
to that effect. 

Before a licensee is entitled to attack the validity of a 
patent, the benefits of which he has accepted, he must 
clearly and unequivocally give notice to the licensor that 
he repudiates the agreement, and does not intend to act 
thereunder or accept its benefits, so that he may be pro- 
ceeded against as an infringer.—Supreme Court of New 
York, Appellate Division, in L. Heller & Son v. Lassner 
Co., 212 New York Supplement, 175. 


BINDING KNOWLEDGE 


T IS well settled that a principal is chargeable with 
I the knowledge which the agent acquires while acting 
within the scope of the agent’s authority. 

It is also the law that, where one receives benefit from 
the wrongful act of another, and retains the benefit of 
the wrongful act, after the discovery thereof, he will be 
deemed to have adopted the wrongful act, or, in other 
words, when he takes the benefit he takes it subject to the 
knowledge of the acts by which the benefit was obtained. 
But where a person in good faith, without notice, for an 
adequate consideration, and in due course of business, 
receives money or negotiable securities, he takes the 
money or securities free from infirmities of title or any 
question as to the vendor’s right to dispose of them, and 
the true owner may look only to the thief or converter of 
the money or securities.—U. S. District Court, in Porter 
v. Beha, 8 Federal Reporter (2d), 65. 


LAW OF UNFAIR COMPETITION AND AS TO DECEIT 


HERE is no part of the law which is more plastic 

than that of unfair competition, and what was not 
reckoned an actionable wrong 25 years ago may have be- 
come such today. The question is, as it always is in such 
cases, one of fact. While a competitor may, generally 
speaking, take away all the customers of another that he 
can, there are means which he must not use. One of these 
is deceit. The false use of another’s name as maker or 
source of his own goods is deceit, of which the false use 
of geographical or descriptive terms is only one example. 
But the court conceives that in the end the questions 
which arise are always two: Has the plaintiff in fact lost 
customers? And has he lost them by means which the 
law forbids? It is as unlawful to lie about the quality of 
one’s wares as about their maker; it equally subjects the 
seller to action by the buyer. 

The reason why such, deceits have not been regarded 
as actionable by a competitor, depends only upon his in- 
ability to show any injury for which there is a known 
remedy. In an open market it is generally impossible to 
prove that a customer, whom the defendant has secured 
by falsely describing his goods, would have bought of the 
plaintiff, if the defendant had been truthful. Without 
that, the plaintiff, though aggrieved in company with 
other honest traders, cannot show any ascertainable loss. 
The law does not allow him to sue as a vicarious avenger 
of the defendant’s customers. 

But, if a tradesman falsely foists on a customer a sub- 
stitute for what the plaintiff alone can supply, it can 
scarcely be that the plaintiff is without remedy, if he can 
show that the customer would certainly have come to him, 
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‘‘CHICAGO”’ 


NO. 2 


Power Pipe Thread- 
ing Machine 





For 
Production and Precision 
reading 


PORTABLE 


Capacity 34° tc *to 2° Pipe 
i icine 


FEATURING: 
1. Quick Die Change 
2. Automatic oa Flead 
3. ThreeS 
4. Perfected Oil Control 


Send for Catalog. 


CHICAGO PIPETHREAD MACHINE CO. 


Office and Factory: 1615 Racine St., RACINE, WIS., U.S. A 














Hajoca Rydal Shower Mixing Valve concealed in 
wall, rotating dial all china index handle and china 
wall escutcheon for 4 enna iron — 


Plate 
B-573 























ing Water 


Ru GALLONS OPER HOUR) 


The DAYTON “CUB”, with its 
200 gallons aed hour pumping ca- 
pacity and low ce of $85.00 is 
by far the ae water s - a 
value offered today. 

— are breaking m .. records 
with it. 


It is one of a complete line of 
DAYTON Water tems for 
deep and shallow weils and cis- 
terns with pumping capacities of 
from 160 to 3,000 gallons per hour. 


Write for catalog and let us out- 


line for you our ven “business 
getting” dealer plan. 


THE DAYTON PUMP & MFG. CO. 


DAYTON, OHIO. U.S.A. 











MORE KITCHENS 


have Classic Sink Fixtures 
than any other combina- 
tion faucet. The demand 
increases steadily. So do 
profits—ours and yours. 
Why trouble with clumsy 
imitations when you know 
what Classics will do? 


G ia i Cc A G o The Chicago Faucet Co. 
2700-22 N. Crawford Ave. 
FAUCETS “ec 


~ neem 
omen 
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had the truth been told.—U. S. Circuit Court of Appeals, ‘ 
| FLUSH in Ely-Norris Safe Co. v. Safe Co., 7 Federal Reporter 
oe VALVE (2d), 603. 
Smackers! Cart Wheels! Kale! The Long GOOD FAITH REQUIRED BY CONTRACT OF 
Green! No matter what nickname you EMPLOYMENT 
= nnd enn ay ve vend Wet regard to a contract of employment, the Ap- 
you always use materials in your jobs pellate Court of Indiana says that it is of the 
that match the high nee vor opinion that the contract required good faith on the part 
eS Cede SLVB of both employer and employee, in their conduct toward 
f oo Tank Fittings. each other. The employee was required to honestly and 
@ in good faith carry out the contract as he understood it 
ae to Adiehs and the requirements of his employer in the method, man- 
Mado by Peasuney: Ven Queen TS Division, eee —_ ners, etc., of doing the work which he was employed to 
Scovill Mfg. Co. Waterbury, Conn. do, so as to carry out the work to the best interest of the 
employer. This in the court’s judgment should be the 








rule in the absence of any directions from the employer. 

















Of course an employer has the right to the control and 

management of his business, and, when he gives directions 

atr ous as to how his business shall be conducted and the manner 

=e - in which his employees shall do their work, it then be- 

; * comes the duty of the employees to do and perform their 
Patent Plumbing Fixtures work in accordance with the directions of the employer.— 
and Duojet Water Closets H. C. Bay Co. v. Kroner, 149 Northeastern Reporter, 184. 
ALINE representing ype advanced ideas in FAILURE TO REPLY TO LETTERS 
sanitation. Economy of operation and ease of in- HE 

, jet C Flush Valv U RE are innumerable decisions relating to the 
stallation ae : be = Basin C ina 7 effect to be given to the failure to respond to oral or 
uid Soap Fixtures, etc. written communications, and it would be impossible to 
Manufactured and Sold Exclusively by reconcile them, partly because of the infinite differences 

in the facts on which the cases were decided, and partl 

THE IMPERIAL BRASS MFG. COMPANY . —t 
1231 West Harrison St. CHICAGO ecause the courts have often treated communications 
New York Office, Room 514, 51 E. 42nd St. containing accounts like other communications. Of course, 
different rules apply to the two classes. It does not nec- 











essarily follow that the same probative effect is to be 
©20°020:050:0:0:0:0:0°0:0:8 given to the failure to reply to oral statements made in 

the presence of a party and to such failure to reply to 
letters. In the former case it is quite natural for one to 
spontaneously deny a claim made upon him if it has in 
his belief no foundation. In the other case there are vari- 
ous circumstances, like want of facility in writing, or 
habitual delay in correspondence, or press of business, 
which may tend to lead to the conclusion that silence is 
not acquiescence. 

In a comparatively recent case by the Supreme Court of 
Massachusetts, it was said: 

' “The rule is well established that a person to whom a 

letter is addressed ordinarily is not required to make any 

reply, and failure to answer is no evidence of the truth of 

‘ SWZ the facts therein stated, because such evidence would be 

e >. in violation of the rule that a party cannot make evidence 
5020:030:0:0:0:0:6: H for himself by his own declarations.” 

Although this may be said to be the ordinary rule, there 
are exceptions, and when a letter is written making such 
a claim as in common experience would naturally be de- 
nied by the addressee, or where it is his duty to reply, the 
letter and the failure to reply are admissible in evidence. 
—Supreme Court of Wisconsin, in Mahoney v. Kennedy, 
205 Northwestern Reporter, 407. 












GREAT factor in the overwhelm- 2 
ing public preference for the Min- ; 

neapolis is the predominance of Min- 

neapolis National Advertising. It 

works the year ‘round for dealers. 


Write for catalog and sales plan 


MINNEAPOLIS HEAT REGULATOR CO. 
Established 1885 


2801 Fourth Ave., So. Minneapolis, Minn, 


The AfINNEAPOLIS™ 


Heat REGULATOR 
©T COAL~GAS~ OIL 








30205020202 @:0°0°@ 








wats Automatically 


Oiled Power Pumps re- = 75,Deming B. L. Mitchell, Yakima, Wash., will build a three-story 
quire a minimum of attention Fig. 809 modern apartment house at the corner of Eighth street 


and render long, dependable and East Yakima avenue. The building will be 80x100 ft. 


“Oll-Rite” ow per = aed A. J. Matot, of the Matot Construction Co., Portland, 
ple. Send for Special Bulletin Ore., has just completed plans for the construction of a 
fii," store and a garage building, and four multiple dwellings, 
THE DEMING COMPANY at Raleigh and Twenty-fourth streets. The store and 
Established 1880 Salem, Ohio garage will be one building, 100x100 ft., costing about 
$25,000, and the homes will cost $12,000 each, making an 


HAND AND POWER PUM S investment of about $75,000. 
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DURABLE! 


Year-in and year-out service is taken for granted by the thou- 
sands of owners of Johnson Oil Burners. (The amazing 
durability of the Johnson is a result of scientific design 
based on 21 years’ experience. ( Durability is 
achieved through simplicity, compactness 
and the use of highest grade materials. 
Johnson Rotary Oil Burners last! 


oi 























BD FM) S@. ; 
Ma re 
RNE JIN 











Combination Feed Tank and 
second strainer, insuring 
thoroughly strained oi! with 

positive feed to burner at 
all times, 


Fan to furnish air for Oil Fuel Strainer of 
atomized oil. Motor ample screen area. 
rotor is at other end of 
shaft, supported by Ball 
Bearings. (Quiet opera- 
tion- minimum 
vibration.) 
















Totally eine, ~\s > . 
enclosed \ THAMARALGRYYIVY / i Oil Relief Valve. 
air-cooled ae \ ‘ 

motor. por > \ ; 

/ bad 
j 


Built-in oil pump 
for simplicity and 
compactness.Fuel 
pumped from un- 
derground tank 


Swing Joints.(Burn- 
er swings easily away 
from furnace for 





Double-seated magnetic 
oil valve, designed for 





I b i i 
“a aaa a — positive shut-off. inspection, 
Main Office and Factory 8 i JO HN Sy ON i oO Factory Branch Offices 
940950 Arlington Avenue - ° @ Gan Francisco. Sacramento 


OAKLAND, cALIF, = QOQJL BURNERS = Philadelphia 


TRACE MARK FPESSTEREO 
DISTRIBUTORS AND DEALERS THROUGHOUT THE UNITED STATES AND IN FOREIGN COUNTRIES 


The Johnson Rotary Burner with Full Automatic Control is listed as standard by 
Underwriters’ Laboratories, an organization established and maintained by the 


National Board of Fire Underwriters. 

















Opportunity for Dealers» Doee — 
S. T, JOHNSON CO., 
The recent addition of Some desirable territory 940-950 Arlington Avenue, Oakland, Calif. 
full automatic control to _ is still available for a few Please mail booklet describing the Johnson Automatic 
the famous Johnson Ro-__ reliable distributors. Rotary Burner and explain dealer proposition. 
tary has greatly enlarged Write or wire for full a 
the sales opportunities details and new illus- ip 7 <: 
for Johnson Dealers. trated booklets. Sidi 
= pen 48-1026 x 














EL CEN SE 





See the Johnson Exhibit at the Sesqui-Centennial Exposition (Manual Arts Bldg.) Philadelphia 
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peer arenes 





WHAT IS Aw 


EAGLE OIL & SUPPLY CO. 
45 India St. 
BOsTON, Mass. 
July 19, 1926. 
Mr. Theodore W. Dahlquist, 
c/o Dahlquist Mfg. Co. 
South B Mass. ' 





oston, 
Dear Sir: 

Some four weeks ago I decided that I would install in my hot- 
water boiler your Aquatherm combination and before you have 
an opportunity to ask me the results it is a pleasure for me to 
write to you, that before I had the Aquatherm installed it was 
next to impossible to get very hot water. We heat with Fuelite 
= and that is very satisfactory (with the exception of heating the 

ot-water boiler.) 


























Now, with the Aquatherm combination I can truthfully tell you 
that within 15 to 20 minutes we have piping hot water and the 
water is heated from the top of the boiler down 15 or 18 inches. 

2 I consider it a wonderful device and it has added a great deal 
| to our comfort and pleasure since you made this installation. 

You have permission to use my name as a satisfied customer and 
I will gladly give anyone interested all the information possible 
in regard to the good results obtained from your device. 

Yours very truly, 
(signed) G. N. Goward. 
CNG:ML 








“Enclosed find order for 40 gallon tank pressure copper boiler with 
3 straight and 2 bent couplings 84’ F.T. side coup up 6” from top and 
back off center line also the same as shown. This is-for replacemeat 


of one of your make boilers that has stood the test of Manchester 

$ water for 32 years and speaks wonders as the usual life [of a boiler in 
this town is from 12 to 18 years. Try and give me a good job as it is 
for a very particular and observing customer.”’ 


54 WEST THIRD STREET 











Mention Domestic ENGINEERING when writing advertisers. 
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IT MEAN ? 


A GUARANTEE is the personal intention of the 
manufacturer. A good name carries its own guarantee. 
IT MEANS that honest workmanship needs no endorse- 
ment. ; 

Anyone can guarantee a product ten or twenty years—with certain 
reservations; but to be shock-proof today a guarantee must be the 
unqualified pledge of an eminent manufacturer. Look to the repu- 
tation. Hear customers comment and depend not on promises, but 
make certain the guarantee is sound. 


Unsolicited Letters Tell Our Story 


They come from all sources—architects, plumbing contractors, home-owners. 
No advertisement tells so convincingly of the quality and long life of DAHL- 
QUIST Copper Range Boilers. 20 years is but a span in the life of our boilers. 

MR. SCOTT ORDERS: 

For replacement of a DAHLQUIST Copper Boiler, “that 
has stood the test of Manchester water for 32 years and speaks wonders as the 
usual life of a boiler in this town is from 12 to 18 years.” 


of installation. 








Dahlquist Dahlquist Dahlquist Dahlquist We recommend the purchase of the Aquatherm, 
and Copper Boiler combined, although separate 
Combination Combination Combination Combination units can be purchased. 


Aquatherm Aquatherm Aquatherm Aquatherm 
erosene Gas Automatic lectric 


CITURING Cor 































Now a 25 Year Guarantee 


THE DAHLQUIST MFG. COMPANY gives 
a written 25 YEAR GUARANTEE with every 
Copper Fange Boiler regardless of size or location 
This liberal policy assures un- 
equalled efficiency under all conditions. Ever 
since 1893 DAHLQUIST has enjoyed the lead in 
this industry. A leader’s pride goes into every 
Expert workmanship is 
Today the DAHL- 


plate of shiny copper. 
built into our products. 
QUIST MANUFACTURING COMPANY is 
the largest copper boiler manufacturer in the 
United States, furnishing copper boilers in 
capacities from 5 to 2000 gallons in 3 pressures 
tested respectively to 200, 250 and 300 pounds. 
Stock range boilers are made in various pressures 
up to 250 Ibs. and to order up to 300 Ibs. 


Capacity: Gal. 30 40 50 60 70 80 90 100 125 150 200 250 300 350 400 
Diameter: In. 12 141617182020 20 22 25 30 32 35 35 35 
Length: Ft. 555555546 6 6 6 6 6 7 8 
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The Principle of 
the Aquatherm 


To begin with, all Dahl- 
quist Boilers are made of 
Lake copper—highest grade. 
This figure shows the insulat- 
ed patented Aquatherm 
which takes water direct from 
the heater into the service 
lines. When service lines are 
open hot water by - passes 
holes in the Aquatherm and 
goes directly into the system. 
With service lines closed hot 
water automatically stores in 
the boiler as shown by the downward 
arrows, Thus it provides a combined hot 
water and storage system. Boiler and 
Aquatherm patented in United States and 
Canada. 


Write us for descriptive literature 
explaining more thoroughly the 
unique teatures of the Aqua- 
therm for complete technical in- 
formation on Dahiquist products. 





=e 


SOUTH BOSTON, "MASS. 
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for the reason that conditions in his locality are such that 


D isposal of Sub-Sewer -Level gravity is capable of handling all the sewage that is made, 


rd or possibly for the reason that his operations are almost 
D r alnage entirely in small undertakings that would never include 
(Continued from Page 24) equipment of this character. Nevertheless, every man 


connected with the plumbing trade should have a general 
knowledge of this subject, as a part of his mental equip- 
ment, if for no other reason. And that is why we are 
showing several illustrations of sewage ejectors installed 


on large work. 
Fig. 9 shows two sewage ejectors connected together, 


now called upon to handle. Possibly the small plumber 
almost never is called upon to install a sewage ejector, 
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Fig. 7—One type of pneumatic sewage ejector, capable of 
handling 50 to 250 gals. a minute Fig. 9.—Two sewage ejectors connected to increase volume 





They’re the Lungs 
of Your Boiler 


Without these honeycomb-like water sec- 
tions, your boiler is little more than a big 
pot stove. 

Just as your lungs bring fresh air to your 
blood, they’re needed to bring water and 
flames together. 


Yet many boilers have never developed thi ‘ : 
boiler lung power properly. ype: (Go & Ke ae OS ae i 
They can’t breathe deep enough. ; : 
Burnham Boilers have all the lung area we 


can crowd into them, and sil keep a husky oo0D000D0oO 





o e 
New York Office: Representatives in all 
30 East 42nd Street ae eae 


IRVINGTON, NEW YORK 
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# Bull-Dog Tanks and Seats Have a Sure Grip on Quality a 


Black ind (Vhite 


yay 
peray ” 


‘Dependable 
= Beautiful £z 

£0345 Low Priced 22885 
— Popular 


















700x 58 


. 700 x S& 
Super-White 


Super Black, 





that youcome Re a 
ters when you buy and to 
the plumber we announce 


that our seats are obtain- 
able from the best jobbers 
in every jobbing center in 
the country. 


PONEAPid 


953 x56 
Super-Black 








Grand Haven ,CMichigan Trenton, CNew Jersey 


C, Ye jobber who is not handling the ear Line should be just to himself and investigate 5 
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UNCING 





Detail of inside construction 
used in all WISECO Mixing 
Valves, Bath Cocks and Swing 
Spout Sink Faucets. 










A new and novel fixture—care- 
fully designed to successfully and 
automatically mix hot and cold 
water for showers and other plumb- 
ing fittings—all that might possibly 
be expected of a mixing valve. 

The finest grade of brass forms 
the foundation of this new WISECO 
creation, which will render perfect 
satisfaction over and above the 
ordinary span of service life. 

The China Dial and Handle will 
keep their original lustrous white- 
ness and add beauty to every in- 
stallation. 

We are now using this valve on our 
“Se. Regis” Concealed Bath Fix- 
tures, the ““Wiseco”’ Bath Cock and 
our new and distinctive ““MonOval” 


Swing Spout Sink Faucet. 
Use an EMPIRE Mixing Valve 


on your next work and find out for 
yourself, just why it makes possible 
a moderately priced installation. 


Your jobber can supply you. 


J.B. WISE, Inc. 


WATERTOWN, N. Y. 


BRANCH OFFICES: 
NEW YORK CHICAGO 
PHILADELPHIA SAN FRANCISCO 
ST. PETERSBURG 








Only One Valve To Operate 
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the combination, of course, being capable of handling 
twice the volume of sewage that a single ejector of the 
game size would handle. And many times several ejectors 
are coupled together in large undertakings. This type 
of ejector is made in something like ten or twelve sizes 








AIR EXHAUST, 
O OJE 
INLET 
PIPE 
©) 
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Fig 8—A pneumatic ejector capable of handling 300 to 1000 
gallons a minute 


with capacity running from 50 to 1000 gallons per minute. 

Fig. 10 shows a typical municipal ejector installation 
with its compressor plant. 

Fig. 11 gives a sectional elevation of a double or duplex 
sewage ejector in an ejector chamber built below the 
surface of a city street, and of the adjoining manhole, 
with complete connections. A feature of such an in- 
stallation is the fact that the source of the air supply 
may be located at any distant point, which in many in- 
stances would doubtless be of great convenience. 

To show the magnitude of some municipal undertakings 


in which sewage ejectors are employed, we show Fig. 
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Fig 10.—Typical municipal ejector installation with com- 
pressor plant 
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When piping 


expands and contracts 


Fig. 106 — Screwed 
Jenkins Standard 
Bronze Globe 


alve 





When piping expands and contracts, 
a lot depends on the valves. If the 
valves must be replaced every time, 
valuable customers will be annoyed 
at the frequency of repairs. 


You run no such risks when your 
men use genuine Jenkins Valves, 
valves with the extra sturdiness that 
is more than a match for a straining 


pipe. 


Good metal, good design, good 
workmanship—these are the rea- 
sons behind the good reputation of 
Jenkins Valves—a reputation cover- 
ing a period of over 60 years. 


JENKINS BROS. 


80 White Street........ New York, N. Y. 
524 Atlantic Avenue...... Boston, Mass. 
133 No. Seventh Street . Philadelphia, Pa. 
646 Washington Boulevard. . Chicago, III. 
JENKINS BROS., LIMITED 
Montreal, Canada London, England 


























Always marked with the"Diamond” 


nkins Valves 


SINCE 1864 


























Theonly 


water relief valves 
APPROVED 


by the 


Underwriters’ 
Laboratories 


are pee jops 


MADE BY 


NEPTUNE METER CO. 
50 EAST42 ND. ST. NEW YORK NY. 
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Fig. 11.—Sectional view of an ejector built below the surface 
of a city street 


| ! 2 
‘¥ | 1 Tr 4h * “t 
i 4 a aan ae | of + £ ft ~ 
i 4 5 on 5 vi i ! 
nT re Fre ne — eS 
| >= § os eee, 
4 T $4 ' LO, a em 
Siam tonme bs Gr ccice Dulin saben anaes ie esti Se meta 
Pande "p= + “ ‘ -{ b 
. . L) a 4 - ps 
| a” sone _ * } 
Pracsrdget) oF & a a i het 
; ) | ' ‘ } H 4 Ray 
(oS i | pra 
J Peal heel eas! hte t | f 
| 
S RIVES = f= 
‘ 





Fig. 12—Map showing principal features of the sewage 
system of Daytona, Fla. 
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12, a map showing the principal features of the sewage 
system of Daytona, Fla. In this system, most of which 
is low level, seven ejector stations are to be noted, in 
each of which double ejectors are used. The plan also 
shows the main pumping station, compressor station, 
sewer lines, air lines, etc. 





POWER SHOW WILL REVEAL ADVANCE IN HEAT. 
ING AND VENTILATING APPARATUS 
‘Heating and ventilating apparatus will form one of the 
important sections of the Fifth National Exposition of 
Power and Mechanical Engineering to be held at the 
Grand Central Palace from December 6 to 11, 1926. Over 
148 exhibits of all types of equipment for heating and 
ventilating will present the novel developments that mod- 
ern industry demands for its present program of increas- 
ing the productivity and economy of its factories. The 
heating and ventilating science is making great progress 
under the stimulus of the demand for greater knowledge 

about heating and ventilating processes. 

Under the leadership of the American Society of Heat- 
ing and Ventilating Engineers substantial gains have been 
made in new information that will simplify the problems 
of design and selection of heating and ventilating equip- 
ment. The president of the A. S. H. and V. E., W. H. 
Driscoll, and Past-President Homer Addams are members 
of the advisory board for the Power Show. 





Work will soon be started on a six-story hotel with 140 
rooms, at Sault Sainte Marie, Mich., by the Ojibway Park 
Hotel Co., to cost $250,000. Pond & Pond, Martin & 
Lloyd, 6 North Michigan avenue, Chicago, are the archi- 
tects. 








Complete Line 























Not merely one regulator to cover 
all conditions but a line of regula- 
tors to meet every requirement. 
Manufacturers of the better 
boilers have standardized on 


= METAPHRAM && 
DAMPER REGULATORS 


Metal Diaphrams—Last the life of the boiler 
For Low Pressure Steam—Vac- 


uum — Vapor or Hot Water. 
Smallest to the largest Boilers. 








Write for catalog—if your jobber 
cannot supply 


NATIONAL REGULATOR CO. 


2301 KNOX AVENUE CricaGco 
The A Jacks People (A Jacks for High Pressure) 


AOAC ONAAAAO 






METAPHRAM 


WAU UU 
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Stock Your Heating Repair Items—NOW! 


As the cool weather approaches—your cus- 
tomers will become insistent in their demands 
for repairs to the heating plant. Are you 
prepared to take advantage of this increased 
business? 

Provide yourself with a complete line of 
“U. S.”’ Maroon Heating repair items that 
will give your customers maximum satisfac- 
tion. A satisfied customer is your best in- 
vestment. ‘‘U. S.’? Maroon heating items 
insure your customers in the maximum of 
service. 

Your mail order or card for representative to 
call will bring the efficient service of our 
Maroon Department. 


“U.S.” Maroon Plumbing Supplies sold only to Licensed Master 
Plumbers and Steamfitters and are Manufactured 
and Marketed Exclusively by 


United States 


1790 Broadway 


Rubber Company 


New York City 





TRADE MARK 
[ These branch stores are Headquarters for the ““U.S."" Maroon Line 


440 West Washington Street 61 Hudson Street 
Chicago, Illinois New York City 


“U.S. MAROON LINE 





Here is a list of ‘‘U.S.’? Maroon Heat- 
ing Repair Items that insure your 
customers maximum aatisfaction! 


Graphite duck bonnet packing for radiator 
valves : 


Graphite or asbestos Valve Discs for Jenkins 
Valves 


C. I. Low Pressure Steam Diaphragms 

C. I. Gums in sheet lengths 

Red tubular packing for man and hand hole 
plates 


Super-heat sheet packing for flanges at the 
boiler 


Graphite asbestos packing for radiator valves 


Maroon Steam Packing Flange Union Gaskets 
Zs” thick and up 


Maroon Steam Packing Union Washers 33,” 
thick 


Maroon Steam Packing Gauge Glass Gaskets 
Maroon Steam Packing—3 feet wide ;',”, 3;",14" 
Asbestos Wicking 14 and 1-inch balls 





Lamp Wicking—finish grades, medium and fine 
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of Plumber's Rubber Specialties 
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The public by thousands is turning 
to No. 1 Buckwheat Coal to save an 
average of $7 per ton. That is why 
Heating Contractors are installing 
so many thousands of 


Spencer 


steam .vapor or hot water 


Hea: 
burn No.1 Buckwheat coal 





Spencer Heater Co. General Offices: Williamsport, Pa. 


New York City Boston Philadelphia Baltimore — Hartford _ Buffalo 
Rochester Albany Syracuse bf 
Detroit 
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Ouestions and Answers 


A HOT WATER CIRCULATION PROBLEM 

Editor, ‘‘Domestic Engineering’’:—I would like to know 
if a range boiler can be successfully operated with the 
range located on one floor and the range boiler on the 
floor below and tapping to the various fixtures from below 
the floor on which the range is located? Will you please 
give me your opinion on the matter? 

Nebr. 0. C. 


We do not believe the connections as shown in your 
sketch are practical. The tendency would be to create 


 : th 
nd WATERBACK. 
ee) = IN RANGE \ 























¥ 


EAGLE 
LEAD ROOF FLANGE 


HIS heaviest of all roof flanges on the market is 
made of pure drawn lead and combines many im- 
portant advantages. It is easily adjusted to all pitches 
of roof, and passes all city ordinances. Its boot is lead 
burned, not merely soldered, to the apron. 
The EAGLE-PICHER LEAD COMPANY 


Chicago + Joplin + Cincinnati 
Producers of lead and allied products 


Eleven Plants + Branches in all principal cities 














SYPHON AIR VALVE 


Embodying Dole Thermostatic Principles 


Quality materials and workmanship— 
proven efficiency of operation—special Dole 
thermostatic principles—these are the fac- 
tors that make the Dole Syphon Air’ Valve 
in great demand all over the United States. 


“If you want a better air valve at a lower price, 
send for our diagram blue print showing detailed 
specifications.”’ 


The Dole Valve Co., *°*32,5s"°" Chicago, Ill. 














STRINGER ROUGHING-IN SYSTEMS 
Save the Plumber TIME and MONEY— 


They come ready to install with no waste of material. Try 
once nd tn ooo este recep matte 
Manufacturers of com: ioe: in systems for either 
CAST IRON or SCRE NED T PIPE installations. We have 
fittings for any operation—from the smallest bungalow to 
the tallest building. 


Write for catalog of Modern and Economical Plumbing Rough- 
ing-In systems. 


STRINGER BROS. CO., Inc. 


1100 West 38th St. ~ Chicago, Illinois 
Factories: Gadsden, Alabama 
Warehouses: Chicago, Illinois, Gadsden, Alabama 
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steam in the water-back instead of putting heat units in 
the circulating system and tank, as would be the case 
with the tank above the water-back. 

By all means stick to the old rule of hot water circu- 
lation and do not experiment, particularly when this plan 
has been. tried times without number and never success- 
fully. 





CONNECTIONS TO A GARAGE FROM BOILER IN 
RESIDENCE 

Editor, ‘‘Domestic Engineering’’:—-I have a customer 
who has a hot-water plant located in the basement of his 
residence, the floor of which is about 4 ft. below the sur- 
face. He also has a garage built on a foundation about 
6 inches above the surface, at a point 10 or 12 ft. from 
the residence. I would like to know if good results can 
be obtained by running the flow pipe overhead to the 
radiator in the garage and the return pipe back under- 
ground to the boiler. 

Wisconsin. W. B. 

Satisfactory results may be obtained by connecting the 
supply from the boiler in the basement and running it 
overhead to the garage, but we suggest that you use noth- 
ing but 45 deg. elbows, if it is necessary to run the out- 
side line higher than the supply in the basement. 

We also suggest that this line enter the garage at least 
1 ft. above the highest radiator. The return connection 
may be run below grade but should connect separately to 
the boiler, so as not to interfere with the return from 
the house radiator. If both return connections on the 
boiler are taken up, the return from the garage should 
run into the tee on the boiler, which should be placed 
with the side outlet up. 

The house connections—that is, the returns from the 
radiators—should connect into the side outlet and the 
garage into the run. If you find it necessary to drop in 
the basement use 45 deg. elbows. 





A new store building is to be erected in Klamath Falls, 
Ore., by Oscar R. Wayman, Portland contractor. 
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The “Te-pe-co” Integral China Mixing Chamber The water enters from both sides of the overflow 
with the Single-stream Integral Nozzle eliminates into the Te-pe-co Integral China Mixing Chamber 
exposed metal above the slab. before discharging through the Integral Nozzle. 


‘LT E-PE-CO 
Integral Supply Lavatory 


HE Te-pe-co Integral China Mixing Chamber with Single-stream 

Integral Nozzle is the most sanitary supply fixture that can be 
furnished. It makes it possible to wash in running water thoroughly 
tempered in the mixing. This Integral China Mixing Chamber is 
exclusively Te-pe-co. It is what makes our integral nozzle lavatory 
superiorto others, since its construction checks the flow of water 
and thoroughly mixes hot and cold. The result is a splashless 
stream of water of ample volume and properly tempered. 


Many of our country’s finest hotels and other buildings have in- 
stalled this type of Te-pe-co Lavatory along with our other All-Clay 
Plumbing Fixtures. Every natural, mechanical, chemical and finan- 
cial resource available is utilized to build one unvarying quality — 
the best— into this Te-pe-co Ware. 


THE TRENTON POTTERIES COMPANY 


Trenton, New Jersey, U.S.A. 
New York Boston Philadelphia San Francisco 
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You cannot go wrong when you in- 
stall Jenkins Better Brass Fittings. 

The record back of the ‘‘Triangle J”’ 
mark is insurance of quality. 

Rich in copper, carefully cast and 
machined. 

Insist on Brass Goods bearing the 
Jenkins Mark. 


JENKINS MFG. CO. 
BLOOMFIELD, NEW JERSEY 
































Somerville 
(S. I. W.) 


Soil Pipe and 
Fittings 


Cost no more than the 
ordinary kind 




















PRESIDENT ALBERT J. WILSON PRESIDES AT 
MEETING OF C. S. D. L. 

President J. Ahlbach, of the California Sanitation De- 
velopment League of San Francisco, Calif., turned the 
gavel over to Albert J. Wilson, president of the National 
Association of Master Plumbers, as chairman of the day 
at the regular Oakland meeting of the organization which 
was held at the Athens Athletic club on October 14. Oak- 
land members of the league were in charge of the meeting, 
and the program was arranged by V. A. Edgeworth, sec- 
retary-business manager of the Oakland, Berkeley and 
Alameda Master Plumbers’ Association. 

No formal speaker was introduced, the program con- 
sisting of short talks by various members. Continuing 
the educational program the organization has mapped out 
for the current year, the talks were all of a constructive 
nature, and covered most of the vital points pertaining to 
the plumbing and heating industries. The men who spoke 
were chosen because of their fitness to expound the sub- 
ject given them. : 

J. Jevons of Oakland was called upon to emphasize the 
importance of correct estimating. He brought out the 
fact that too many members of the industry estimate their 
jobs on the basis of what they think their competitors will 
bid, instead of on their own costs. He advocated a cen- 
tral estimating bureau in each city. 

H. G. Newman of Oakland, past president of the Cali- 
fornia Association of Master Plumbers, spoke on the need 
of education. He pointed out the fact that the majority 
of master plumbers have grown up in the business and 
have come from the ranks of the journeymen. He lauded 
the work now being done in a number of cities in the ap- 
prentice schools, and urged every master plumber to strive 
to learn as much about business management as he knows 
about the mechanical side of his business. He praised 
the educational articles published in the various business 
papers, and censured the masters who fail to read them 
regularly. 

L. J. Kruse, also of Oakland, spoke on ‘business rela- 
tions.”” The work of such organizations as the California 
Sanitation Development League and the National Associa- 
tion of Plumbing and Heating Salesmen, which bring to- 
gether competitors and the different branches of the 
industry, was pointed out as being one of the biggest steps 
in securing more friendly business relations. Only through 
a more perfect acquaintance between the manufacturers, 
johbers, master plumbers and salesmen, can we all work 
harmoniously toward our common goal,’ he said. 

George Y. Morton of San Francisco was called upon to 
talk on the much discussed, but little understood, subject 
of overhead expense. Mr. Morton plunged right into the 
subject and, with the aid of figures, hammered home his 
message. He showed vividly just what constitutes the 
overhead expense of a plumbing establishment, and 
stressed the fact that expense has accumulated every 
morning before the doors are opened for business. “If 
your overhead is $36 a day,’’ he said, ‘‘you must sell 
enough goods to bring in that much profit before you 
make a nickel you can call your own.” One point on 
which the speaker dwelt for some time, was the fact that 
the salary of the proprietor of an establishment should 
be included in the overhead expense the same as the sal- 
aries of employees, and that the profit should be a per- 
centage of the total cost of materials plus the total over- 
head expense. 

W. H. Graham of Oakland was the final speaker and he 
told of the results accomplished by the league in its sev- 
eral years of activity. He spoke particularly to the non- 
members who were present, and urged them to become af- 
filiated with the organization. 
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NEW: YORK SALESMEN HEAR INTERESTING TALKS 
AT OCTOBER MEETING 

An instructive and helpful interchange of ideas and ex- 
periences featured the monthly meeting of the New York 
Chapter of the National Association of Plumbing and Heat- 
ing Salesmen, held October 21 in the Building Trades’ 
club, New York City. 

The first speaker called on, after President LaCroix 
had called the meeting to order, was Harry Olson of the 
Nye Tool & Machine Works, who told of the development 
of the traveling salesman during the 66 years since the 
art was inaugurated. Mr. Olson also explained the ad- 
visability of a salesman selling his line to everyone he 
comes in contact with in the organization to which he is 
selling as well as to the buyer. ‘Never say no. Try to do 
everything that is asked of you. Success comes to those 
who work earnestly and hard,’”’ were the speaker’s parting 
remarks. 

J. L. Stulsaft was the next speaker, and in the course of 
his talk told his fellow members to make an order an order 
with the same earnestness that he advised them to always 
guard against overstocking customers. ‘‘Don’t offer a 
customer a large quantity discount proposition, who is at 
all likely to fail in completing his obligations,’’ was an- 
other of the speaker’s admonitions. Mr. Stulsaft outlined 
how by keeping the credit man of his house informed of 
the business policies, the methods of doing business, etc., 
of customers, the salesman could assist the credit depart- 
ment. He also suggested that salesmen go through the 
plants of the manufacturers of the products they sell so 
as to know the merchandise better, to keep their price 
books up to date, and to keep their catalogs well ar- 
ranged so that in talking to a customer information may 
be had without loss of time. Another thought trans- 
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mitted by Mr. Stulsaft was the exercising of the sales- 
man’s own initiative and judgment. 

Harry A. Swenson, who heads the entertainment com- 
mittee, reported satisfactory developments in the arrange- 
ments for the forthcoming dinner dance and ladies’ night 
of the chapter at the Hotel Martinique, December 1. 

A large delegation of members of the chapter pledged 
themselves as wanting to attend the dinner dance that is 
being given by the Jobbers’ Credit Association on Novem- 
ber 6 at the Commodore hotel. 

Milton Lissberger, president of Marks Lissberger & 
Son, Inc., and L. C. Hart, sales manager of Johns-Manville, 
Inc., were elected honorary members. 

At the conclusion of an interesting and instructive sales 
discussion Secretary William F. Weber outlined a post 
graduate course of lectures on selling prepared by the late 
William H. Maxwell, which he intends to introduce at the 
next meeting on November 18. 





ANNUAL STAG CLAM BAKE OF WALWORTH-OHIO 
COMPANY 


About thirty employes and a few special guests at- 
tended the annual clam bake of the Walworth-Ohio Co., 
Cleveland, Ohio, at Astorhurst Park Villa, near Bedford, 
Ohio, on Saturday, October 9. Shortly after their arrival 
early in the afternoon a baseball game was organized. 
One team was captained by Carl Melcher, factory sales 
agent, and the other by Floyd Wagar of Sloan Valve Co. 
Mr. Melcher’s team won out by a score of 8 to 7. 

Among those present were Mr. Mitchell, vice president 
of Walworth-Ohio Co. and manager of the Central Di- 
vision of Walworth Co., Geo. Robergs, manager of Cleve- 
land Units, D. O. Anderson, house manager of Cleveland 
units, E. L. Snyder, manager of the Youngstown, Ohio, 





CAST IRON FITTINGS 


We manufacture a full line of Cast 
Iron Screwed and Flanged Fittings, - 
Flanges and Flange Unions for 
Stearn, Gas, Water and Oil Stand- 
ard and Extra Heavy. : 


PITTSBURGH ENGINEERING CO. 
Main Office and Works 
_ JEANNETTE, PA, 
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branch of Walworth-Ohio Co., and Frank Murphy, factory 
sales agent. 

Early in the evening dinner was served in a private din- 
ing room, after which music and other forms of entertain- 
ment of the Villa were enjoyed until almost midnight. 


Obituary 


E. L. Hoppert 

E. L. Hoppert, plumbing contractor of Breckenridge, 
Minn., died Monday, October 18, from injuries received 
that day in an automobile accident near Fergus Falls, 
Minn. He was in his 28th year at the time of his death. 
His wife, two children, his parents, four sisters and two 
brothers survive him. One of his brothers is A. W. Hop- 
pert, a well known master plumber in Wahpeton, N. D. 
Mr. Hoppert was a highly esteemed member of the Min- 
nesota Retail Plumbers’ Association, and the news of his 
untimely death came as a shock to his fellow members 
and his many friends in the trade. He was buried Satur- 
day, October 23, in his old home city, St. Paul, Minn. 

Andrew J. O'Neill 

Andrew J. O’Neill, president of the plumbing and heat- 
ing firm of John O'Neill & Sons Co., at Peoria, Ill., passed 
away at his residence in that city on Tuesday, October 19, 
after several months’ illness. Mr. O’Neill was born in 
Peoria, November 4, 1865, and entered the plumbing 
business at an early age with his father and two brothers, 
John, Jr., and Charles W. Since that time he has been 
actively engaged in the business until the time of his 
death. He was a member of the B. P. O. E., the Creve 
Coeur Club and several other organizations. He was 
active in the founding of the Peoria Master Plumbers’ 
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Association, and served at one time as a president of that 
organization. He is survived by his widow and one 
brother, Walter J. O’Neill. The funeral services were 
held from the residence Friday morning, October 22. 
J. F. Barrett 

J. F. Barrett, of Portland, Ore., died at his home in 
that city, October 11, in his 59th year. He was the son 
of John Barrett, who was the second master plumber 
to start business in Portland, and his son was associated 
with him and later became the head of the concern, being 
well qualified for the position, since he had served as 
journeyman and knew the business from all sides. Later 
he sold the plumbing and steam fitting departments 
of the business and concentrated on gas, electric fixtures 
and interior tiling, in which business he was active until 
the time of his death. 





H. T. CARKEEK, CLOW PHILADELPHIA MANAGER, 
DIES 

H. T. Carkeek, for the past six years manager of the 
Philadelphia branch of Jas. B. Clow & Sons, died on Tues- 
day evening, October 19, at his home in that city. He 
was in his 51st year and had been with the Clow organi- 
zation for twenty years. For a time he was in charge of 
the hospital department of the plumbing sales division, 
with his office in Chicago, and later took over the adver- 
tising department. While in this capacity he compiled 
the first Clow bulletin issued to the trade. He is survived 
by his wife. 





The Church of Immaculate Conception, Cedar Rapids, 
Iowa, will build a three-story parochial school at Fourth 
avenue and Highth street, in that city, to cost $250,000. 


Chas. E. Byrnes is chairman of the building committee. 
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are good, clean and carefully finished fittings 
which will measure up to the requirements of 
your most particular installations. Made in 


plain iron, aluminum or galvanized finish. 
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Manufacturers of all kinds of 
Plumbing Specialties, Cast Iron Closet 
Connections, Soil Pipe and Fittings, etc. 








DEEP PATTERN 
REFRIGERATOR DRAIN 
With loose Bell Trap Strainer. 714 
inch Diameter. 2%% inches deep. 

Tapped 14 inch or 14 inch LP. 








| “EAFCO” Refrigerator Drains 


Main Office and Factory: Boyertown, Penna. 


THE EASTERN FOUNDRY COMPANY 
| 
| 





SHALLOW PATTERN 
REFRIGERATOR DRAIN PLAIN 


With Loose Bell Trap Strainer. 10 
inch diameter. 
Tapped 114 inch or 1% inch LP. 


Numbers A-39 and A-40 are equipped with a 
loose Bell Trap Strainer which effectually pre- 
vents refuse from entering the drain pipe, yet 
offers no resistance to the passage of water. 


Philadelphia Office. ° 940 Drexel Bldg. 
New York Office . . » « 50 Church St. 
Boston Office... - 428 Old South Bldg. 


Pacific Coast: San Francisco, Seattle, Los Angeles 











REFRIGERATOR DRAIN 


10 inch Diameter. 2 inches deep. 


2% inches deep. 
Tapped 1 inch or 1% inch I.P. 
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AMONG MANUFACTURERS, WHOLESALERS AND THEIR SALESMEN 








Central Supply Association Holds 32nd 
Annual Meeting 


The possibilities of increased sales of plumbing and 
heating equipment through women’s co-operation, as 
brought out in an address by Mrs. John D. Sherman, presi- 
dent General Federation of Women’s Clubs, and the same 
kind of possibilities through the work of the National 
Trade Extension Bureau, in a discussion led by Theo. 
Ahrens, were high lights of the business sessions of the 
Central Supply Association in its thirty-second annual 
meeting. This was held at the Hotel Sherman, Chicago, on 
October 20 and 21. 

Isidor Weil, Chicago, was elected president for the 
coming year; F. N. Kretschmer, Dubuque, Ta., was ad- 
vanced to the office of first vice-president, and Charles K. 
Foster was made second vice-president. Walter Kohler 
was appointed as the association’s representative to the 
National Trade Extension Bureau. 

New Members 

The Executive Committee had met the day before, 
passed on the following applications for membership and 
at the opening session submitted them for ratification by 
the members. These firms were voted in: 

Atchison Specialty Mfg. Co.,-Atchison, Kansas. A. W. 
Biever & Co., Aurora, Ill.; Chemical Toilet Corporation, 
Syracuse, N. Y.; Ireland & Matthews Mfg. Co., Detroit, 
Mich.; Kokomo Supply Co., Kokomo, Ind.; The Lederer- 
Allard Co., Bloomington, Ill.; Malone Plumbing Supply Co., 
Pittsburgh, Pa.; Northern Indiana Brass Co., Elkhart, 
Ind.; Monument Pottery Co., Trenton, N. J.; Plumbers’ 
Supply Co., St. Louis, Mo.; The Roekel Co., Zanesville, 
Ohio.; Williams Hardware Co., Clarksburg, W. Va.; Win- 
terbottom Supply Co., Waterloo, Ia. 

The following resignations were accepted: Omaha San- 
itary Supply Co., Omaha, Neb.; Honeywell Heating Special- 
ties Co., Wabash, Ind.; J. J. Ryan & Co., Chicago, II1.; 
Groeniger Mfg. Co., Columbus, Ohio. 

The membership of the Mill & Mine Supply Co., Akron, 
Ohio, was transferred to Pierce, Butler & Pierce Mfg. 
Corp., which recently took over this company’s manage- 
ment. 

President W. B. Bryar called on F. R. Dengel, Milwau- 
kee, to say a few words of welcome to the new men. 

The Executive Committee had also reviewed in its meet- 
ing the activities of the collection department of the Ad- 
vance Service Co., Inc., and recommended that this collec- 
tion service to members of the association be continued. 
This recommendation was concurred in by the members 
of the association. 

It was decided, also upon the recommendation of the 
Executive Committee, that the constitution and by-laws be 
amended to combine the offices of secretary and treasurer. 
Hereafter, with the approval of the association, the Exec- 
utive Committee shall have the power to appoint a sec- 
retary-treasurer, whose duties shall be those of both of- 
fices as defined by the present by-laws. 


Resale Prices 

A review of the present status of resale price legislation 
was given by Frank Collins, Toledo, Ohio. Mr. Collins 
summed up the subject by explaining that a manufacturer 
is legally permitted to establish a resale price on his trade- 
marked products and to enforce such a resale price to 
the extent that he can refuse to sell any distributor who 
does not maintain it. However, there can be no co-opera- 
tion from the dealer nor can any investigatory steps be 
taken to determine the identity of any dealer who might 
be cutting prices. Such a confused condition, Mr. Collins 
pointed out, needs clearing up and he outlined various 
legislative efforts that have been made to clear it up. 

The Kelly-Capper Bill in Congress has been in the hands 
of the House Committee on Interstate and Foreign Com- 
merce. Mr. Collins said that he did not believe this bill, 
in its present form of making it legal for the producer 
to sue any distributor who did not maintain established 
resale prices, would be recommended. But he stated that 
a sub-committee has been appointed to hold further hear- 
ings, for the purpose either of recommending the Kelly- 
Capper Bill in modified form or of submitting a substitute. 
He was of the opinion that if legislation can be secured 
making it possible for the producer to determine who the 
price cutters are among his distributors and, with that 
information, to refuse to sell them, such legislation would 
be sufficient. He reminded the members that this matter 
was coming up for consideration again at the next session 
of Congress and urged them to ask their Congressmen for 
its support. 

Value of National Trade Extension Bureau 

Stating that plumbing and heating were a great in- 
dustry, doing an annual volume of business running be- 
tween a half billion and a ‘billion dollars, Mr. Ahrens 
opened a discussion on the value of the National Trade 
Extension Bureau by saying that such a large industry 
is entitled to and should have a central organization like 
the Bureau. The questions on the program asked what 
features of the Bureau should be eliminated and what 
should be strengthened. They also asked if the additional 
results obtained by moving the Bureau to Chicago, Indian- 
apolis or St. Louis would justify the expense. Mr, Ahrens 
did not go into detail about the various features of the 
Bureau, but did state that there were a few which should 
be eliminated and a few which should be strengthened. 
And he believed that the Bureau should be moved from 
Evansville. 

Asks for More Money 

However, he pointed out that such a move would in- 
crease expenses of operation and, in talking about money 
for the Bureau, he struck the keynote of his remarks. He 
explained that the Bureau was operating this year on a 
budget of $145,000 and said that that was not nearly 
enough. The industry should raise at least a quarter of 
million dollars. He outlined his ideas of how this much 
money could be raised without hardship on any one con- 


cern. He advocated the employment, at a good salary, of 
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an assistant to Wm. G. Bergner, secretary-manager of the 
Bureau, whose duties would be to go to manufacturers, 
wholesalers and contractors, and solicit subscriptions. Mr. 
Ahrens pointed out that there were 32,000 master plumb- 
ers and heating contractors and said that the contribution 
to the Bureau from their branch of the industry was only 
$15,000. Inasmuch as it is these men who benefit most 
from the work of the bureau, he felt that they should give 
more money. He pointed out, also, that there are 1,083 
wholesalers who are not subscribing. All these facts 
indicated, he thought, that concentrated effort would result 
in raising the necessary money. 

He mentioned as the more valuable pieces of work of 
the Bureau the progress made in the training of appren- 
tices and, particularly the efforts made to teach the master 
plumber to be a better merchant. He referred to the 
growing competition of “direct to you" houses and stated 
that it will become more serious unless the plumber is 
able to combat it with more aggressive merchandising. 
And to make the plumber able to do this he stated that 
the Trade Extension Bureau would be a big help. 

In the discussion that followed, Adolph Mueller stated 
that he had had occasion many times to meet with other 
industries and he found that the prevailing tendency is 
to promote their business through central organizations 
like the Trade Extension Bureau. He felt that the Bu- 
reau should be the connecting link between manufacturers, 
wholesalers and contractors. 

Has Helped Credits 

A. B. Pierce, in discussing the raising of money for 
the Bureau, expressed surprise that out of the many whole- 
salers, contractors and manufacturers in this industry, 
cnly 700 were subscribing. He felt that the others were 
reaping benefits from the Bureau and should contribute 
something to its support. This would make it unnecessary 
for present subscribers to increase their donations. Mr. 
Pierce brought out what he said has been another highly 
important result of the Trade Extension Bureau’s work. 
He said that credits among the trade have been much 
better since the establishment of the Bureau. 

F. R. Dengel was of the opinion that the Bureau has 
tried to do too many things and suggested that a com- 
mittee be appointed to help the Bureau organize its work 
better. However, he said that perhaps too many had not 
taken the interest they should in the Bureau and that 
they themselves were to blame, therefore, if the Bureau’s 
work were not satisfactory. He felt, then, that they should 
now begin to take the proper interest in it and, if possi- 
bilities justify it, support it better than they have in 
the past. 

Frank Collins offered a suggestion that he thought 
would quickly determine whether or not the members of 
the Central Supply Association felt that the Bureau was 
valuable. He recommended an increase in dues, the in- 
crease to go to the Bureau. If such a motion were passed, 
that would indicate interest, he said. 

L. J. Merkel thought that the plumbers did not pay 
enough attention to the Bureau and was of the opinion 
that the reason lay in the fact that what people do not pay 
for they do not follow very closely. He referred to the 
$15,000 which, he said, came from 32,000 contractors. 

Must Be Sold to Plumbers 

August Buschmann had made a personal survey among 
the trade in his locality to determine just what the plumb- 
ers thought of the Bureau. He sent out 1445 double post 
cards, on which was printed a list of questions. He re- 
ceived only 94 replies. Of these, 70 reported that they 
received the Bureau’s literature and 24 that they did not. 
Of the 70, 63 stated that they received benefit from the 
Bureau and 7 that they did not. Fifty-one did not use the 
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Bureau’s bookkeeping system; 19 did. Fifty did not use 
the window display service; 20 did. Fifty-six said they 
would be willing to contribute $1.00 a year to the Bureau; 
14 said they would not. 

Charles K. Foster thought that the big job the Bureau 
had was to sell itself to the plumbers. He emphasized 
the necessity of creating more business. To do so, he 
said, the master plumber and heating contractor must 
be influenced to devote more time to selling goods. If, 
through the Bureau, this idea can be successfully put 
across to the trade, then, Mr. Foster thought, the money 
being given now to the Bureau is not nearly enough. 

Bergner Asks for Co-operation 

Wm. G. Bergner, secretary-manager of the Bureau, 
pointed out that the Bureau could not accomplish every- 
thing by itself; it needed the co-operation of all in the 
industry. He emphasized the fact that the Bureau did 
not have enough money to do what it should do. If it had 
more, he said, it could enlarge its field organization to 
sell itself to the plumber and to put its services into 
operation. He felt that too much money could not be 
spent to make the contractor a producer and referred to 
the amount of undeveloped business which, if properly 
exploited, would more than bridge any possible gap that 
might arise from a slackening in new work. 

Along these lines of developing more business, Mr. 
Ahrens told of the increased producing capacity of the 
manufacturers in this industry—so great that more goods 
are being made than can be sold. He also referred to 
the increased number of jobbers. If, he pointed out, vol- 
ume of sales can be increased through such work as the 
Bureau is trying to do, this problem of overproduction will 
disappear. 

Stresses Pride of Ownership 

Walter Kohler believed that the potential market for 
plumbing and heating was twice as great as the present 
one. He said that the Trade Extension Bureau was not 
doing all it could do, although he pointed out that he 
meant no criticism of the present organization. It was not 
doing it because it did not have the necessary money. He 
said that manufacturers have individually spent much 
money to create a public desire for plumbing and heating, 
but that this was not enough. What was needed was the 
co-operation of all branches. Mr. Kohler believed in the 
stressing of pride of ownership as an effective way to 
stimulate desire for any product, referring to two automo- 
bile manufacturers, one with a low price appeal and the 
other with a pride of ownership appeal. The latter has 
been outstripping the former in sales this year. Mr. 
Kohler also touched on the deferred payment plan of sell- 
ing, believing it a means of greatly increasing sales in the 
plumbing and heating industry. He summarized his re- 
marks by saying that the master plumber and heating con- 
tractor were the important ones in this plan to arouse 
the public to a greater consciousness of plumbing and 
heating—that if they are not merchandisers it is up to 
the manufacturer and wholesaler to make them such. 

Lang Talks for Plumbers 

President Bryar then called on W. J. Lang, a director 
of the National Association of Master Plumbers, who, with 
Jos. W. Cannon, a past president of the same organization 
and now president of the Plumbing Contractors’ Associa- 
tion of Chicago, had been asked to the meeting to discuss 
the work of making the master plumber a better mer- 
chant. Mr. Lang confined his remarks to the discussion 
of the Trade Extension Bureau, saying that the Bureau 
has not been sold thoroughly to the plumber. He said 
that many plumbers do not feel that the Bureau belongs 
to them, but rather to the wholesalers and manufacturers. 
And he stated that he had been interested in the remarks 
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of several that perhaps the reason was that the plumber 
was a very small stockholder. He agreed with this rea- 
soning and said that he would bring up the idea of the 
plumbers contributing more when the directors of his 
organization next met. 


Cannon Discusses “Direct to You’? Houses 

Mr. Cannon, when he spoke, corrected the impression 
that the $15,000 from the plumbers came from 32,000. 
He pointed out that this was the subscription of the Na- 
tional Association of Master Plumbers, whose membership 
is slightly over 10,000. And he said that this donation 
represented 25 per cent of the entire income of the asso- 
ciation. 

In regard to making the plumber a merchant, Mr. Can- 
non stated that he felt there was no doubt about the mas- 
ter plumbers and heating contractors being the logical 
outlet for plumbing and heating goods. However, he 
pointed out, in the last few years, ‘‘direct to you” houses 
have increased in number and size and, as a result, a large 
volume of plumbing and heating goods is going through 
such channels. He criticised the plumber, though, for this 
condition, saying that the old-school idea of refusing to 
sell material without labor has been responsible for driv- 
ing the public to these “‘direct to you”’ houses. He thought 
that the master plumber should be a merchant, selling 
goods to the public just as these “direct to you’’ houses 
do, for he said that if the plumber will not do this some 
one will. He pointed out, however, that it is only the 
older school of plumbers who are against such merchan- 
dising methods and ascribed their antagonism to this way 
of doing business to the fact that, perhaps, they have not 
had the educational advantages of the present generation. 
He said that those now entering the business, though, are 
of a type that can take up this kind of work and carry ii 
through successfully. 

He emphasized the fact that the plumber must combat 
this ‘direct to you’? competition by meeting it on its own 
grounds and he closed by saying that, while it is a big 
educational job, it can be done through advertising, 
through the Trade Extension Bureau field men and 
through the wholesaler’s salesmen. 


Women’s Clubs Interest Themselves in Plumbing 

The General Federation of Women’s Clubs, membership 
in which includes 16,000 women’s organizations through- 
out the country, has been conducting a survey among 
homes in order to determine what steps should be taken 
to make the housewife’s life more comfortable and effi- 
cient. Such a survey has brought to light the fact that 
many homes are without the conveniences of electricity, 
running water and gas and, therefore, without the sanitary 
and labor-saving devices which such utilities make possi- 
ble. The Federation, therefore, is trying to do what it 
can to correct such conditions, and Marie L. Obenauer, 
director of the home equipment campaign of this organi- 
zation, appeared before the manufacturers in their group 
meeting and asked for $20,000 to take care of the plumb- 
ing and heating end of the campaign. 

The next day, at a general session of manufacturers, 
wholesalers and guests, Mrs. John D. Sherman, president 
of the General Federation of Women’s Clubs, gave an ad- 
dress on “The Home-Makers of America.” She told of the 
home equipment survey initiated by the Federation, say- 
ing that its whole idea is to eliminate waste and ineffi- 
ciency in the work of the woman who is running the house. 
She gave a number of figures which disclosed how many 
women are still carrying water, for instance. One of the 
results of the survey, she said, was to make it seem im- 
perative that the status of the “home-maker’’ be recog- 
nized officially. And she stated that it was the hope of the 
Federation that in the next census there will appear an 
official classification for the home-maker. With such an 
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ROGRESS has produced a new and better 


double action softener that is quickly regener- 


ated, and tho small in size, higher in efficiency be- 
cause the double wash of the mineral bed assures 
maximum capacity after regeneration. The double 
wash is assurance against packing or channeling of 


the mineral. Ask us about it! 
FORT WAYNE ENGINEERING & MFG. CO. 


1706 N. Harrison St., Fort Wayne, Indiana 

















An Extra Profit—for You! 


—for the right man. 


Here is an opportunity 
to snap up a proposition 
which means additional 
business and more profit. 
Many people have al- 
ready asked you, or due 
to increasing demand, 
will ask you for installa- 
tion of an efficient, low- 
cost, non-coal- burning 
heating system. 


Homes, offices, schools, 
churches, stores, garages, 
etc., are your prospects. 


The Comet is durable, 
made of fine cast iron, 
operates on a low cost 
with either artificial or 
natural gas. Thousands 
have been sold. 


AN OPPORTUNITY 
We can give protected 


agencies to the first people who present the proper 
credentials. Write for particulars—NOW! 


Manufactured by COMET RADIATOR CO. 


2010 Market St. 


Philadelphia, Penna. 
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SOIL PIPE 
and FITTINGS 


SANITARY CO. OF AMERICA 





SUPERIOR 


LINFIELD, PA. 
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RANGE BUILERS 


Riveted 
Rivet-Weld 
Welded 
Sure-Tite 


(Copper-Brazed) 





WM. B. SCAIFE & SONS CO. 














YOUNG 


CENTRIFUGAL VACUUM 


AND BOILER FEED 





Supplied in 
Staadard Units 
of Seven Capacities 








PUMPS 











Simple Construction. Young Pumps create a strong suction and 

also a positive pressure with only one —- element. All pump 

units are completely assembled ready to instal 

Bulletin No. 5. describing complete line of pumps, will 
be mailed on request. 


YouNG PuMp COMPANY 


DUNHAM BUILDING 
450 East Ohio Street, Chicago 
« Canada: C. A. Dunham Co., L 
523-41 Davenport Road, Toronto 
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Why waste time setting anchor bolts 
accurately? Use E-Z Hangers and put 
the anchor bolt in about the ri,ht 
pare The E-Z adjustment with a 






-inch pipe 
eight and lateral variations. 


HEALY-RUFF COMPANY 
770 Hampden Ave., St. Paul, Minn. 
“A big help to customers” 
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official classification, Mrs. Sherman explained, possibilities 
for getting the home-maker relief would be greatly 
strengthened. She said, however, that the elimination of 
the waste effort that is now existent in so many homes 
could not be accomplished without the aid of the manufac- 
turers of home equipment, and she closed her address 
with a plea for help from the assembled manufacturers of 
plumbing and heating producis. 

As soon as Mrs. Sherman finished, M. M. Cochran read 
a resolution putting the Central Supply Association on rec- 
ord as urging the Secretary of Commerce and the head of 
the Census Bureau to include in the next census a classi- 
fication to be entitled, “home-makers.” This resolution 
was unanimously adopted and copies will be sent to proper 
governmental departments and officials. 

Group Meetings Discuss Industry’s Problems 

While general sessions were not being held, manufac- 
turers held meetings of their own and jobbers meetings of 
their own. Secretary McCollum had made his usual thor- 
ough preparations for all such meetings. Manufacturers 
discussed the advisability of having a permanent organi- 
zation of their own and put the matter in the hands of the 
Advisory Board of the Central Supply Association. Whole- 

















salers talked over the credit situation and particularly 
asked for a change in the present sales policies of manufac- 
turers of boilers and radiators. 
Elect Executive Committee 

The wholesalers, in their group meetings, also elected 
their state representatives to the Executive Committee. 
The following were named from their respective terri- 
tories: 


Indiana and Kentucky, A. W. Buschmann, Indianapolis. 

Illinois, F. S. Kaulback, Chicago. 

Wisconsin, F. R. Dengel, Milwaukee. 

Iowa, John McDonald, Dubuque. 

Kansas and Missouri, R. E. Bidwell, Kansas City. 

Pennsylvania and West Virginia, W. B. Bryar, Pitts- 
burgh. 

Ohio, W. H. Kiefaber, Dayton. 

Tennessee, Alabama, Georgia and Florida, N. J. C. Les- 
ter, Knoxville, Tenn. 

Michigan, F. J. Slooter, Grand Rapids. 

Minnesota, North and South Dakota and Montana, P. R. 
Mork, Minneapolis. 

Nebraska, J. Cass Cornell, Lincoln. 

Colorado, Utah and New Mexico, M. J. O’Fallon, Denver. 

Oklahoma, Arkansas, Texas and Louisiana, Jos. Mideke, 
Jr., Oklahoma City. 

As for the Advisory Board, consisting of manufacturers, 
with one representative for each of twelve industries, M. B. 
Koblitz was re-named to head the Cast Iron Plumbing 
Specialties Division and R. S. Grogan was re-appointed 
head of the Concrete Products Division. The other di- 
visions will name their leaders later. 


Partial Payment Plan Discussed 

Considerable interest was evidenced in the partial pay- 
ment plan of selling plumbing and heating equipment. 
A. W. Buschmann, Indianapolis, told the members that 
his company had been employing such a plan for four 
years and he indicated its practicability by saying that in 
that time he had only charged $16.00 off to losses and had 
greatly increased sales. Mr. Buschmann uses this plan 
only on remodelling work and keeps away from new 
work. He endorses the paper on these time-payment jobs 
and sells it to the bank. The plumber gets his money as 
soon as the job is finished and an acceptance is signed 
by the owner. Mr. Buschmann stressed, particularly, that 
the working of the time-payment plan does not change the 
usual merchandising credit terms granted the plumber. 
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One of the questions on the program dealt with the pro- 
tection on prices which is often granted when markets 
advance. Isidor Weil thought that such protection should 
be granted the contractors who have signed contracts, but 
that, as a general rule, for stock orders and the like there 
should be no protection given. Various men spoke on the 
subject, all thinking that this practice is unfair and un- 
profitable and should be discontinued. 

Some question was raised about how goods that are to 
to be used for display purposes should be sold. Various 
concerns make special offers on such goods and the re- 
marks at the meeting brought out the fact that it has been 
possible to abuse this privilege by buying goods sup- 
posedly for display and then selling them instead. F. R. 
Dengel crystallized the various suggestions offered in a 
resolution to the effect that it was the sense of the meeting 
that a contract should be made when goods are sold for 
display purposes, the terms of which should stipulate that 
the discount would not be given until the end of the year. 

Time was given also to a discussion of turnover and 
how wholesalers should compute their merchandise turn- 
over and the turnover of working capital or investment. 
Secretary McCollum said that such a knowledge was an 
important part of merchandising. Costs must be low- 
ered, he stated, if strenuous competition that exists in the 
industry is to be met and a better understanding of turn- 
over would make it possible to lower costs. 

“Direct to You” Problem 

The question was asked if the Central Supply Associa- 
tion had anything to offer the manufacturer who elects 
to sell the bulk of his output direct to the contractor or 
“direct to you” distributors. It was generally agreed that 
a manufacturer should take his choice, either to sell only 
through the wholesaler or through these other channels. 
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In case he elects the other channels, it was felt that the 
Association had nothing to offer him. 

Secretary McCollum read the result of a questionnaire 
sent to a number of distributors asking for a comparison 
of sales for the first nine months of 1926 with those of 
the same period of 1925. While there were a number who 
had experienced increased volume so far this year, almost 
twice as many had experienced a decline. 

A. M. Maddock reported on the simplification and stand- 
ardization work in the pottery industry that culminated in 
the adoption of standardized practices and simplified types 
of ware at a general meeting in Washington in September. 
The association went on record as sanctioning the work 
that has been done along these lines. 

In Memoriam 

A memorial resolution on the death of C. V. Kellogg 
was read by Theo. Ahrens. A copy was spread on the 
minutes of the association and one sent to Mrs. Kellogg. 

President Bryar also referred to the recent death of 
L. C. Huesmann, Indianapolis, and appointed a committee 
to draft a suitable memorial resolution for him, 

Honors F. R. Dengel 

In appreciation of the services which F. R. Dengel, Mil- 
waukee, gave the association during his term as president 
during 1924 and 1925, an oil painting was presented to 
him. A. B. Pierce made the presentation. 

The following committees, appointed by President W. B. 
Bryar, handled the detailed work of the meeting: 

Resolutions Committee: F. W. Swanson, chairman; L. 
J. Merkel, S. R. Mitchell, J. R. Steneck and W. J. Frost. 

Auditing Committee: F. W. Terwilliger, chairman; Roy 
F. Cordes and A. H. Cline, Jr. 

Nominating Committee: F. R. Dengel, chairman; M. J. 
O’Fallon and E. C. Garrity. 
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The 


CLIMAX 
Cellar 
Drainer 








Why use uncertain and costly water-proofing of cement, 
asphalt, tar, etc., when the CLIMAX Cellar Drainer is 
so positive, dependable and inexpensive? The CLIMAX 
is usually installed in the end; why try something else 
in the beginning? 





BALTIMORE, MD. 


Pacific Coast Agents: 
Wm. P. Horn Co. 


Rialto Building, 509 Wilcox Bldg., 
San Francisco, Cal. Los Angeles Cal. 


L. C. Smith Building, Seattle, Wash. 
































One of Three 
Valuable Fittings 


The “O-E” Improved Air Exhauster and 
Vacuum Valve opens automatically when air 
is present in the system, and closes immedi- 
ately after it is expelled. It cannot buckle 
or stick and is extremely simple and positive 
in operation. 





This valve, with two other O-E Fittings, 
forms the most efficient and satisfactory heat- 
ing system ever devised, one which will fur- 
nish Vacuum, Vapor and Pressure as needed 
with the. lowest possible fuel consumption. 


Full particulars gladly furnished. 
‘Write for Bulletin “nA 
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MFG. CO. 


MILWAUKEE, WIS. 


O-E SPECIALTY 
10 KEEFE AVE. 
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IT WILL PAY YOU 


To Try The 


ESTABROOK 
Double T Y 


Very convenient when installing fixtures 
on opposite sides of a partition. A large 
line of various patterns carried in stock. 
Our catalog shows the entire list. Write 


for it today! 


R. ESTABROOK’S SONS 
204 First Street 33 So. Boston, Mass. 





























Armstrong Bros. 


CHAIN PIPE 
VISE 


DROP FORGED STEEL 


The Ideal Portable Vise 
RAPID--STRONG--COMPACT 
4%" to 8" Pipe 
One turn of the handle 
releases or grips pipe 
Write for Catalog 


ARMSTRONG BROS. TOOL CO. 


323 N. Francisco Ave., Chicago, U. S. A. 




















Haas 


Flush Valves for use in combination with 
all styles of bowls for all classes of 
service to operate under low or high 
pressure water supply. 


Water Closets for every type or class of 


service. 
Frost Proof Closets. Direct flush 

or after flushing. 
Write for catalog. 


Philip Haas Co., Dayton, O. 
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PNEUMATIC — STORAGE— SPECIAL 
Black or Galvanized 


The Novelty Steam Boiler Works Company 


Baltimore, Md. 





Clare and Kloman Sts. 
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CALIFORNIA WHOLESALE SUPPLY DEALERS’ 
CONVENTION 

The most enthusiastic and interesting convention ever 
held by the Wholesale Supply Dealers’ Association of Cali- 
fornia was held at Del Monte from Friday, October 8, to 
Sunday, October 10, and was so well attended by delegates 
from all parts of California that the few who did not 
attend were conspicuous by their absence. In fact, go 
conspicuous that we will not mention their names. We 
believe there were only three, and when they hear all the 
particulars they will be more than sorry that they were 


unable to attend. 
The whole trend of the meeting was moral uplift and 


the sincerity surging through this current of thought was 
notably marked. 

The first meeting of the convention was called to order 
Friday afternoon by L.. B. Peeples, Crane Company's Los 
Angeles manager, who had been elected chairman for the 
convention. As often happens, there was a lull of a few 
seconds just after the meeting opened, everyone desiring 
to extend the courtesies of the floor to the other, and as the 
hush extended itself to the embarrassing stage J. E. Mac- 
Ilreevy, Crane’s San Francisco manager, came to the res- 
cue and told a story that brought down the house and 
broke enough ice to last a whole summer. 

Among the interesting papers read and discussed was 
one by Mr. Geddes, of Los Angeles, on ‘‘Seconds.’’ Neal 
O’Hair’s paper on ‘‘Jobbers’ Service’”’ was also particularly 
interesting and brought out several points of inestimable 
value to the jobbers assembled. Ed. Looker, secretary of 
the California Sanitation Development League, read a 
paper on “Codes of Ethics’ that was so favorably received 
by all present that there is a general demand for it in 
booklet form, so that it can be read by all employees and 
be distributed among the master plumbers. 

All in all, a great deal of constructive work was accom- 
plished at this gathering. A weekly round-table is to be 
established at one of the downtown hotels and all the 
plumbing fraternity are invited, from manufacturer to 
plumber, to drop in at pleasure during the lunch hour, 
put their feet under the table, their napkins under their 
chins and “sit in.” 

While there was no regular golf tournament, the royal 
and ancient game played no small part and there were 
many interesting foursomes played. 





sARRANGEMENTS COMPLETED FOR DINNER AND 
BALL OF JOBBERS’ CREDIT ASSOCIATION 

All plans are now complete for the second annual din- 

ner and ball of the Jobbers’ Credit Association of New 

York City, to be held at the Hotel Commodore in that city 

on Saturday evening, November 6, beginning at 7:30 

o’clock. The committee announces that entertainment 


will include seven big acts. Music is to be furnished by 
“Jimmie” Caruso’s orchestra. The affair, which is formal, 
is expected to be attended by approximately 1,000 persons. 


*. 





DAMP WEATHER GREETS NEW ENGLAND METAL 
PRODUCTS GOLFERS 


Sixteen members of the New England Metal Products 
Golf Association met at the Woodland Golf club, Auburn- 
dale, Mass., on Thursday, October 21. On account of 
threatening weather in the morning, few took a chance 
on a ducking, but some good scores were secured in the 
afternoon. Prize winners will be announced in the next 
issue of “Domestic Engineering.” The last meeting of 
the year for election of officers, committees and other 
business will be held at Wollaston, Mass., the first or 
second week in November, if the weather is favorable. 
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NEW JERSEY SALESMEN BOWLERS ROLL 
CLOSE MATCH 
With one man missing from the two teams, the weekly 
meeting of the bowling teams of New Jersey Chapter 
No. 1, National Association of Plumbing and Heating 


Salesmen, was held on the Weingarth alleys, Broad street, 
Newark, Monday evening, October 18. The teams were 
headed by W. H. Oleson and Ray Condit, the former’s 
team playing a dummy, the score being determined by 
taking one quarter of the total score of the four men 
rolling on that team. 

Mr. Oleson’s team proved victorious in three out of four 
games, losing the final game 587 to 600 pins, taking the 
first three contests by margins of 28, 54, and 26 pins, 
respectively. Otto Hebeler of the winning five collected 
high average of the evening, with 143 and Mr. Oleson’s 
average of 134 was second. W. E. Carmichael led his 
team with an average of 127, third high, and also an- 
nexed the high game of the evening, 156, two pins better 
than Mr. Oleson’s 154. Harold Green and H. A. Under- 
wood put on a battle for low average, the former finally 
getting five pins less than his opponent. 

The scores follow: 











1st 2nd 3rd 4th 
Game Game Game Game Average 

(SUREOS cesses kaa s 101 137 154 142 134 
eo eee 103 1038 95 105 101 
So rae re 119 83 81 78 90 
a ee ee 131 146 151 145 143 
SE, os caw sawee es 113 120 120 117 117 

i! EE ORE a 567 589 601 587 585 
COMIG os4 bs oak a oe ae 90 122 112 118 110 
Cp ee ee eee 116 113 33 92 113 
Carmichael ....000+ 124 115 115 156 127 
RODINGOM: 24.0002006% 105 116 117 123 115 
Underwood ........ 104 69 98 233 95 

fics, | ee re 535 575 600 560 


Personal Mention 


William J. Hebenstreet has been appointed southwest 
representative of the Hotstream Heater Co. of Cleveland, 
Ohio. Mr. Hebenstreet’s headquarters will be Kansas City, 
Missouri. 

Gordon Black, Northwest representative of the Wood- 
ward-Wanger Co., Philadelphia, with headquarters in 
Portland, Ore., passed through Chicago this week on the 
way to Philadelphia. He was suddenly called East from 
Denver on account of the illness of his sister. 

E. W. Wise, of J. B. Wise, Inc., recently returned to 
Watertown, N. Y., after spending two weeks in New York 
City and visiting the Sesqui-Centennial in Philadelphia. 

H. L. Chute, in company with R. W. Law and Lee 
Turner, all of the New York City office of A. M. Byers Co., 
have returned to their desks after attending a sales con- 
ference in the home office at Pittsburgh, Pa. 

M. W. Trott, traffic manager for the Mueller Co., De- 
ecatur, Ill., is visiting the company branches at San Fran- 
cisco and Los Angeles, Calif. 

C. W. Sproull, of Allen, Sproull & Allen, manufactur- 
ers’ representatives of Forth Worth, Tex., recently visited 
Bridgeport, Conn., to complete arrangements to represent 
the Bridgeport Brass Company, of Bridgeport, Conn., in the 
Southwest. 

H. J. Kleinman, Philadelphia manager of the Central 
Tube Co. and Casey-Hedges Co., and Frank G. Newton, 
Philadelphia manager of the United States Sanitary Mfg. 
Co., held their annual party in Atlantic City, N. J., with 
A. K, Raub and Stuart Raub, of the Raub Supply Co., the 








Direct-to-Boiler Water Feeders 
With Low Water and Pressure Cut-out 


The Last Word in Boiler Protection 
on Oil Burner Installations 
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The Celebrated 


PEERLESS 


KITCHEN BOILER 


(Combined Range Boiler and Gas Water Heater) 


The Celebrated ‘‘Peerless’’ 
Kitchen Boiler is the best gas 
heating boiler on the market. 


The “‘Peerless’’ originated the 
gas heating boiler business, 
created the trade demand and 
has served the field for 15 years 
with great distinction. It has 
been much imitated but never 
equalled. 


The Peerless is made in all 
sizes. Numbers 18 - 24 -30 -32- 
40 - 42 - 52 - 66. 

YOUR SUPPLY HOUSE WILL 
SELL YOU THE “PEERLESS” 
—SEE DOMESTIC ENGI- 
NEERING CATALOG DIR. 


ECTORY FOR FULL INFOR- 
MATION OR WRITE US. 


PEERLESS RANGE BOILER 
CORPORATION 
108 So. LaSalle St. | CHICAGO 
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“Oatey4in1” 
ROOF FLASHINGS 


The four in one feature of Oatey 
flashings speak for themselves: 

1. Designed to fit Extra Heavy 
soil pipe without fitting or trim- 
ming collar. 

2. Fits all standard pipe. 
Angle of collar allows for proper 
caulking without buckling or 
breaking. 

3. Can be installed on oeny 
angle up to 45 degrees. 

4. Can be installed on flat roofs 
as easily as on pitched. 


Write for prices 


L. R. OATEY COMPANY 
5500 Walworth Ave. Cleveland, O. gy 


























A Proven Product 


When you install a McNab & Har- 
lin Brass or Bronze Valve you 
know that its performance is backed 
by the cumulative experience of 72 
years of valve manufacture. M-H 
Valves always make good. Write 


for catalog showing complete line— 
NOW. 
MOUNT 








MORRIS VALVE 
CORP. 
Mount Morris, N.Y. 


Eastern Representatives, 
ROLLIN ¢ C. WILSON, 7 — 
42nd Street, New York C 
also Boston and Philadelphia, 

Chicago District, 
C. S. JOHNSON, 7701 Green- 
wood Avenue. 


Pacific Const Territo 

WM. P. HORN CO Rialto 
Building, San Damdinenah Iso 
Los Angeles, Portland and 
Seattle. 

Pittsburgh District, 
THOS. J. LLEWELYN 
Oliver Bidg., Pittsbureh, Pe. 
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week of October 18. The four headquartered at Lulu 
Temple Yacht club, spending their days playing golf. 

John C. Chaffee, Philadelphia manager of A. M. Byers 
Co., Pittsburgh, is vacationing in the Adirondack Moun- 
tains, where he is hunting deer. 

William J. Lehr, formerly with Crane Co., has joined 
the sales force of the Eljer Co., working Metropolitan ter- 
ritory from the Eljer office at 30 East Forty-second street, 
New York City. Mr. Lehr will work under the direction 
of Harvey Thompson, who continues as New York City 
manager for the company. 

R. B. Gray, Michigan representative of the Spencer 
Heater Co., Williamsport, Pa., has the sympathy of the 
trade on account of the illness of his oldest son, who has 
been in a critical condition in a hospital for ten weeks 
following an operation. 

William F. Weber, secretary of the National Association 
of Plumbing and Heating Salesmen, was host to a dozen 
or more fellow members of the New York Chapter and 
their wives, on Monday evening, October 11. The party, 
which was held in the Oak Room of the Hotel Martinique, 
was in commemoration of Secretary Weber’s birthday. 
During the supper several Broadway stage celebrities en- 
tertained the gathering. Flowers and souvenirs were pre- 
sented to the ladies. 

















October 27, 1906 
W. E. Clow, Jr., son of the first vice-president of James 
B. Clow & Sons, Chicago, and captain of the Yale golf 
team, on Saturday, October 20, defeated his college mate, 
D. Partridge, winning the inter-collegiate championship on 
the Garden City links, New York. 
1906 
The twelfth annual meeting of the Central Supply As- 
, sociation was held at Hollenden Hotel, Cleveland, Ohio, 
October 24, 1906, at 10 a. m. The meeting was called to 


order by President John D. Hibbard. 
1906 


The Eastern Trade Golf Association held its fall tourna- 
ment on the links of the Fox Hills Golf Club, Staten 
Island, overlooking the ocean. The members turned out 
in force and the different contests were hard-fought 
battles. 








1906 
The Humphryes Manufacturing Company, of Mansfield, 
Ohio, will move its New York office to 636-638 West 
Thirty-fourth street on November I. 
1906 
Herman W. Oster, of Cleveland, Ohio, has received 
patent on a die-cutter. The patent has been assigned to 
the Oster Manufacturing Company. 
1906 
Natt, Bareham & McFarland, Inc., have recently opened 
a plumbing and heating establishment at 358 East Main 
street, Rochester, N. Y. 











1906 
The Detroit Association of Master Plumbers has moved 
its office from the Stevens building to Room 23, Goebel 
building, Detroit. 
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NATIONAL DIRECTORS TO MEET IN ST. LOUIS 


The mid-year meeting of the executive board of the 
National Association of Master Plumbers will be held in 
St. Louis, Mo., November 8, 9 and 10, according to a com- 
munication from the office of Albert J. Wilson of San 
Francisco, Calif., president of the association. Secretary 
Alexander Coleman announces that the Hotel Statler will 
be the headquarters of the meeting. 

Important resolutions adopted at the recent convention 
of the association at Louisville, Ky., will be brought up 
for consideration. The work of the various committees 
will be studied, and plans for building up their scope of 
activities will be formulated. A preliminary study will 
be made of the plans for the forthcoming National con- 
vention to be held at Minneapolis, Minn., in June, 1927. 

This meeting will be the first one held by the new 
board of directors which is composed of the following: 
William A. Bywater, Salt Lake City, Utah; James S. Cas- 
sedy, Cambridge, Mass.; Charles J. Kelly, Portland, Ore.; 
William J. Lang, Chicago; Henry E. Longley, Wilmington, 
N. C.; Jere L. Murphy, New York City; Jere Sheehan, Jr., 
St. Louis, Mo.; Crist F. Troutwine, York, Pa.; Frank P. 
Tweedie, New Orleans, La.; John J. Vogelpohl, Cincinnati, 
Ohio; Samuel F. Wilson, Newark, N. J. The other officers 
of the National association will also be in attendance. 
They are, beside President Wilson and Secretary Coleman: 
Thomas F, Nolan of Albany, N. Y., vice president and Al- 
fred C. Eynon of Canton, Ohio, treasurer. 





PLUMBING CONTRACTORS OF PITTSBURGH 
ENTERTAIN STUDENTS 

The Plumbing Contractors’ Association of Pittsburgh, 
Pa., tendered a reception to the students enrolled in the 
Plumbing and Engineering Course at the Carnegie Insti- 
tute of Technology in that city at 8 o’clock, Wednesday 
evening, October 27, at the assembly room 538 Wabash 
Building. 





MICHIGAN CHAPTER, A. S. H. V. E., HOLDS FIRST 
1926-1927 MEETING 


The 1926-1927 season of the Michigan Chapter, A. S. H. 
V. E., opened with a meeting on the evening of October 
11, in Detroit, with an especially interesting program ar- 
ranged by J. H. Walker, chairman of the program com- 
mittee. 

C. F. Hirshfield, chief of the research department of the 
Detroit Edison Co., presented an explicit and interesting 
address on fuels in their various forms, emphasizing the 
progress being made by the gas companies throughout the 
country towards using gas as a heating fuel in all kinds of 
buildings. The program committee had also arranged en- 
tertainment in the form of music and motion pictures, 
which aided in making the evening a most enjoyable one. 
A buffet luncheon was served, followed with plenty of 
cigars, cigarettes and favors for the 38 members and 
guests, 

President McIntyre submitted a proposed constitution 
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and by-laws for the approval of the members of the Michi- 
gan Chapter, all of whom had received a copy previous to 
the meeting. It was accepted by the members subject to 
the approval of the general council of the A. S. H. V. E. 





PHILADELPHIA CHAPTER, A. S. H. V. E., OPENS FALL 
SEASON 

The chief speaker of the evening at the first meeting 
of the fall season of the Philadelphia Chapter, American 
Society of Heating and Ventilating Engineers, held at the 
Engineers club, Philadelphia, Thursday evening, October 
14, was P. E. Fansler, who spoke on “Heating with Liquid 
Fuel.’’ 

Mr. Fansler described various types of oil burners, kinds 
of control systems and how they had been developed. 
The speaker also discussed what is considered by many to 
be the cause of slow acceptance of oil burners by the pub- 
lic—oil supply—and told of methods of storage. He also 
mentioned some experiences with oil ‘burner operation. 
His talk produced a lively discussion, with R. C. Bolsinger, 
R. V. Frost, Stewart A. Jellett and F. D. Mensing taking 
an active part. 

The feature of the evening was the presentation of a 
past president’s emblem to Stewart A. Jellett, president of 
the society in 1895, by President W. H. Driscoll. The 
former president, in his speech of acceptance, told many 
anecdotes of the ’90’s. Due to the enforced absence of 
John Gormly, also a former president, his medal was 
given to Benjamin Adams, president of the Philadelphia 
Chapter, for presentation at a later time. Mr. Driscoll 
read a letter from Mr. Gormly expressing his regret at 
not being able to attend and asking that the presentation 
be a quiet ceremony. 

Besides approximately 50 members of the local chapter, 
seven members of the National Council were present. 





NORTH HUDSON MASTERS FORM SOCIAL CLUB 

The Pipe club, described as the playground of the North 
Hudson, N. J., Master Plumbers Association, has recently 
been organized, with an even dozen men, all master 
plumbers of that section, as the charter members. A. C. 
Krieger is president, B. Schmitter is secretary, and Charles 
Stellar treasurer. Membership is restricted to persons in 
the trade, and the organization is purely a social one. 
The first affair held by the new club was on October 1, 
when the members, accompanied by their wives, chartered 
a bus and went to Camden, N. J., where they registered at 
the Walt Whitman hotel, the party returning to North 
Hudson on October 3. Included in the entertainment in 
Camden was a theater party at the Temple theater. 





OREGON ZONE DIRECTORS TO MEET MONTHLY 


T. M. Barr, of Salem, Ore., past president of the Oregon 
Master Plumbers’ Association and chairman of the board 
of zone directors, presided at a zone meeting held at the 
Multnomah hotel in Portland, on October 5. General 
matters pertaining to the work of the association were 
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discussed and a buffet dinner enjoyed. C. J. Kelly, presi- 
dent of the Oregon Master Plumbers’ Association, and 
H. T. Sherriff, executive secretary, were also present. 
Others from out of the city were E. Pratt, president of the 
Salem Master Plumbers Association; J. A. Bernardi and 
J. Nelson, both of Salem; Milton Keyser, of Roseburg, rep- 
resenting the Southern Oregon zone, and W. L. Laws 
and W.N. Smith, of Astoria. The board decided to hold 
regular monthly meetings during the year, which is a new 
departure for the zone directors in the state. 





SALEM MASTERS AND WIVES HOLD JOINT MEETING 

The Master Plumbers’ Association of Salem, Ore., and 
the Women’s Auxiliary held a business meeting and social 
gathering at the home of T. M. Barr the first week in Oc- 
tober. While the men discussed problems of the industry 
the women prepared an elaborate dinner, and a most 
festive occasion was enjoyed. C. J. Kelly and H. T. 
Sherriff of Portland were guests. President Pratt of the 
local association presided at the meeting. 





COMMITTEES APPOINTED FOR A. S, H. V. E. MEET- 
ING AT ST. LOUIS 

Committees which will handle the annual meeting of 
the American Society of Heating and Ventilating Engi- 
neers, to be held in St. Louis, Mo., January 26, 27 and 
28, 1927, have just been appointed. E. D. Langenberg, 
president of the St. Louis chapter, will be the general 
chairman. Other committee chairmen are: Finance, 
Vincent D. Rossman; program and publicity, William C. 
Sodemann; entertainment, Robert K. Milward; hotel, A. 
E. Humphreys; transportation, E. A. White; automobiles, 
C. A. Pickett; ladies, Mrs. Ralph E. Graves. The sessions 
will be held at the Hotel Statler, which will be convention 
headquarters. 

LECTURE DATES OF NATIONAL TRADE EXTENSION 
BUREAU 

The National Trade Extension Bureau, of Evansville, 
Ind., has announced these itineraries for its lecturers: 

W. G. Archer:—November 1-6, South Central and 
Western Massachusetts; November 15, Parkersburg, W. 
Va.; November 17, Clarksburg, W. Va.; November 22-23, 
Cumberland, Md.; November 24, Harrisburg, Pa.; Novem- 
ber 26, Lancaster, Pa.; November 29, Indiana, Pa. 

W. C. DeBold:—November 8-9, Ponca City, Okla.; No- 
vember 10-11, Enid, Okla.; November 12-13, Guthrie, 
Okla.; November 15-17, Oklahoma City, Okla.; November 
18-20, Chickasaw, Okla.; November 22-24, Wichita Falls, 
Tex.; November 26-27, Amarillo, Tex.; November 29-30, 
Lubbock, Tex. 





DAYTON AND MIAMI VALLEY GOLFERS MEET IN 
CINCINNATI 

Members of the Dayton and Miami Valley Golf Asso- 
ciation held their October meet at the Maketewah Coun- 
try Club, Cincinnati, Ohio, as the guests of John K. Peck 
on Wednesday, October 13. Luncheon was served at the 
club and the members enjoyed a full day’s golfing. A 
number of members came down from Dayton for the meet. 





R. G. THOMAS INCORPORATES AND MOVES BUSINESS 

Papers of incorporation have been granted R. G. Thomas 
of San Antonio, Tex., for his plumbing business under 
the name of the R. G. Thomas Plumbing & Heating 
Company, Inc. Associated with Mr. Thomas in the busi- 
ness are Maurice Vilcog and George Berger. Both of these 
men have been working for Mr. Thomas for the past 
twenty years and the incorporation of the business and 
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taking them into partnership was in token of appreciation 
of their services. At the same time, Mr. Thomas, who 
is president of the Associated Master Plumbers of Texas, 
can. give more time to his association activities without 
interference from his private interests. The business has 
just been moved from the old quarters at 127 College 
street to 529 San Pedro avenue, where larger quarters 
have been established. The new location has entrances 
from three streets, and a large yard for storing of excess 
material has been provided. The sales room and office 
has also been fitted up in an attractive manner. 





PLUMBING CONTRACTORS OF CHICAGO CLOSE 
GOLF SEASON 

Chicago plumbers closed the golfing season on October 
19 when the Plumbing Contractors’ Association of that 
city held its last monthly tournament of the year at 
Olympia Fields Country Club. The members and guests 
played Number 1 course, one of the most difficult of the 
four courses at this beautiful club, and when Elmer Sanger 
turned in a gross 84, which, with his handicap of 12, gave 
him a net 72, he earned the distinction of being called the 
best golfer of the association. The course is heavily 
trapped, has a number of creeks to cross and, in all re- 
spects, requires a good brand of golf, so Sanger’s game 
was really a noble effort. It earned him the permanent 
possession of the A. B. Martin Trophy, which was put in 
play at the beginning of the season to become the prop- 
erty of the first man whose net score was the lowest at 
three tournaments. It also won him the season prize, a 
leather bag put up by Hugh Whitney, for the total low 
net in the last four tournaments. And as for the day it- 
self, his score won him first prize in Class A, which was 
a dozen golf balls. 

John A. Corboy won the season prize put up by the As- 
sociation for the average low net in five games. This was 
a combination silver cup and cocktail shaker. Another 
special prize, a duffel bag, presented by Tod Wilkins, was 
won in blind bogey by J. S. McKenzie. Still another prize, 
played for in blind bogey, and donated by John McMahon, 
was won by W. F. Hildeman. This was a golf bag. 

Prizes for the day were awarded at the evening meal, 
where much fun was had when H. P. Reger, chairman of 
the golf committee, required each prize winner to make a 
speech. Elmer Sanger, in his acceptance of the big hon- 
ors of the day, announced that he would donate a cup 
next year. Next to Sanger in Class A for the day was E. 
Stevenson, who just returned from a three-month trip to 
Norway. Mr. Stevenson won a pair of golf hose. J. J. 
Flavin won a pipe as third prize in Class A. 

Peter Munn won first prize in Class B, which was a golf 
bag. C. A. Dreier was second in this division, winning a 
pair of golf hose. G. Frank Winkler earned three golf 
balls by having third low score in Class B. 

E. C. Wagner was the best in Class ©, winning a brassie. 





Left to right: J. J. Flavin, A. H. Jolliffe, G. Frank Winkler 
and H. M. Sedgwick, all of Chicago 
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Top row, left to right: Chas. A. Dreier, Jos. W. Cannon and 
Elmer J. Sanger, winner of season prizes.—Bottom row: John 
A. Corboy, Chas. Watson and C. D. Harris, all of Chicago 


C. D. Harris was second and received a niblick. Chas. 
Watson got three golf balls for third. 

Among the guests, I. Soper took the honors, receiving 
a putter for his efforts. Second was H. M. Sedgwick, whose 
prize was a pipe. Edw. Nuberger was third and received 
three golf balls. 

Several well known guests were at the tournament, in- 
cluding W. F. Hildeman, president of the Illinois Master 
Plumbers’ Association, and Clarence Bolton, executive sec- 
retary of the same organization. 

Mr. Reger was extended a rising vote of thanks for his 
work as chairman of the golf committee. The scores of 
the day follow: 


Player Gross Hdp. Net Player Gross Hdp. Net 
Charles J. A. Corboy....108 15 93 
BROGR savass 1386 16 120 T. P. Wade..... 109 19 90 
Edward H. M. Sedgwick. 98 16 82 
Nuberger ....111 25 86 J. M. Grace.....117 29 82 
Peter Munn....113 30 83 J. S. MeKenzie.113 19 94 
T. Wilkins ....106 18 88 H. C. Yelton...111 18 96 


Frank Winkler.117 30 87 H. C. Sievers...119 25 94 
W. McKenna ...withdrew E. Stevenson... 97 15 82 
ae | | ee 141 29 112 Chas. Watson...128 30 98 


E. C. Wagner...148 36 112 C. D. Harris....158 38 120 


F. GROOOY sicce 140 30 110 Fe TROMOP cacacs 106 16 90 
H. H. Diedesch.136 27 109 S. McCarthy ...119 16 103 
Elmer Sanger... 84 12 72 Gi BH. Priee..... 120 30 90 
C. A. Dreier....116 30 86 W. Redieske ...withdrew 

J. W. Cannon..127 30 97 eS ae amt % 
J. J. Plavin....107 20 87 C, Bolton: oss0e. 139 385 104 


A. H. Jolliffe...114 18 96 W. F. Hildeman.122 29 93 





WILL MEET IN YOUNGSTOWN IN FEBRUARY 

The Ohio State Association of Master Plumbers will hold 
its thirty-sixth annual convention in Youngstown, Ohio, 
February 8, 9 and 10, 1927, according to Chas. W, Wilson 
of Youngstown, secretary of the Mahoning Valley Master 
Plumbers’ Association. 





MASSACHUSETTS CONVENTION POSTPONED 
The semi-annual convention of the Massachusetts State 
Association of Master Plumbers, scheduled to be held at 
Salem on November 2, has been indefinitely postponed on 
account of the illness of President Wallace T. Wordell 


of Taunton. President Wordell is confined to the hospital 
in Fall River, Mass 
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AE 
Eliminate “Guesswork” in Piping! 


A grade scale, a level, a plumb, and a 12-inch 
rule all in one, the PERFECTION Grade 
Scale will do away with mistakes, will save 
time and produce better work. In oak box— 
$3.50: In leather case, $5.50. 


INSPECT THIS TOOL YOURSELF—NOW 


Write us the name of your jobber. We will have 
him send you the PERFECTION tool for inspection 


MODERN UTILITIES COMPANY 


| HARRISBURG, PENNA. 
aaa ee 
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— 7 Curtin Victory Valve 























Full unrestricted 
waterway. Starts 
syphon action im- 
mediately. It will, 
therefore, operate 
the largest closet 
with a minimum amount of water. 
It takes out all the water, and 
tank fills with clean water. No 
refill tube is required. Flat, non- 
leakable leather seat washer. 
Easily operated—a slight touch 
of lever lifts valve. No close 
fitting parts. Silent in operation; 
Non-corrosive. Your jobber or 
tank manufacturer will supply 
you 


| A. F. Curtin Valve Co. 
Medford, Mass. 
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Protection 
and 


Convenience 


PROTECTION because cracked sections and burned 
boilers are next to impossible with a McDonnell & 
Miller Duplex Water Feeder. 
CONVENIENCE because you can forget the water- 
line—manual control is eliminated. 
That’s why McDonnell& Millet Duplex Water Feeders 
are so popular with heating contractors. 

Ask for Bulletin D 5. 


Y MSDONNELL & MILLER gy) 
WRIGLEY BUILDING, CHICAGO 


Eastern Warchouse Stock, Bush Terminal, N. Y. 














The Red Brass 
e . 
Fitting Line 
We make all styles of fittings, 
in round or flat bead. When 
ordering from your jobber ask 


for PHOENIX, 


Phoenix Brass Foundry 
Irvington, N. J. 
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SOUTHERN CALIFORNIA PRESIDENTS AND SECRE- 
TARIES HOLD FIRST CONFERENCE 

The first conference of presidents and secretaries of 
local associations in Southern California was held in Los 
Angeles, Thursday, September 30, and was attended by 
the following presidents and secretaries and members of 
the executive board: Charles Hutton, vice-president and 
C. M. Swinnerton, past president, both of state associa- 
tion; Erling Rohde, member of San Diego association; 
Bruce Clark, State executive secretary; Charles Watson 
and Frank H. Pilling, Glendale association; W. D. Mel- 
ville and George W. Neal, Los Angeles association; Alden 


Oleovich, Orange Belt association; A. R. Burns and H. A.. 


Wineland, North Orange County association; E. O. Nay 
and G. E. Richardson, Pasadena association; F. C. Wright, 
San Diego association; P. R. Beeman and J. F. Hamm, 
San Gabriel Valley association; H. Tietz, Jr., San Pedro 
association; J. D. Spear, Santa Barbara association; Wal- 
ter Wilmot, Santa Monica association; F. L. Parks and 
Corliss McElroy, South Bay association. 

Vice-President Charles Hutton presided over the meet- 
ing. Mr. Hutton made a few opening remarks, setting 
forth the purposes and objectives of the conference as 
follows: 

“1—That conditions in the districts represented by the 
associations might be discussed and comparisons made, so 
that the most important issues in the plumbing business 
could be discussed at this conference. 

“2-_-That an organization program, with definite ob- 
jectives for each committee, be used more extensively in 
association work, in order to give every member some- 
thing to do, so that they may share individual responsi- 
bility with the group.” 

C. M. Swinnerton, past president of the California State 
association, urged- all presidents and secretaries to give 
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proper attention to reports from state officers, as thege 
reports were for the best interests of their associaiion, 


Bruce Clark, state executive secretary, made a short 
report on association work. Mr. Clark told of the prog- 
ress of the association to date. He said there was a total 
of 27 local associations in California, four out of the 27 
associations owning their own buildings, and 6 associa- 
tions having active business managers handling their af- 
fairs. He expressed the need of a definite, constructive 
organization program for every association, and to meet 
this need, he presented to the officers an organization pro- 
gram setting forth objectives for the use of an extensive 
committee system, whereby the services of every individ- 
ual in an organization can be utilized on some committee. 


Geo. E. Richardson, business manager of the Pasadena 
Merchant Plumbers’ Association, spoke on the extensive 
work which a business manager of an: association is 
called upon to accomplish, and the qualifications neces- 
sary for a business manager. He stressed the important 
contacts which a business manager should make for his 
rganization, through the builders’ exchange, merchants’ 
associations, credit bureaus, chamber of commerce and 
service clubs, as well as being a personal advisor to all 
members on detailed accounting systems and business 
methods. 


Short reports were made by each president on what his 
association is striving to accomplish in education; in bet- 
tering conditions for their members, and in securing new 
ordinances and publicity. These reports were interesting 
as they crystallized in a few words how the members were 
meeting conditions in their own territories. 


Each secretary was also called upon for a short report, 
by Vice President Hutton, as to membership and general 
conditions in their associations. These reports were re- 





is a feature to be 
found in every 
Trenton product. 
It is in the material 
and is wrought with 
careful workman- 
ship. Cheap fit- 
tings do not pay— 
Trenton fittings do. 


THE TRENTON BRASS 
AND MACHINE Co. 


Trenton 23 New Jersey 





























More Hot Water—Less Gas 


—And that’s no idle talk, either! You can prove it 
to yourself—and to your customer in a minute. 
The special type Ohio burner gets the most out of 
the gas burned; and the double copper coil offers 
the largest possible heat-absorbing surface. 

Your jobber will show you the Ohio 25. 


THE OHIO HEATER CO., 291 Denison Ave., Columbus, Ohio 


OHIO No. 25 dearer 
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plete with information for everyone as they carried first- 
hand information as to what is actually taking place. 
Each secretary was cognizant of the negligent, indifferent 
merchant plumber, who refuses to, or who is ignorant, or 
those who do not care to become informed, of the pur- 
poses of association work. 

The report of A. R. Burns, president of the North Or- 
ange County Association, was constructive in every detail. 
Of particular interest was the pamphlet which the mem- 
bers of his association were using as a medium of public- 
ity. Before the conference was over, this pamphlet was 
known as the ‘‘North Orange County Pamphlet,’”’ spon- 
sored by A. R. Burns. 

Many constructive recommendations were adopted by 
the conference, among which were the following:. 

**1—It is recommended that the president and secretary 
of each affiliated association, financially able to do so, 
urge and advocate that their members consider seriously 
the employment of a business manager for their associa- 
tion—if not individually, by group cooperation with ad- 
jacent associations. 

“2—Following a recommendation made at the state 
convention, it is recommended that all presidents and sec- 
retaries urge their members to immediately put into use 
the Trade Extension Bureau bookkeeping sets, and sug- 
gest that they advertise and proceed to arrange for classes 
of instruction in bookkeeping in the various associations. 

“3—-In order to assist the presidents in properly con- 
ducting and controlling their associations, it is recom- 
mended that the state office be used as a clearing house 
for ideas and information at all times and particularly 
when in need, as a means of securing from the state office 
those problems and movements which take place in the 
State and National associations, so as to give members 
greater interest in their organizations. 

**4—-It is recommended that a program of publicity be 
used by every association, particularly using the pamphlet 
adopted by the North Orange Gounty Association, with 
such changes as they deem necessary in their own asso- 
ciation. This as a sales propaganda, and to place the 
members in their true light in their community. 

“5—It is recommended that all presidents arrange the 
program for their meetings in advance, so that interest 
will be accelerated, and that due notice be given members 
in advance as to the special order of business. It is also 
recommended that definite contact with the state secretary 
be made to keep posted on the state and national affairs, 
which should, in turn, be conveyed to the members.” 


Women’s eA; uxiliartes 


Detroit Auxiliary Plans Activities for Autumn 

The Women’s Auxiliary to the Master Plumbers’ Asso- 
ciation, of Detroit, Mich., resumed its activities in Sep- 
tember, when a meeting was held with a most gratifying 
attendance. Plans were made for the coming winter. A 
Hallowe’en party will be given this month, next month 
there will be a Thanksgiving party, and in December a 
dinner and sale of fancy-work. These social affairs will 
be open to friends not as yet members, and it is expected 
that an addition to the number of members will result. 
Meetings are held twice a month by the Detroit auxiliary, 
one meeting a month being devoted to business and edu- 
cational talks or readings on subjects connected with the 
trade or of interest to women. Seven of the members of 
the Detroit auxiliary recently attended the first birthday 
party of the Flint auxiliary, at the invitation of Mrs. 
Gainey Shaw, president of the Flint auxiliary. The auxili- 
aries hope to form a state auxiliary soon. 
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The BURKS 
SUPER TURBINE PUMP 


is the ideal pump for household use. Its 
simplicity and ruggedness recommend it. 


“Built to Wear Without Repair’. 


Write for Catalog 
and prices. 


DECATUR PUMP CO. 


632 E. Cerro Gordo St. 
DECATUR, ILL. 














—that’s the name to keep in mind 
when it’s a portable electric basement 
drainer you want. Stark drainers are 
made with solid brass pump parts 
throughout—sturdy, light and useful. 


Write for full information. 


Stark Pump Company 


12033 Cardoni Avenue, Detroit, Michigan 
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Have proven practical on 
every type of installation. 
The head has a removable 
beehive grating and slip 
joint connection. No 
expansion joint necessary. 


Write for our catalog. 


WADE IRON SANITARY MFG. COMPANY 


551-53 Fulton Street 33 Chicago, Illinois 




















Two - Fire 
Vitreous 
China Basins 


We make “SUPERIOR” 
Vitreous China Basins in 
three sizes. N.O.M.P., 
P.O. M.P., P. 0. 2. F., 
and C.0,M.P. £hipped 
in individual crates. Write us today for full information on basins, 
closet tanks,and_bowls. 
HORTON POTTERY{CO., Chillicothe, Ohio 


“SUPERIOR” BASINS 
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Air-Tight Steel Tank Co. 


PITTSBURGH, PA. 


TANKS 
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ae for higb = atten i. safest, strongest tank it is 
possible to construct by any known process. A.S. "M ‘E-code tanks. 











INSURANCE 
AGAINST FLOODED BASEMENTS 
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SIGNED) Where the Signet Drain is installed there can # 
be no back water. cf 

A perfectly reliable trap that automatically # 

. keeps out sewage, gas and germs. | 

+ - Always works. & 
a Nothing to get out 
@ of order. Brass & 
es] re parts sub- 
*- merg 4 
Fa The Signet is clean, # 
* sanitary, simple, dur- 
oe able and efficient. 04 
= Pat. Dec. 3, 1914 
> Crampton-Farley # 
& Write for Brass Co. 4 
a Details Kansas City, Mo. 4 
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In schools where — is so im- 
portant radiators should be wall hung 
with Little Giant Hangers. ess radi- 
ators suspended from the wall do not allow 
dirt and waste to gather under them 

The Little Giant is a one bolt adjust- 
able hanger made to support great 
weight without showing a strain. 
Sizes to fit any make of radia 

Distributed by United States’ Radiator 
Corporation. 


Sold by All Leading Jobbers 


Litdle Giant Mf. 


1927-31 Nicollet Ave. Minneapolis, 


ol 





5. Mf.Co. 


Minn. 

















RAYMOND’S 
Lead Roof Flanges 


are not CAST—but made 
from DRAWN LEAD 


No Calking Necessary 


When ordering state SIZE 
and PITCH desired 


PRICES NO HIGHER than asked for IMITATIONS 
Use No Other 


RAYMOND LEAD WORKS 
735 So. Washtenaw Ave. CHICAGO, ILL. 
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This & That, Here&? There 


W. F. Hildeman, Chicago Heights, Ill., president of the 
Illinois Master Plumbers’ Association, left last week for 
Florida. Mr. Hildeman’s health has not been good lately 
and he is, therefore, taking this brief rest on the west 
coast of that state in order to avoid more serious illness, 

E. Stevenson, well known Chicago plumbing contractor 
at 6142 S. Western Ave., that city, has just recently re- 
turned from a three-month trip to Norway. Mrs. Stevenson 
accompanied him on this visit to his former home, where 
they enjoyed meeting relatives and friends and, particu- 
larly, the fishing, which Mr, Stevenson said was great. 

The Duluth Clinic, 600 Fidelity building, Duluth, Minn., 
is having plans made by W. C. Agnew, 421 Bradley build- 
ing, for a clinic building, to cost $200,000. 

Plans are being completed and bids will be taken about 
January 1 on the construction of a four-story, 52x190 ft. 
addition to the girls’ seminary building, Duluth, Minn., 
by the Villa Sancta Scholastica school. O’Meara & Hills, 
1611 Pioneer building, St. Paul, are the architects. 

James Conroy, 246 Prior avenue, St. Paul, Minn., was 
the low bidder on the contracts for the plumbing and steam 
heating in the two-story school at River Falls, Wis., a 
$200,000 structure. Ellerbe & Co., 692 Endicott building, 
St. Paul, are the architects. 

Bids are being taken for the construction of a public 
bath building at 184 East Fourteenth street, St. Paul, 
Minn., by the Hebrew Public Baths, Inc. The building 
will be two stories, 30x60 ft. M. O. Buetow, 1380 Blair 
street, is the architect. 

Mokler & Dickel, Portland, Ore., are installing the 
plumbing systems in seven residences in the Laurelhurst 
and Rose City park districts in that city. 

DeTemple Plumbing Co., Portland, Ore., has been 
awarded the plumbing contract on the new residence for 
A. J. Lewthwaite at 345 Montgomery drive in that city. 

A new addition will be built to Miss Catlin’s Girls’ 
school, on Culpepper terrace, Portland, Ore. J. Clyde 
Peterson is in charge of plans. 

J. W. Kelly and Harry Breitbarth, members of the 
Alaska Plumbing & Heating Co., Portland, Ore., have 
purchased a site for the erection of a modern motion pic- 
ture theater, to cost $100,000. Lee Thomas is the archi- 
téct. 

Arthur Roy is installing plumbing in a large residence 
at 1045 East Thirty-eighth street, Portland, Ore., for 
Jerry Miller. 


Thomas Hume, Portland, Ore., has been awarded the 
plumbing contract on three residences to be built by A. C. 
Churchill at the corner of Edgecliff and Greenwood roads, 
to cost $25,000 each. The Hume company is also in- 
stalling the plumbing systems in a structure for the Re- 
demptionist Fathers on Portland boulevard in that city. 

H. Bohlman & Son, 44 Ninth street, Portland, Ore., have 
been awarded the plumbing contract on the residence for 
H. S. Finley, which is to be built in Council Crest park in 
that city. 


William B. Ittner, of St. Louis, Mo., has been commis- 
sioned to draw plans and supervise the construction of the 
$300,000 senior high school building in Longview, Wash. 
This building represents the first unit of a $1,000,000 
group of buildings to be erected on the 25-acre site do- 
nated by R. A. Long, exclusively for school purposes. He 
is paying half the cost of this building, which will be ready 
for occupancy by the fall of 1927. Construction will start 
in about 90 days. 
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Plans are being completed for a fourteen-story bank and 
office building at Davenport, Iowa, for the American Com- 
mercial & Savings Bank, to cost $1,500,000. Weary & 
Alford, 1923 Calumet avenue, Chicago, are the architects. 

The contracts for plumbing and steam heating will soon 
be awarded on a four-story, 90x210 ft. store and apart- 
ment building at Waterloo, Iowa, by the Badger Building 
Service, H. C. Dusold, president, Milwaukee, Wis., to cost 
$500,000. Peacock & Frank, of Milwaukee, are the 
architects. 

‘A two-story, 38x90 ft. hospital will be built on West 
Fourteenth street, Dubuque, Iowa, by Columbia College, 
to cost $60,000. W. J. Van Der Meer, 208 Mead building, 
Rockford, IIll., is the architect. 

G. W. Clark & Son, Minburn, Iowa, have been awarded 
the plumbing and heating contract on the school at Leon, 
Iowa, with a bid of $7,750. Burdette Higgins, 420 Se- 
curities building, Des Moines, is the architect. 


Bids will soon be taken on the construction of a three- 
story dormitory building by the Iowa State College, at 
Ames, Iowa, to accommodate 120 students. Proudfoot, 
Rawson & Souers, 810 Hubbell building, Des Moines, are 
the architects. 


An eight-story 230x120 ft. memorial coliseum building 
will be built by the city of Cedar Rapids, Iowa, to cost 
$800,000. W. J. Brown, Bever building, and Harry E. 
Hunter, Security building, are the architects. Henry 
Hornbostle, New York City, is associate architect. 
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An attractive float designed by the North Shore Master 
Plumbers’ Association for the Salem, Mass., sesqui-centennial 


The Frank Eha Heating Co., 1558 Selby avenue, St. 
Paul, Minn., has been awarded the plumbing and steam 
heating contracts on the two-story, 60x130 ft. addition to 
the Masonic temple, in that city, to cost $175,000. Mather 
& Fleishbein, 442 Endicott building, and Toltz, King & 
Day, Inc., 13th floor, Builders’ Exchange, are the archi- 
tects. 

Bids will be taken about January 1 on the construction 
of a club house at Oak Grove and Fifteenth streets, Min- 
neapolis, Minn., by the Women’s Club of Minneapolis, to 
cost $250,000. Magney & Tusler, Inc., 126 South Ninth 
street, are the architects. The building will be four sto- 
ries and basement, and will contain a gymnasium and 
swimming pool. 

A lodge building will be built on the corner of Nicollet 
avenue and Thirty-second street, Minneapolis, Minn., by 
the Fraternity Covenant Lodge, I. O. O. F., at a cost of 
$100,000. The architect has not yet been selected. F. R. 
Bachman is a member of the building committee. 

The Lakeland Hotel Corp., Willmar, Minn., has awarded 
the general contract to the MacDonald Builders, Inc., 544 
Builders’ Exchange building, Minneapolis, Minn., for a 
five-story, 85x100 ft. hotel at Willmar, to cost $175,000. 
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“AMERICAN” 


Waste Pipe Cleaners or Snakes 


go around the sharpest bends and go clear through. Their 
construction gives them just the right balance between 
flexibility and rigidity that does the work. Note the con- 
venient carrier furnished with each cleaner. 


“American” Pipe Tools are Quality Pipe Tools at correct 
prices. Write for catalog. 


AMERICAN 


AMERICAN PIPE TOOL COMPANY 


Harrison St. and Kolmar Ave., Chicago, Illinois 
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“Years ago this moss-covered relic, with the family 
wash tub, furnished the necessary equipment for 
‘Saturday Night.’ Today—what a difference! A 
glistening white enamel tub—steaming hot water at 
the turn of a knob—and BEAD CHAIN of lustrous 
nickel silver attached to drain plug and overflow, the 
finishing touch to all good bathroom installations.” 
—Bill Bead. 





—=———— 


Trade Mark Reg. U.S. Pat. Off. 


The Bead Chain Manufacturing Co. 
Bridgeport, Conn. 
Canadian Representative — Stanley Brock, Ltd., Winnipeg 
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A ten-story office building will be built on East Genesee 
street, Syracuse, N. Y., by the Bando Realty Corp., of 34 
Nassau street, New York City. The building will repre- 
sent an investment, when completed, of $3,400,000. An 
innovation to Syracuse will be the installation of shower 
baths on several of the floors, both for men and women. 


Henry C. Pelton, 415 Lexington avenue, New York City, 
has been commissioned by the trustees of Yale University 
to prepare plans for new laboratory buildings in connec- 
tion with the building program under way at New Haven, 
Conn., involving millions of dollars. 


The board of education, of Houston, Tex., is considering 
plans for the construction of the following school build- 
ings: A gymnasium with spectators’ gallery for Alexander 
Hamilton junior high school, to cost $51,750; a machine 
shop building for San Jacinto senior high school, to cost 
$13,000; a gymnasium building with spectators’ gallery, 
locker rooms, showers, etc., for Sam Houston high school, 
to cost $45,647; remodeling and additions to Fannin 
school, to cost $25,000; new addition to Harvard school, 
to cost $75,000. All construction will be fireproof. 


The Modern Plumbing Co., of Houston, Tex., has been 
awarded the plumbing and heating contracts on the six- 
room annex to the Dow school, with bids of $4,328 and 
$5,698, respectively. 


The Klondike independent school district, Klondike, 
Tex., is receiving bids for the construction of a one-story 
and basement school building of brick and concrete. Peters 
& Haynes of Lubbock are the architects. 


The Harlingen Land & Investment Co., of Harlingen, 
Tex., plans the construction of 25 dwellings in connection 
with a new land development which the company has un- 
der way. The total cost will exceed $100,000. 
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H. N. Keys, of McAllen, Tex., plans the construction of 
30 homes in a new addition in that city, of brick, hollow 


Octo 





tile and stucco. The total cost will be approximately 
$200,000. 

The Kelwood Co., of San Antonio, Tex., is preparing 
plans for the construction of a 10-story brick, tile, stone 
and reinforced concrete apartment building 54 x 135 ft., 
to cost $350,000. 

J. H. Radford, of Abilene, Tex., is reported to be in- 
terested in the construction of a .3-story brick and con- 
crete hotel building, at Winters, to cost $150,000. 

Edward F. Thomas, 66 Tom Thumb street, Bridgeport, 
Conn., has been awarded the heating and plumbing con- 
tracts on the residence of Aaron Gilfand, 66 Cleveland 
avenue, in that city. 

John F. Cabeen, of Salem, Mass., has been awarded the 
heating and plumbing contracts on the new 12-room Cen- 
tral street school, for the city of Peabody, Mass. 

F. C. Hadder, 1604 Pike avenue, Birmingham, Ala., has 
been awarded the plumbing and heating contracts on the 
new fire station at Cotton avenue and Broad street, that 
city. 

M. B. Crawford & Son, 41 West Bridge street, Oswego, 
N. Y., have been awarded the plumbing and heating con- 
tracts on the remodeling of Kline Brothers department 
store at 25-27 West Bridge street in that city. 

The city council of McPherson, Kans., which has had 
the plumbing ordinance under consideration for some 
time, will pass it at its next meeting, according to latest 
reports. 

L. E. Wingo & Son, plumbing and heating contractors 


of Pikeville, Ky., recently purchased the business of the 
Pikeville Plumbing & Heating Co. in that city. 






































Say ““ENTERPRISE” 


to your jobber when you want 
ball cocks—as well as other 
brass goods. This Enterprise 
Ball Cock is equipped with a 


high-pressure compound lever. 


Double threaded cast float arm fur- 


nished with either 54” or 34” shank. 
ENTERPRISE BRASS WORKS 


MUSKEGON, MICHIGAN 
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Let Rundle Standards 
Build Your Business 


Profits are made in the plumbing business 
only when everything runs smoothly from 
the day the i is started until it is com- 
pleted and accepted. 


Rundle enameled ware helps you handle a 
bigger percentage of your jobs on this satis- 
factory basis. Every piece is correctly built 
to give an accurate fit. A system of rigid 
inspections insures perfect workmanship. 


Rundle enameled ware is the logical line to 90 E 
choose for all-round satisfaction. PY 















Write for complete catalog. 


Rundle Manufacturing Co. 
m Milwaukee, Wis. 
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| RUNDLE § 


 RA\® Plumbers’ Sanitary Enameled Ware NG 
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A modern five-story apartment house will be built at 
the corner of East Genesee and South Beach streets, Syra- 
cuse, N. Y., by Louis Fidler of that city. The building, 





§1x 94 ft., will house more than forty families. Besides 
4 modern heating plant, each apartment will contain a 
tile bath room. The cost is estimated at $100,000. The 
plans are by Wolfe Markham, Syracuse architect. An 
ornamental fountain will be placed at the entrance to the 
building. 

The board of education of Syracuse, N. Y., has approved 
plans for two new grade schools of the extensible type, 
with a frontage of 250 ft. and a depth of 105 ft. Each 
school will contain 12 classrooms and a kindergarten. 
Shower ‘rooms will be installed in each school. A. L. 
Brockway is the architect. Bids will be called for at once. 

Judd & Ormand, of San Antonio, Tex., were low bid- 
ders on the plumbing contract for the 6-story and base- 
ment club building for the San Antonio Casino Club, in 
that city. - 

The city of Somerville, Mass., has commissioned the 
Frank Irving Cooper Corp., 172 Tremont street, Boston, 
to prepare plans for an addition to the high school on 
Highland avenue. The project will cost about $300,000. 


S wImming - Pool News 


A new gymnasium building will be constructed for the 
Bunker Hill school district near Marshfield, Ore. The 
structure will contain a swimming pool 30 x 70 ft., and 
showers for boys and girls, in connection with the respec- 
tive locker rooms. 

A resolution has been passed by the Estherville, Iowa, 
city council for the construction of a 80 x 100 ft. munici- 
pal swimming pool in Riverside park. A. O. Peterson is 
the city clerk. ; ; 

The Southern California Athletic & Country Club, of 
which H. B. Lawrence is secretary, is taking bids on the 
construction of a steel frame club building on Wilshire 
boulevard, between Coronado and Carondelet streets, Los 
Angeles, Calif. The structure will contain a swimming 
pool. 

The Young Women’s Christian Association, of Asheville, 
N. C., has started work on the new swimming pool being 
erected in that city by the association. 

The city of Fort Myers, Fla., plans the construction of a 
new swimming and wading pool in connection with the 
construction of a pleasure pier and pavilion project. 





Display window of Maier-Rich & Company, Newark, N. J., 
during a recent gas stove sales campaign 
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This Plate is a big favorite 
It goes on easily, looks well and it lasts indefinitely. 





Besides that, the price is low. 
Why shouldn’t it be a best seller? 








‘The Beaton é-Corbin Mfg. Co. 
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Ruggedness is as much a part of 
Jones Hollow Ware as the metal 
of which they’re made: you don’t 
need to worry about future ser- 
vicing when you specify Jones. 

Write for details. 


JONES [HOLLOW WARE CO. 
Baltimore, Md. 


Fig. 418 
Stop Cock Box 








Don't BeContent 


With Ordinary Roof Flashings 


Specify and Use 
the Reliable 


“SIMPLEX” 


Made in 
All Lead—Copper —Galvanized 
Iron 
Every Flashing Adjustable 
Every Flashing Perfect 


Manufactured only by 


SIMPLEX MFG. COMPANY, 213 W. Austin Ave., Chicago 

























UMBING 
SPECIALTIES 







7 These bends are tapped 





= | | i) for 114” pipe unless 
af || Hii othe i specified. Tap- 
Fig. 11 Cast Iron Staggered Closet Bend ping for 9" pipe can be 
furnished. This is just one of the Washington 
line of metal products. 
Order through your jobber. Our 


») ( err: 


Write for Catalog B. 


The Washington Metal Products Co. 


Washington C. H. Ohio 
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RAVENA Bush- 
ings will meet 
your most exact- 
ing requirements 
for this type of 
fitting. All styles 
and sizes carried 
in stock. 
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Radiator Bushing 


Faced Bushing 
Write for catalog show- 
ing RAVENA Flange 
Unions, Caps, Lock 
Nuts, Plugs and other 
quality fittings — NOW. 


—_ 













































































RAVENA IRON CO, RAVENA,NY. 
TSS SU UUONEDTTTTNONT TTT UUTUTT TU TUT NaN NT IT) 





<B> Recognized 


Superiority! 


3-wheel pipe cutters 
were originated by us 
in 1883, and Barnes 
tools have been uni- 
versally recognized 
as superior ever since 


—43 years. 


BARNES’ 


) 
3 
> 
w 
oO 
i 


Made of best mater- 
ials—the Barnes in- 
sures your complete 


satisfaction. 





Write your jobber for 
full particulars about 


the complete Barnes-line 





Barnes Tool Company 
New Haven Conn., U.S. A. 
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WE WISH SOMETHING COULD BE DONE ABOUT THESE 
THINGS 
The man who says his own home brew 
Is of an early vintage; 
The guy who wants to match my coins 
To see the date of mintage; 


The motorist who honks his horn 
At midnight, dark and stilly; 

The laddie-buck who puns and puns 
And puns his puns so silly, 


The chap who wants to demonstrate 
Just how the four-wheel brake 

Will stop his car within its length— 
And makes your innards quake. 


About the only thing that can 
Be done is—write your congressman. 
T. N. O'N., Oklahoma City, Okla. 


REASON ENOUGH 
Ray: “Why are you so glum?” 
May: “My sister ran away with a fellow.” 
Ray: “Why worry?” ; 
May: “It was my fellow.” L. I. F., New York. 





EPITAPH 
He thought it was a motorcycle 
It had a single light 
A Ford it was, its left light dead— 
He passed it on the right. 
M. A. T., Syracuse, N. Y. 

















THIS IS SERIOUS 
When yer feelin’ weary, an ye don’t know what to do, 


| You’ve got the humpy-dumpies, an yer feelin’ black an blue, 


It’s a source of satisfaction, worth more than gold can give, 
To know you've left this world of ours, a better place to live. 


J. T., of Logansport, Ind., sent that in and added the 
thought: “Blush again, dear reader.” 


“SY” SEZ 
Some say a belle is a girl who told after you kissed her. 


Inquisitive Passenger: “I see you have your arm in a 
sling. Broken, isn’t it?” 

Meek Passenger: “Yes, sir.’ 

“Meet with an accident?” 

“No, I broke it while trying to pat myself on the back.” 

“Great Scott. What for?” 

“Minding my own business.” 








If one doesn’t eat for seven days it makes one weak. 
“SY” MARTIN, Owensboro, Ky. 


IN OUR TOWN 
“IT see your volunteer company bought a fire engine.” 
“Yep; but we haven’t had a chance to try it out.” 
“Why; no fires lately?” 
“Oh, yes; but the houses have always burned down before 
we got there.” 


They were dancing and discussing love. ‘Love is blind,” 


said he as the music stopped. She stopped to rub a much- 
abused foot and said, bitterly, “Then it shouldn’t dance.” 


T. N. T., Paterson, N. J. 


The French are said to be experimenting with a new fuel 


composed of a mixture of gasoline and alcohol. Experience 


with similar mixtures in this country has proven deadly. 
a 3 T. 








1926 











October 30, 1926 


DOMESTIC ENGINEERING 





Ola Cackboutd\ 


pope Pmnd Ht 
; ' inc 


yaa il i / 
| 





ar 





7? 





ries ay, ae i, 
| ee of us realize to what a great v, ) | 








xtent we rely on gestures as a 

means of expressing ourselves. The great majority 
of Americans traveling in foreign countries are not able to 
speak the native tongue at all, and if they are, their vo- 
cabulary is usually limited and their pronunciation is often 
such as to make it difficult for them to be understood. 
Naturally, it is necessary for them to make known their 
wants, and as a result they fall back on the mode of con- 
versation used by primitive man which, according to his- 
torians, was nothing more than a series of signs with per- 
haps an occasional exclamation. 

Many industries also have a sign-language péculiar to 
themselves. You have all] seen railroad brakemen swing- 
ing their lanterns in various positions in order to give the 
engineer instructions. Telephone linemen, surveyors, 
structural iron workers and even waiters in restaurants 
have signs and signals with which they talk to one an- 
other, that are only understood by their fellow workers. 

Think of the wonders that can be accomplished with 
facial expression. How often have you written a letter 
in an attempt to settle a disagreement between some per- 
son or firm and when it was all finished had the feeling 
that it was too severe in tone? Yet, you felt it expedient 
to take a firm stand in the matter. In all such cases it is 
easier and more satisfactory for both parties concerned if 
they can meet face to face and thresh the matter out. 
One cannot smile in a letter or by a friendly gesture take 
the sting from a sharp sentence. 

These words we have been saying are more closely con- 
nected to epigrams than one might think for the simple 
reason that Blackboard epigrams are smile producers. 
They cannot very well help in settling disagreements, but 
they can aid materially in promoting good-feeling between 
yourself and the people who pass your store and read your 
witty little messages. 


Here are seven for next week: 


A day without disputes brings sleep without dreams. 


* * * 
Few can do us good, almost any can do us harm. 
* * * 


Some men are known by the work they refuse to do. 


x + _ 

Beware of the gossip: he is either a babbler or a spy. 
LJ * * 

The wise do at once what fools do at last. 
Ss 2. 2 


It is wiser to avoid injuries than to avenge them. 
* + + 


Everyone holds views according to his interests. 





Harold E. Johnson Co., Inc., Cranston, R. I., has beer 
incorporated to conduct a general plumbing and heating 
business. The incorporators are: Harold E. Johnson, 65 
Hawthorne avenue, Cranston; Ella S. Johnson and Tim- 
othy E. Murphy. 























A 


Practical 
Manual 


Gives not only the details 
of the methods of con- 
struction, design and 
installation of heating 
systems, but also com- 
pletely explains the prin- 
ciples upon which they 
are based—so clearly 
that any heating man 
can understand it. 


A Few of the Many 
Things It Explains 


The Practical Manual explains all the funda- 
mental laws governing boiler and radiator heat. 
It begins with the chimney, an important item 
in the successful operation of a plant, and ex- 
plains all the elements that affect the draft. It 
gives various methods of figuring radiation; ex- 
plains what causes heat loss and how to deter- 
— the amount of radiation to counteract this 
oss. 


It explains and illustrates in detail the construc- 
tion of boilers, showing the evolution of heating 
boilers. It explains the different effects ob- 
tained by using coal as fuel and how to figure 
the results to be obtained from a given boiler 
with a given quality of coal. 


It explains the heating value of various kinds of 
fuel. It contains a valuable chapter on radia- 
tors. Vapor heating systems are described in 
detail. The fundamental principles on which 
all vapor systems are based, are given. Vapor 
pump heating systems and Vapor-Vacuum Sys- 
tems are analyzed and described. 


The book is illustrated throughout. In some 
cases, in order to illustrate the subject, an entire 
layout of a house has been made. It states so 
simply the reason for each step and explains it 
so clearly that any steam-fitter or plumber can 
properly measure up a house for heating. It is 
the only complete book on vapor and vacuum 
heating. 


Price $3.00 Postpaid 


Published by 


Domestic Engineering 
BOOK DEPARTMENT 


1900 Prairie Ave., Chicago, Ill. 
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Cleans, reuvenates and prevents form- 
ation of rust and scale in Steam Vapor 
and Hot Water Heating Systems and 
Power Boilers - an excellent cleanser 
for Domestic Hot Water Supply Systems 
CONTENTS 2 GAL 












Exclusive Distributor 


JOHN G. KELLY, 210 E. 45th St., New York City 


Manufactured by 
No-Rad Rust Corp., 413-19 N. Water St , Lancaster, Pa. 
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Health-o-Meter 


Automatic Bathroom Scale 








The prevailing public custom 
of keeping health by watch- 
ing the weight behooves you 
to stock up on this remark- 
ably fast seller. 


Put a HEALTH-O-METER 
in your window and watch 
the results. 


CONTINENTAL SCALE 
WORKS 


5701 Claremont Avenue 
Dept. 68-L CHICAGO, ILL. 
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Bath a Day ovement 


This week we add another name to the list of those in which 
progressive master plumbers, whether individually or through 
their associations, have secured per- 

mission to place “The Story of the 

Bath” in the schools of their cities. 

The new city is Winter Park, Fla., and 

the Foster R. Fanning Co. ts in this 

case responsible for this constructive 

piece of work. We list below other 

cities from which we have had inquiries. We'll be glad to 
furnish names on request. 


N a letter ordering copies of the booklet, Mr. Fanning 
writes: “We have been two years trying to get them 

in schools here and have finally succeeded.”” We admire 
the perseverance shown, because it indicates a recognition 


of the value of such publicity. 


Is the name of your city in the following list? 


If so, 


write, and we’ll furnish the name of the teacher making 
inquiry, together with full information about the Bath a 


Day Campaign. 


Alabama: Maryland: Ohio: 
Hartselle Taylor’s Island Deersville 
Rockford Massachusetts: Oklahoma: 
Florence Holden Millerton 
Arkansas: Missouri: Pennsylvania: 
Marshall Parnell Donora 
Carlisle Montana: Dillsburg 
Arizonas — 
Fort Apache outh Carolina: 
Emerald Greenville 
California: Lincoln Piedmont 
Redlands Sutherland Fairforest 
Martinez Albion Tennessee! 
Oakland New Hampshire: Prospect Station 
Colorado: Peterboro Texas: 
Walsenburg Hanover Paris 
Brighton New Jersey: Farmersville 
Illinois: Vineland Utah: 
Chicago Matawan Fillmore 
Indiana: Sewell Virginia: 
Staunton Freehold Harrisonburg 
Iowa: Butler West Virginia: 
Emmetsburg New York: Follansbee 
Orient Fort Plain Shegon 
Kansas: Nyack Largent 
Arkansas City Round Lake Washington: 
Goodrich Ballston Spa Bellingham 
Kentucky: New Mexico: Wisconsin: 
Glasgow Black Lakes Oshkosh 


E. Las Vegas 











Herman Brookman, architect, Henry building, Portland, 
Ore., is drawing plans for a $40,000 remodelling job on 
the country estate of Julius Meier. New plumbing will 
be installed. 

C. L. Goodrich, architect, Abington building, Portland, 
Ore., has completed plans for a $90,000 apartment 
house to be built at 481 Brazee street. The Alaska Plumb- 
ing & Heating Co., of Portland, has been awarded the 
plumbing and heating contracts on the building. 

A. J. Stewart, Aberdeen, Wash., announces that a 
$70,000 apartment house will be built at Fourth and B 
streets, consisting of two single, two duplex and one triple 
house in the form of a court. The building will cover a 
space of 120x140 ft. 

John H. Grant, architect, Board of Trade building, Port- 
land, Ore., is preparing plans for a $90,000 apartment 
house to be built in Albany for Mrs. Dorothy Fernald. A 
steam heating plant and a frigidaire system will be fea- 
tured. The lower part of the building will be used for 
stores and there will be thirty apartments above. 





























Everlasting Color 


with the gloss and glaze of polished glass is ( a ae: be. 2 
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obtainable in cast-iron Sanitary Fixtures. 
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color by 
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Ask for descriptive literature. 


Please give the name of your jobber. 








————$—— 


Bull’s Eye Profits 
Are NET Profits 


Every master plumber who sells the Bull’s Eye 
finds that his net profits are actually net profits 
—and not profits cut down by service calls and 
‘‘adjustments.”’ 


The Bull’s Eye has many points of superiority 
for both the user and the master plumber, 
but there is no greater common ground of 
satisfaction than the one outstanding feature 
—the Bull’s Eye doesn’t require ‘‘service.”’ 


It’s the utmost in simple construction—the 
Bull’s Eye has only two major parts, the heat 
chamber and the water jacket. High efficiency 
is assured—the newly applied principle of sur- 
rounding the heating element with water 
lowers fuel costs surprisingly—for the Bull’s 
Eye heats the water, not the room. 


Plenty of hot water, quick, all the time and 
at a low cost—that’s what your customers 
want. That’s what they get with a Bull’s Eye. 


THE DUNHAM COMPANY 


Since 1846 
BEREA, OHIO 


(Suburb of Cleveland) 





4 1 
ee 
ia Tea Here’s the Simple Way to 
| Hook Up the Bull’s Eye 
\@. 
| WW | 1. Connect Bull’s 5. Place cap on 
7 \ Eye to tank with %- heater and connect 
in. close nipple and to flue with 3-in. 
union, pipe. 
2. Attach burner 6. Adjust air Shut- 
bracket to heater ter to eliminate yel- 
and mixing tube. low flame. 
Height of Bull’s 
3. Connect to gas . 
line with }4-in pipe. =< = _ esi 
4. Place drain fau- Diameter is 8 in.; 
cet in position. weight is 40 Ibs. 
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PATENTS 


Heating Department 


1,601,242. Oil Burner. Joseph Benjamin Ennis, Nor- 
folk, Va. An oil burner comprising a combustion pot con- 
taining combustion nuggets, means to supply fuel oil to 
maintain a pilot flame at said nuggets, means to deliver 


1,601,242. 





a blast of air to the combustion pot in initiating the func- 
tion of the burner, and means by-passing some of said air 
to a point of discharge beneath the nuggets to stir up the 


oil and arouse the pilot flame. 
* * + 


1,601,751. Silencer for Oil Burners. Edwin Cooper 
Wills, Newark, N. J. A silencer for oil burners consisting 
of a tubular body adapted to be coupled at one end to a 
burner nozzle, a. hollow member intermediate the ends of 
which the other end of said body opens laterally, said 
member having extending end portions at opposite sides 





of the tubular body, a cap permanently closing one end’ 
of the hollow member and forming a dead air space at 
one side of the said body, and an enlarged head forming 
a silencing chamber therein at the other end of the hollow 
member and at the opposite side of the body, having dis- 
charge orifices. 

* & * 

1,601,810. Humidifier. Louis H. Rogge, Jordan, and 
Winfield C. Wood, Minneapolis, Minn. In a humidifier, in 
combination, an open top casing adapted to be supported 
from a radiator, an evaporating pan therein, a water 
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reservoir closing the open top of said casing and supported 
above said pan and means to supply water from said 
reservoir to said pan, said pan being positioned to direct 
the rising heated air between said pan and said reservoir, 
said casing having an outlet for said heated air. 
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Introducing a new 
CENTRAL Exposed Bath 
rixture with China Spout 


CENTRAL 


tASS MFG.CO. 




















The vented model Cabco Gas-Steam Radiator shown 
here provides almost instant heat-perfect combustion, 
not affected by down draughts. 


Can be used as a part of the regular heating system. 


CABCO IRON WORKS, INC. 
GOWANDA : +: NEW YORK 








GAS— STEAM 
RADIATORS 


CABCO 
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1,601,857. Oil Burner. Herbert R. Heymsfield, New 
York, N. Y. In an oil burner, a burner thimble having 
an infold with a central opening, said infold sloping 
towards said opening and being provided with a plurality 
of oil feeds, oil distributing members adjacent said feeds 
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1,601,857. 


and a vaporizing member adjacent said distributing mem- 
bers, a deflector member seated on said infold, said de- 
flector having openings to direct .the air currents on to 
the vaporizer and over the oil distributors. 

* * * 

1,602,302. Oil Burner. James E. Evans, Roscoe, Calif. 
An oil burner comprising in combination a spreading disc 
having a conical front surface, a hollow retort formed in 
the back of the said disc, a back disc secured on the back 
of the spreading disc, adjacent the rear face of the retort, 
an oil infeeding pipe leading into the bottom of the retort 
from below the bottom of the spreading disc, an outfeed- 
ing pipe connecied to the upper part of the retort, extend- 
ing upwardly, then horizontally and then downwardly and 
being connected to a valve having a nozzle, the nozzle 
being in axial alinement with the axial center, 

* * * 

1,602,352. Thermostat. Thomas J. Foley, Kansas City, 
Mo. In combination with a boiler and its heater, a casing 
having a partition therein dividing the casing into an 
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upper and lower chamber, means for connecting the lower 
chamber with the gas supply and with the burner, a valve 
in the chamber for controlling the flow of gas there- 
through, a stem connected with the valve and passing 
through the partition, disk on the upper end of the stem, 
a spring on the stem between the disk and partition 
acting to hold the valve off its seat, an expansible member 
forming a chamber arranged in the upper chamber of 
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1.602.302. 1,602,352. 


the casing and having its lower end engaging the disk, a 
nipple connected with the upper end of the expansible 
member and passing through the top of the casing, a tube 
projecting into the boiler and containing expansible mate- 
rial and a pipe connecting the tube with the nipple. 

* ~ * 

1,601,989. Fuel-Burning System. Leport R. Van Sant, 
Peoria, Ill. In a liquid fuel burning system, in combina- 
tion with a pressure means, fuel reservoir and supply and 
return fuel lines between said pressure means and said 
reservoir; a fuel supply tank in the supply line having 
priming means, and an air line in communication with 
said tank and the supply line between said tank and said 
reservoir; the operation of the pressure means diminish- 
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TRADE MARK 





The THERMOTROL 


The past heating season has proven the 
efficiency of the Thermotrol and demon- 
strated its qualities as a room tempera- 
ture regulator. 


We now announce the new model Therm- 
otrol, improved in appearance, more 
smooth in operation, yet maintaining 
the same principle as the original 


Thermotrol. Write for Bulletin No. 38. 
STERLING ENGINEERING CO. 


1636-44 Holton St. Milwaukee, Wisc. 

















THE THREE SARIS TOCRATS 









of Uniondom— 


The Ace—An all brass octagon shaped 


union. 


The King—A malleable iron union 
with a brass end. 







The Queen—A malleable iron union 
with inserted brass seat. 











KING UNION COMPANY 
RHODE ISLAND 


HILLSGROVE tt 
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ing the volume of the fuel in said fuel tank causing a 
displacement of the air in the supply line creating a 
siphon in said line and causing the flow of fuel from the 
reservoir to the pressure means, and the cessation of the 
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~ 1,601,989. 


pressure means recharging the fuel tank from the supply 
line, connecting said tank and reservoir, and breaking the 
siphon in said supply line by the admission of air therein 


expelled from said tank. 
* oe cs 


1,602,175. Electric Control System for Fuel-Oil Burn- 
ers. Lewis L. Scott, St. Louis, Mo. In an electric control 
system for oil burners, in combination with electrically- 
operated means for initiating and maintaining combustion, 
a control circuit therefor, a switch in said circuit normally 
closed when the burner is started and operating there- 
after to open the circuit to said electrically-operated 
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1,602,175. 





means, a safety device for controlling the operation of 
said electrically-operated means after the circuit thereto 
has been broken comprising an electri¢ circuit including 
said electrically-operated means, and an automatic switch 
in said circuit normally open and operating, upon estab- 
lishment of combustion, to close before said first named 


switch opens. 
* * * 


1,602,363. Electrical Control Mechanism for Fuel-Oil 
Burners. Jesse C. Johnson, Oakland, Calif., assignor to 
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S. T, Johnson Co., Oakland, Calif. In an electrical con- 
trol mechanism for fuel oil burners having, in combina- 
tion, a motor for rotating the burner, an electric circuit 
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Best 
Insurance on 
the market 
against 


LEAKS! 





The BOOSEY Seepage 
Shower Trap. A lead pan 
secured to the trap by a calked 
joint, drains all seepage into 
trap through the grooves in 
the plate—and it can’t leak 
a drop. 


Write for catalog. 
THE GREENWOOD MFG. CO. 


5140 Hamilton Ave. 
Detroit, Mich. 









































inges of the 
Better Kind 


Hinge No. 100 — Close-Ruf 


GRAND HAVEN BRASS FOUNDRY 
Grand Haven, Michigan 


Hinges for all types of toilet seats 
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No Roof Is 
Superior to 
Its Flange— 


Therefore, some PLUMBER is 
the father of every leaky roof. 


The Bullard Roof Fiange 


is acknowledged as the only PERFECT FLANGE by 
busy men who have made satisfying installations. 


THE BULLARD SPECIALTY CO. - Tiffin, Ohio 
SE ECCCECREECESCESESSEOSESCESEEEEOEESHEOESSCOO 
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ONE GOOD INSTALLATION SELLS ANOTHER 


Capitol 





UNITED STATES 
RADIATORS 


UNITED STATES RADIATOR CORPORATION 
DETROIT, MICHIGAN 


Warehouse Stocks and Service in All Principal Cities 
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PIPE WRENCH 







There are real reasons 


behind the growing 
demand for this qual- 
ity tool. 

ASK YOUR NEAREST JOBBER 


THE LAWSON MFG. CO., Cleveland, 0. 

















Domestic —Industrial 
and Swimming Pool 


Water Filters 


A standard size for every use. 
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[OTs a @ than @lttele-tatesetels Me felt tam feler 


GRAVER Corporation 


110 6 Werare! Ave. S © shler-t-408 Ind. 
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connection to said motor, a main circuit switch for said 
motor, an electro-magnetic control circuit in multiple with 
the motor circuit operatively connected with said main 
switch to open and close the same, an electro-magnetic 
fuel oil stop valve connected in parallel with the motor 
circuit, in a series circuit with the electro-magnetic control 
an electro-magnetic gas valve, an electric heat coil and a 
pair of contactors having a shunt connection between 
them, a thermostatic metal member in proximity to the 
heat coil to hold the contactors together when said mem- 
ber is cool, but to permit the contactors to separate when 
said member is heated, the shunt connection between the 
said contactors being designed to carry its shunted pro- 
portion of the current necessary to retain the electro- 
magnetic control circuit in a closed position when the 
burner is ignited. 
» * ® 

1,602,364. Oil-Burner Construction. Jesse C. Johnson, 
Oakland, Calif., assignor to S. T. Johnson Co., Oakland, 
Calif. In an oil burner construction, having, in combina- 
tion, a fuel oil distributing cup, a tapered casing member 
ending into a nozzle, a blower for said burner, an annular 
air deflecting member interior of said casing and in a 
spaced relation thereto to form a passage for the air 
blast from the blower, said air deflecting member being 
interiorly of a tubular construction, an air nozzle member 





1.602.364. 
of tubular form and having a contracted outer end slidably 
mounted within said tubular part, being in a marginal 
spaced relation to the casing member nozzle and to the 
edge of the distributing cup, said tubular constructed 
deflecting member being at its inner end closed by a plate 
member provided with a plurality of openings serving 
as air ports for the admission of an air blast interiorly of 
said nozzle member, means for actuating said nozzle mem- 
ber and locking means to retain said air nozzle member 
in different positions of adjustment relative to the cup. 


Plumbing Department 
1,602,072. Flushing Tank for Water-Closets. Bernard 
Gallagher, Beaumont, Tex. The combination with a flush 
tank having a reciprocating outlet valve and a valve seat, 








1,602,072. 
said valve including an integral siphon portion of a guide 
member pivotally mounted on the tank and having an 
opening adapted to normally receive said siphon portion 
to guide the valve to its seat. 
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1,602,193. Pump. Jesse B. Garber, Salem, Ohio, as- 
signor to The Deming Company, Salem, Ohio. In a pump 
of the character described, the combination with a valve 
and a piston rod, of a member externally supporting said 
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valve and another member of similar size and shape in- 
ternally supporting said piston rod, said two members 


being interchangeable. 
* . « 


1,602,374. Mixing Valve. Edward L. Delany, Brook- 
lyn, N. Y. A mixing valve comprising a housing having 
hot and cold water inlets, communicating with an outlet, 
valves controlling the supply of water from the hot and 
cold water inlets to the outlet, an operating means adapted 
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4 1,602,374. 


to operate the valve so that the cold water is first dis- 

charged from the outlet, and a continued movement of 

the lever allows warm water to pass from the outlet and 

then hot water, and a connection between the operating 

lever and valves, whereby valves can not be interchanged. 
* ’ * 


1,601,755. Septic Tank. Walter P. Hooker, Winston- 


Salem, N. C. A sewage tank, comprising a plurality of 
containers having abutting surfaces and alined openings 
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1,601,755. 
through the surfaces, forming pipeless means of commu- 
nication between the interiors of the chambers, said sur- 
faces having alined channels extending around said 
openings for the reception of a connecting binder. 

* * * 
1,601,758. Soil-Pipe Fitting. John H. Lonskey, Ypsi- 
lanti, Mich., assignor to Central Specialty Company, De- 
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Leonard Thermostatic 
Water Mixins Valves 








Type L-9 
Type L-9 Water Mixing Valves are furnished for 
either exposed or concealed piping. 
Easy to operate, absolutely reliable. Anti-scalding 
and anti-chilling. 
Can be set to range from tepid to warm and use of 


water in another part of house will not affect tem- 
perature of water from the shower. 

Our booklet describes and gives roughing-in dimen- 
sions for all sizes Leonard Valves. May we send you 
a copy? 

Manufactured by 


LEONARD-ROOKE COMPANY 


Incorporated 
PROVIDENCE 33 RHODE ISLAND 






































FIREPROOF o DP ON THE OCEAN FRONT 


reakers 


ATLANTIC een N.J. 


On the Oceanfront 





[reterred--- 


N AUTUMN and all seasons by 
those who know and want the best— 


upon either the American or European 
plan —and sensible rates withal. 


DANCING GOLF HEALTH BATHS 
AFTERNOON TEAS GARAGE 


JOEL HILLMAN, JULIAN A. HILLMAN, 
PRESIDENT VICE-PRESIDENT 
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This is the Fire Pot that 
Produces Results 
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tion. 
t ean be turned down low when not in 


ase 
This pot fills the bill when extra fine 


an a accompanies the order. 


No. 35 Fi ean Double Biast DOUBLE BLAST MFG. co., I 
Gasoline Firs Pot for Plumbers = Commonwealth Ave. North Chicage, I 


Steel Tool 
Chests 


Combination 
Bench Pipe Vise 


Send for Catalogue 


Manufactured and for Sale by 


The Vanderman Mfg. Co. 


Willimantic, Conn. 
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PHILADELPHIA 


CHESTNUT and 39th ST. 


HOTEL PENNSYLVANIA 


Fire f—Unrestricted 
Taine -thasene 


600 Rooms 
500 Baths 


Rooms with running water 
from $2.50 per day 
Rooms with private Bath 
and Shower 
from $3.50 per day 


Food and Service the best 


Near West Philadelphia Station 
Pennsylvania Railroad 





OSCAR W. RICHARDS, Manager 
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troit, Mich. The combination with a closet bend having 
peripherally spaced recesses in its outer surface at its inlet 
end, of a cover for the inlet end, means engaging said 
cover and recesses for securing said cover to said bend, 
and depending flanges upon said cover having inclined 
surfaces extending inwardly for guiding said securing 
means inwardly into said recesses. 
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1,601,758, 


1,601,805. Drum Traps. George O. Miller, North 
Tonawanda, N. Y. A drum trap having a cylindrical 
casing with an inlet at its lower end and a lateral outlet, 
a conical internal wall extending upwardly into said cas- 
ing and spaced from the surrounding wall of said casing, 
said conical wall being concavo-convex in vertical exten- 
sion and having the convex surface on its inner side and 
the concaved surface on its outer side, thereby assuring a 
self-cleansing trap and a comparatively wide annular 
space around said conical wall. 

* * * 

1,602,177. Seal. Charles C. Spreen, Detroit, Mich., 
assignor to Kelvinator Corporation, Detroit, Mich. A com- 
pressor comprising a casing provided with a drive shaft 
aperture, a drive shaft passing through said aperture and 
provided with an annular shoulder, a sealing ring pro- 
vided with a transverse face arranged to sealingly engage 
the transverse face of said shoulder, a spring arranged to 
press said ring against said shoulder, an imperforate 
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tubular projection extending from said casing surround- 
ing said shaft and said shoulder, said ring being provided 
with an annular face engaging the inner wall of said 
tubular extension over an annular surface of minimum 
width whereby said projection supports and guides said 
ring while still permitting tilting of said ring without 
binding between said ring and said projection, means 
carried by said projection forming an abutment for said 
spring, and a bellows extending between said ring and the 
end portion of said projection to seal said ring to said 
casing. 
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Classified Advertisements 


8 cents for each word including heading and address. Count seven words for keyed address. 
One inch $4.00. Cash must accompany order. 


insertion. 


Minimum $2.00 for each 


Copy should reach us eight days in advance. 





Situations Open 
SALESMEN WANTED: CALLING ON 
Western brass manufacturers to sell 
porcelain handles, etc. Liberal com- 
mission. Address Key 688, “Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago. 





WANTED: EXPERIENCED SALES- 

man in Plumbing and Heating lines, 
for sales promotion work in the field, 
by established manufacturer in Cen- 
tral West. Knowledge of and experi- 


ence with valves and fittings from a. 


jobbing or manufacturing standpoint 
would be an asset. Give experience 
and where obtained and age. Address 
Key “Domestic Engineering,” 
1900 Prairie Ave., Chicago. 
WANTED: RADIATOR AND BOILER 
salesmen. Give previous experience 
in first letter. All applications will be 
held in strict confidence. Union Radia- 
tor Co., Johnstown, Pa. 





SAL E SMAN WANTED TO SELL NA- 
tional Pipe Hanger, as a side line, 
on commission. National Pipe & Cable 


Hanger Co., 423 Park Ave., Williams- 
port, Pa. 
INDI ANA | AND “ILLINOIS, - ALSO 


Pennsylvania and Jersey territories, 
open for salesmen with experience 
selling complete high grade line of 
plumbers’ brass goods, manufacturer to 
plumber direct. Address Key 697, “Do- 
mestic Engineering,” 1900 Prairie Ave., 
Chicago. 


BOOKKEEPER (DOUBLE-ENTRY) 
and typist, male, experienced in 
plumbing and heating terms. State 
experience, age, religion, and salary 
expected. Excellent future. Box 3499, 
1 Adv. Agency, Atlantic City, 


SALESMEN WANTED: CALLING ON 

western jobbers to sell a line of 
plumbing specialties. Address Key 
689, “Domestic Engineering,” 1900 Prai- 
rie Ave., Chicago. 











For Sale 


FOR SALE: HEATING SPECIALTY 

manufacturing business in Chicago. 
Good line. Easy terms to right party. 
Address Key 692, “Domestic Engineer- 
ing,” 1900 Prairie Ave., Chicago. 





FOR SALE—ALL OR PART OF GOOD 

established plumbing and heating 
business located in sunny south. Shop 
well located, only one other plumber 
in town. Box 253, Grenada, Miss. 








FOR SAL ENTY-FIVE 

10-inch Superior Vaporizing Oil 
Burners and twenty-five Ideal blue 
flame kerosene burners, complete with 
tank and pump in original cartons. All 
new and unused. Will sacrifice at far 
under wholesale cost for the lot. For 
list of sizes and complete information 
write or wire immediately. H. E. Max- 
well, Box 814, Lakeland, Fla. 


Miscellaneous 


A Stove or Furnace Works 


Can make money in this 
New York Plant 
Offers unusual advantages: 
Hudson River frontage—Private 
Steamship Pier—Free Lighter- 
age—Railroad Sidings. Floor 
space in units of 25,000 to 200,000 
sq. ft. Vacant land for storage 
or expansion. Immediate occu- 
pancy. For sale or lease; all or 
part; land or buildings. 


Complete information on request 


Harrison S. Colburn Co. 
30 Church St., New York, N. Y. Cort. 3909 


STOP “GUESSTIMATING”’ 
Avoid Errors and Omissions. 
Plumbers’ Estimate Sheets 
will SAVE Time and Money. 
100 leaves in a book—412x10 
1 Book, $1.25 5 Books, $5. 
via Ins. Parcel Post same day we get order. 
LOUIS FINK & SONS CO., Printers 
Time Sheets, Job Tickets, Letter Heads, etc. 
School Bldg. Laurel Springs, N. J. 
In Business Thirty Years. Noted for Quick Service- 


PLUMBERS’ BIN LABELS 


@ 1*; 
RED. ELLS 


Send for samples and prices and free booklet: 
“How to Simplify the Work in the Plumbing Shop. 
Haddon Bin Label Co., Haddon Heights, N. J. 


HALF OF CENTRALLY LOCATED OF- 
fice with two large display windows, 























telephone, and basement storage, to 
sub-let for branch office. Write Ever- 
hot Heater Sales Co., 48 Franklin St., 


Providence, R. I, 





Books for Your Trade Library 


OVERHEAD EXPENSE AND PER- 

CENTAGE METHODS. By Henry F. 
Baillet. Master plumbers and steam- 
fitters are realizing more and more the 
importance of including their overhead 
expense as a part of each contract. It 
is the only sure way of showing the 
correct margin of profit on business 
handled for the year. In compiling this 
book, Mr. Baillet has used data taken 
from actual business experience. Shows 
how to figure properly the cost of 
doing business and the correct per- 
centage of profit on any contract. A 


book worth many times its cost. Size, 
4\,x7 in. 128 pages. 24 tables. Cloth. 
Price, $1.50. 


QUESTIONS AND ANSWERS ON THE 

PRACTICE AND THEORY OF 
STEAM AND HOT WATER HEATING. 
By R. M. Starbuck. Fifth edition. A 
ready reference, dealing practically 
and briefly with the different phases 
of Steam and Hot Water Heating, 
Vacuum and Vapor Heating, Acceler- 
ated Hot Water Heating and Pipe Fit- 
ting in connection with Refrigerating 
Plants. A valuable work for the heat- 
ing man. Covers all the points on 
these subjects’ he should be familiar 
with. Size 5x7% inches. 150 pages. 
Price, postpaid, $1.50. 


A PRACTICAL MANUAL OF STEAM 

Vapor and Hot Water Heating. By 
&. R. Pierce. The latest and most com- 
plete document ever compiled covering 
the construction, operation, installa- 
tion, etc., of these types of heating. A 
real necessity in the library of the 
heating man, Contains more than 60 
heating tables and 60 illustrations, all 
up to date and helpful in the solution 


of your heating problems. Size, 54x 
8% in., 316 pages. Cloth. Price, $3.00 
postpaid. 


MERCHANDISING THE PLUMBING 

BUSINESS. By Karl W. Zoeller. A 
treatise on merchandising as applied 
to the plumbing and heating business, 
that should be read by every plumber, 
contractor or jobbing plumber. The 
subject is completely covered by the 
twenty-six chapters, and in a manner 
making it interesting and easy to read. 
it contains many valuable suggestions 
on Window Display, Showrooms, Ad- 
vertising, etc. No matter how large or 
small your business, you need this 
book. Size 4%4x6% inches. Over 100 
pages. Price, postpaid, $1.50. 


Books Sent Parcel Post Prepaid 


Domestic Engineering 
1900 Prairie Avenue, Chicago 








7 
r SUBSCRIPTION RATES 

United States and possessions 
and all countries to which U. S, 
domestic postal rates apply; and 
Canada: 

1 Year, 52 Weeks. .... . $2.00 
REO bid awscsicdcsce EO 


Other Countries 1 Year .. 3.00 


DOMESTIC ENGINEERING CO. 


1900 PRAIRIE AVENUE , CHICAGO. 
Please enter my subscription for DOMESTIC ENGINEERING for 


Gentlemen: 
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DOMESTIC ENGINEERING October 30, 


1926 = 








HOW much larger would your business 
be today if you had advertised con- 
sistently since the first day you opened up? 


* % * % % % 


CAN you name any business which has 
grown out of the one-man class which hasn’t 
been vigorously and constantly advertised? 


* + * * * * 


Has your business grown so that today it 
stands at the point you hoped it would—or 
is it developing too slowly? 


% % % * % * 


How many products do you use in your 
business or in your home that aren’t ad- 
vertised? Not many, are there? 


* cd * * * + 
Tf you will answer these questions frankly, you will admit 
that your own business needs advertising. 
Use “DOMESTIC ENGINEERING” Advertising Editorial Service. 


12 Illustrations—three months’ service for—only $4.20. 
48 Illustrations—one year’s service—for only $15.00, a saving of 10%. 


The copy costs you nothing—you take it every week from 
DOMESTIC ENGINEERING. 


Tear out and mail this coupon—now! 








DOMESTIC ENGINEERING, 1900 Prairie Ave., Chicago 
three months’ . - ae 
Please enter my order for one year’s **rVice of Advertising Editorials. 


I’m going to dominate in the plumbing and heating field in my community. 


CiTy AND STATE 























